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LEGISLATION IN WEST VIRGINIA 


MAY ENACT ANTICOMPACT LAW 








Insurance Department Is Created and 
the Breeding of Wildcats in the 
State Is Stopped 





Charleston, W. Va., Feb. 27.—(Special 
Correspondence.)—The West Virginia 
legislature, which has just adjourned, en- 
acted a number of laws that will be of 
interest to the insuring public. The bill 
of most importance is known as senate 
bill No. 94, which reenacts the entire in- 
surance laws of the state and creates a 
department of insurance. The bill as it 
was originally introduced provided for an 
insurance commissioner, to be appointed 
by the governor, but the opposition to 
the creation of new offices was so strong 
that it was found necessary in order to 
pass the other features of the bill to sub- 
stitute for the section creating the com- 
missioner a provision making the auditor 
of state the commissioner, and providing 
him with facilities in the way of actu- 
arial and clerical assistance sufficient to 
carry into effect the provisions contained 
in the bill. Some of the more important 
features of the bill are as follows: 

Standards of Valuation Fixed 

To prohibit life companies from issuing 
more than one year preliminary term 
policies. To establish a minimum stand- 
ard for life policies issued prior to Jan. 1, 
1901, based upon the actuaries’ or com- 
bined experience table of mortality with 
interest at 4 percent, and for contracts is- 
sued on or after said date shall be upon 
the American experience table of mor- 
tality with 3%4 percent, and permits com- 
panies that so elect to reserve upon the 
3 percent basis. It requires the insurance 
commissioner to examine home com- 
panies at least once in every four years, 
and may cause foreign companies to be 
examined at any time. 

Voids Rebated Policies 

Provides penalty for companies and 
agents rebating, issuing board contracts, 
selling stocks and bonds in any company 
or corporation as inducement to insur- 
ance, or any dividends or profits to accrue 
thereon or anything of value not specified 
in the policy. The violation of this sec- 


(Continued on Page 17.). 





ANNOUNCEMENTS 


In this issue, which is the first of any 
paper to carry a supplement devoted 
to casualty and surety subjects exclu- 
sively, several companies make announce- 
ments of interest to agents, thus show- 
ing their enterprise in recognizing a 
good opportunity and seizing it. In the 
main paper appears the annual state- 
ment of Utah’s pioneer life insurance 
company. These, with other announce- 
ments, will be found on the following 
pages: 


FIRE 
Special Agent Wanted.......... Page 3 
Daily Report Examiner Wanted... 
(MANGA SRN aEkeN 45R0bR eon E dee Page 4 
LIFE 


Continental Life & Investment..Page 14 
CASUALTY AND SURETY 


Bankers Surety ............... Page il 
Continental Casualty ........... Page i 
Empire State Surety.......... Page ii 
Philadelphia Casualty ........ Page ili 





AETNA INSURANCE COMPANY 


Of Hartford, Conn. 





A prominent local agent recently wrote an 
insurance journal as follows:— “Our Christmas 
present was the agency of the A‘tna Insurance 
Co., and we think it was the finest present we 
received.” 


Losses Paid by A&tna in 88 Years, $108,748,826.97 
J. S. GADSDEN, Gen'l Ag. KEELER & GALLAGHER 


» OR Gen ee Gen'l Agents Western Branch, Cincinnati, 0. 











THE CONTINENTAL SELLS THE 
MOST SECURE FIRE INSURANCE 
OBTAINABLE. ITS NET SURPLUS 
($8,428,734) EXCLUSIVELY PRO- 
TECTING AMERICAN POLICY- 
HOLDERS IS LARGER THAN THAT 
OF ANY OTHER COMPANY. 


JANUARY 1, 1907 

















ASSETS. 

A Ch 6 en hang occ wee neb esse Sede ee RNa owe $13,605,255.00 
ee Ea 1,190,000.00 
I EE GD IID, on cdccicscccocecsvvvcccesvessoee 13,850.00 
Premiums in course of collection..................cccceecees 961,415.40 
Interest, Dividends and Rents accrued...................0055 103,973.57 
Re Oe I ME TE Ge irk avn vv ccnessccccceasesercece 1,156,106.46 
ES SE Shiben dnd caneunetdetacdrssdvénscaneteawe $17,030,600.43 

LIABILITIES, 
Reserve for unearned premiums on policies in force.......... $6,789,909.77 
Reserve for Losses in process of adjustment................. 385,318.81 
Reserve for Commissions, Taxes and all other claims........ 176,637.51 
ee SS sig Karcsed s0ksebsuudseneneeswaee dn 250,000.00 
EE se eG ea uiehab oa shake dds ba ddcs o¥vsecundbsabc 1,000,000.00 
cE ee 8,601,866.09 
EE eta chssukawdiniesdbadeseubka wes wsac 8,428,734.34 
$17,030,600.43 


THE CONTINENTAL FIRE INSURANCE CO. 


Continental Building Western Department 
46 Cedar Street, New York 280 La Salle Street, Chicago, Ill. 








D. W. C. SKILTON, President 
JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Losses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


J. H. MITCHELL, Vice-President 
EDW. MILLIGAN, Vice-President 


Surplus to Policyholders, $3,274,792.90 








THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 





LOVEJOY & SPEAR, Managers Agencies ia all cities and towns. 








SAY COMPANIES WERE TRICKED 


REVELATIONS 





IN RECENT LOSS 





London Lloyds Found on American 
Hide & Leather Co. Property 
at a Cut Rate 





Local agents throughout the country 
are taking considerable interest in the 
revelations that were brought out in 
the Elston tannery fire in Chicago, 
which is one of the properties of the 
American Hide & Leather Company. 
The interesting fact came out after the 
loss that London Lloyds had $150,000 
insurance on the line, part of it being 
at $1.50 and the rest $1.55. The re- 
mainder of the $372,250 total insurance 
was placed in stock companies at the 
tariff rate of $1.61. 

How Line Was Formerly Handled 

Agents will remember that about three 
years ago the insurance of the American 
Hide & Leather Company was placed by 
prominent agencies in the east and west 
at tariff rates in regular companies and 
through the resident local agents. At 
that time the line was taken from these 
agencies to be handled from the east by 
Johnson Higgins and Dickson & 
Tweeddale. It became generally known 
that the object of the company was to 
get some concession in rate, and it was 
understood that part of the line would 
be placed in regular stock companies 
at the tariff and a sufficient amount be 
placed in outside companies at lower 
rates, so that the assured would get 
some benefit in rate. The matter aroused 
the interest of agents all over the coun- 
try, who felt that such a practice should 
not be tolerated. Large agency interests, 
assisted by some of the companies, got 
to work, the result being that most of 
the agency companies agreed not to 
write any of the American Hide & 
Leather Company’s business, even if it 
was offered at tariff, owing to the ir- 
regular manner in which the eastern 
brokers were placing the line. The Na- 
tional Association of Local Agents took 
up the matter and aroused the members 
of that organization to use their in- 
fluence with the companies. 

Triumph for Regular Agents 

The result of the campaign was a 
triumph for the agents, and really was 
the first victory of any great moment 
they had achieved over the big eastern 
brokers. 

An official of the American Hide & 
Leather Company later on filed a letter 
with a number of companies stating 
that, in view of the conditions, the com- 
pany had decided to place its business 
regularly in the ordinary channels at 
tariff rates. The companies accepted 
this statement as true, and most of them 
began taking the business again. It is 
thought that for a while the American 
Hide & Leather Company may have 
decided to eliminate certain outside com- 
panies, in order to gain the good-will 
of the agency interests under the regu- 
lar companies. 

Revelations Brought Out In Loss 

The revelations, therefore, brought out 
in the Chicago loss of the American 
Hide & Leather Company came as a 
surprise, and the agency interests of the 
country will no doubt take up the fight 
again through their national organiza- 


(Continued on Page 18) 
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REASONS FOR THR NEW RATES 


CLEAR STATEMENT HERE GIVEN 








Superintendent Walling of Toledo Fur- 
nishes Some Facts that Agents 
Can Ponder Over 





Toledo, O., Feb. 27—(Special.)—Kel- 
sey L. Walling, superintendent of the 
local office of the Ohio Inspection Bureau, 
makes a statement to a representative of 
Tue WeEsTERN UNDERWRITER defining the 
position of the bureau with reference to 
the new insurance schedule which has 
just been issued for this city and which 
has caused much excitement among the 
Toledo agents. Mr. Walling’s comment 
is of general interest to agents and men 
in the business everywhere. ‘ 

Speaking for the work of the Ohio In- 
spection Bureau, Mr. Walling referred 
to general conditions of construction 
which constitute hazardous features, 
using the word in its broadest sense, not 
as applying particularly to highly in- 
flammable or explosive materials, but to 
defective constructional features which 
may become agents for the spread of 
fire. He said: 

Causes of Big Conflagrations 


The Baltimore fire owed its rapid spread 
to open elevators. The large fires of 1904 
in Toronto and Rochester, N. Y., were due 
to the same cause, with the additional 
assistance of unprotected wall openings. 
Lack of good fire walls, fire shutters, poor 
and inoperative fire doors in division walls 
or none at all, vertical openings in floors, 
all contribute to the proper conditions for 
a large conflagration. 

A part of the work of our bureau con- 
sists in encouraging better construction, 
and we are always ready to advise with 
building owners regarding improvements 
or with prospective builders relative to new 
buildings. The advisory estimates we 
have published are subject to reductions 
for improvements, regardless of whether 
they have been increased or decreased, 
and we will take such matters up with 
property owners as fast as possible. We 
have made recent inspections of electrical 
equipments and find that in most of the 
buildings in the downtown district de- 
fective electric wiring exists. These con- 
ditions we will also try to eliminate. 

Reasons for the New Rates 

The reasons for our publishing new 
estimates by the use of the analytic sched- 
ule were to provide increase for unprofit- 
able and hazardous classes, to reduce 
building rates that there may be a 
greater differential between buildings 
and contents, and to bring about uni- 
form methods of treating property in 
all cities. This schedule has been in use 
by our bureau for nearly two years, and 
has been applied to a great many cities 
and.towns throughout the state. Its ap- 
plication here is most fortunate for Toledo 
people, in comparison with the results in 
larger cities where a pretty general ad- 
vance resulted. About 400 buildings in 
Toledo, representing 60 percent of those 
rated, have been reduced. About 525 con- 
tents estimates, representing 40 percent of 
those rated, have been reduced. 

Great Drain in the Companies 

With these facts before us it can hardly 
be claimed that the prime object is the 
increase of premium receipts. However, 
if this were true, the justice of such a move 
would appeal to all thinking business men 
who would consider carefully the calamity 
of the San Francisco fire, its effects on the 
insurance companies and the possibility 
of future large conflagrations. Along this 
line I wish to submit to the reading public 
the following: 

The fire losses in the San Francisco fire 
were about $300,000,000. The insurance loss 
was about $200,000,000, of which $180,000,- 
600 has been paid and there remains to 
Hd a by German companies about $20,- 


Contributions by Stockholders 


The total net surplus of all companies 
doing business in the United States at the 
time of this fire was only about $110,- 
000,000, requiring an assessment of another 
3$100,000,000 to pay the losses, after which 
the companies would be insolvent by rea- 
son of having no surplus as required by 
law. Whatever surplus the companies as 
a body have to-day has been advanced by 
stockholders in addition to the $100,000,000 
referred to, so that it is safe to assume 
that insurance stocks have been assessed 
for $150,000,000, fifty millions of which has 
come from English companies and twenty 
millions has yet to come from German 
companies. 

Chamber of Commerce Report 

After the great fire referred to, the San 
Francisco Chamber of Commerce ap- 
pointed a special committee to report on 
insurance settlements incident to the fire. 
While the spirit which prompted the ap- 


(Continued on Page 18) 





BILLS INTRODUCED IN ILLINOIS 





No Action Has Been Taken Yet on Any 
Insurance Measures in the 
Legislature 

Springfield, Ill., Feb. 27—(Special.)— 

The subjoined is a list of insurance 
bills which have so far been introduced 
in the legislature. The numbers of the 
first column represent house bills, those 
in the second column senate bills. 
Numbers opposite each other represent 
the same bill in house and senate. 

The house committee on insurance has 
considered no bills up to this time, but 
a meeting will be held this week for 
that purpose. 

The senate committee has taken up 
but two bills—senate bill 165 and senate 
bill 174. At its meeting a week ago 
bill 165 was discussed in committee, the 
insurance superintendent presenting argu- 
ments in favor of the bill. No action 
has been taken on any of the bills by 
this committee, they having adjourned 
until to-day, when the representatives 
of the companies will be heard in ref- 
erence to bill 165. No action was taken 
on bill 174 when it was discussed. 

The following are the bills 

Fire, 144, 170—Lloyds bill. 

Life, 148, 165—Standard life policy. 

Fire, 151, 174—Fire marshal. 

Life, 161, 155—Prohibiting political contri- 
butions from life companies. 

Fraternal, 166— ternal reserve fund. 


Fraternal, 167—Examination of fraternals. 
Fraternal, 168—Consolidation of frater- 


nals. 

Life, 171, 158—Salaries of officers of life 
companies. 

Life, 180—Publishing life statements. 

Fraternal, 181—Fraternal policy bill. 

Life, 188—List of policyholders. 

Life, 190, 162—Assessment to become le- 
gal reserve. 

a 191, 173—Directors of mutual com- 
panies. 

Life, 194—Regulating industrial insurance. 

Life, 203, 156—Antirebate law. 

Life, 204, 169—Investments by real estate, 
life companies. 

Life, 205—Registration law. 

Life 254, 157—Disbursements of life com- 


panies. 

Life, 159—Prohibiting misrepresentation 
of life companies. 

Life 220, 200—Distribution surplus, Sec- 
tion 14, change of mortality table used. 

Life, 234, 197—Amend Section 10, regard- 
ing valuations. 

Fire, 247—Valued policy. 

Life, 248, 199—Regulating deposits. 

General, 219, 195—Election of insurance 
superintendent. 

Life, 161—Agent shall be agent of com- 
pany. 

Farm, 261—Amends Section 8, township 
mutual, insure $6,000. 

Farm, 262, 242—Section 11, county mu- 
tual, adjusting losses. 

Farm, 263, 241—Mutual insurance, $6,000. 

Fraternal, fraternal soci- 


eties. 
Life, 253, 229—Annual apportionment of 
surplus. 
Life, 334—Industrial, age 14. 
Fire, 340—Amends Section 30, regarding 


taxes. 
Life, 342—Dividends to stockholders. 


277—By-laws, 





Ohio German Is Expanding 
The Ohio German of Toledo has been 
admitted to New York, with Newman & 
MacBain as managers. It has also de- 
cided to establish a Pacific Coast depart- 
ment, and Fred Tebben, who has been 
its agency superintendent, will leave 
about April 1 to become its general agent 
at San Francisco. Mr. Tebben is very 
competent. He was formerly an exam- 

iner in the Calumet’s home office. 





Denies the Report 
United States Manager Richards of 
the North British & Mercantile says 
that the San Francisco report that the 
company has discontinued its San Fran- 
cisco department is unfounded. 





Sevier Goes with Spring Garden 

A. H. Sevier, who was formerly an 
examiner in the home office of the Calu- 
met at Chicago, but who later went to 
the home office of the National Union 
of Pittsburg, has been appointed special 
agent of the Spring Garden for western 
Pennsylvania and Maryland, with head- 
quarters in Pittsburg. 





Vice-President Reger of the Franklin of 
Philadelphia is on a western trip. 





The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President’ R. E. GOOCH, Secretary 
STATEMENT JAN. 5, 1907 


CAPITAL =- - e 4 $200,000.00 
REINSURANCE RESERVE - .- 775.53 
NET SURPLUS © oe ee 425,575.53 

ASSETS - 2 2 + + $453,953.06 


A. P. ROSS, Special Agent, 505 Park Building, CLEVELAND, 0, 
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=: Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 
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The Old Reliable! An American Company Founded in 1792! 
Lowes paid since organization to January 1, 1907, $130,978,798.691 


Instraneé Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets -- - . - - $10,749,399-53 
Total Liabilities except Capital  - - 6,706-408.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 
coo, continues to offer to the apes | — Indemnity against Loss or 
Damage by Fire of unquestionable reliability. 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’! Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe 


Unsurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 





FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 








Ohio, Indiana, 








UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - OHICAGO 


i Kentucky, Tennessee, Arkansas, WILLIAM 8S. WARREN, Resideat f° 
West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, a 


OHIO FARMERS INSURANCE COMPANY 








LEROY, OHIO 
Fire, Lighining and Tornado Indemnity 


STATEMENT JANUARY 1, 1907 
Reserve for Reinsurance - - 61,291.489,18 





Reserve for - - - 540.50 
efor Contingencies - - 100,000.00 

Net Cash Surplus - - - 505,037.56 
Total Assets - - -  §$1,933,010.21 


JAS. C. JOHNSON, Presideat 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 
Lesses Paid More Than $13,000,000.60 




















February 28, 1907. 


THE WESTERN 


UNDERWRITER. 
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CONFERENCES ARE BEING HELD 


AGENTS AND OFFICIALS MEET 








Interesting Subjects Come up Before 
the Two Factors of the Fire 
Business 





New York, Feb. 27.—(Special.)—The 
mid-winter conference of the National 
Association of Local Fire Insurance 
Agents began last evening in this city 
with a preliminary meeting at the Hotel 
Marie Antoinette. This morning the 
committee on legislation of the agents’ 
association met with the committee on 
laws of the National Board of Fire Un- 
derwriters. 

This conference was a most harmonious 
one and the agents and companies were 
in accord upon the subjects of legislation 
discussed, viz: deposit laws, rating laws, 
and valued policy laws. The discussion 
centered mainly upon formulating meth- 
ods of cooperation between the compa- 
nies and agents in handling all matters 
pertaining to legislation. A definite un- 
derstanding was reached by which the 
National Board and the National Asso- 
ciation will work together. 

Joint Conference Committee Meets 

At 3 o’clock today there was a meeting 
of the joint conference committee and 
several hours were devoted to the dis- 
cussion of uniform blanks, limitation of 
agent’s territory, and the competition of 
nonagency companies and _ nonresident 
brokers. It was agreed that the com- 
pany managers on the committee should 
correspond with their associates and en- 
deavor to formulate standard blanks for 
agency use—these blanks to be recom- 
mended for adoption according to their 
discretion. On the matter of eliminating 
the term “And vicinity” from the agent’s 
commissions, it was decided inexpedient 
to take any action at this time. 

Nonagency Company Competition 

Relative to the matter of the competi- 
tion of nonagency companies, the feeling 
developed that the mutual interests of 
agents and agency companies required a 
stricter drawing of lines in regard to the 
companies and brokers which were known 
to be demoralizing business. 

Agents Who Are Present 

Among the agents present were the fol- 
lowing: 

Charles F. Wilson, Denver; E. J. Tapping, 
Milwaukee; John C. North, New Haven; 
William Gilmour, Boston; A. F. Barbour, 
Yazoo City; E. C. Roth and C. H. Wood- 
worth, Buffalo; W. C. Helmhold, Clearfield; 
Frank R. Leib, Harrisburg; L. W. Chi 
rey, Norfolk; W. B. Flickinger, Erie; Clar- 
ence S. Pellet and E. B. se, Chicago; 
Fred Guenther, Detroit; J. N. Manson, 
Wausau, Wis.; W. T. Paxton, Buena Vista; 
E. W. Beardsley, Hartford; A. Neale, 
Cleveland; Walker Taylor, Wilmington; 
George D. Markham, St. Louis; Merwin 
Jackson, Toledo; W. F. Train, Savannah; 
Thomas L. Conroy, San Antonio. 


Midwinter Conference to Be Held 

The regular session of mid-winter con- 
ference of the agents’ association occurs 
tomorrow morning in the rooms of the 
New York Board. President Burchell of 
the National Board and Charles G. 
Smith, chairman of the underwriters 
committee on construction of buildings 
will speak upon the “Model Building 
Code” which the National Board is now 
urging for adoption, the cooperation of 
the National association in interesting 
municipalities in the matter having been 
sought by the companies. 

Managers to Attend Convention 

The other matters to be discussed at 
the meeting tomorrow are the place of 
the next convention and the financing of 
the National association, including the 
questions of expense appropriations and 
secretary’s salary. 

he company managers on the joint 

conference committee voted today to at- 
tend in a body the next annual meeting 
of the convention of local fire insurance 
agents. This action was taken upon the 
invitation of the agents upon the com- 
mittee, and is indicative of the purpose 
of the company officers to give the 
agency movement the stamp of their ap- 
proval. ; 





WOLFE ON SURETY RESERVES 





Makes Some Interesting Comment Due 
to His Examination of the Na- 
tional Surety 


New York, Feb. 27.—(Special.)—As 
representing the Maine, Virginia, and 
Minnesota insurance departments Actuary 
S. H. Wolfe of this city has completed 
the investigation of the National Surety. 
It is reported this company will show 
more assets than claimed in its latest 
annual statement. 

Mr. Wolfe takes serious exception to 
present method of reserving by surety 
companies, maintaining that as the assured 
has six months after expiration of a 
fidelity bond to file a claim, a reserve 
should be maintained for eighteen instead 
of twelve months. He further holds that 
the entire premium, less agent’s commis- 
sion or brokerage should be reserved on 
surety contracts until the company be 
absolutely relieved of all liability there- 
under. As commissions on this business 
average 25 percent it would mean that 
these companies must reserve 75 percent 
of each dollar of premium. 

These theories applied to the National 
Surety would increase its reserve on fidel- 
ity and surety bonds about 50 percent 
over that now carried, and add $74,000 
to the amount set aside for payment of 
its losses in addition to its $200,000 special 
reserve. 

If Mr. Wolfe’s ideas be enforced by in- 
surance departments some of the surety 
companies will be seriously embarrassed 
complying with them. 








Goes with Metropolitan Surety 
E. D. Livingston, recently assistant 
secretary of the United Surety, becomes 


surety underwriter for the Metropolitan 
Surety. He has splendid ability. 


LIFE -EGISLATION IN INDIANA 
Indianapolis, Ind., Feb. 27.—( Special.) 
—The Babcock life insurance bill passed 
the house. It duplicates the senate bill 
with the important exceptions that it pro- 
hibits agency companies; that it wipes 
out all special contracts; that it does not 
except from being public records, se- 
curities deposited by companies with the 
auditor of state, and that it  per- 
mits the auditor to inquire into a com- 
pany’s affairs “on information” that it 
is being mismanaged. The Babcock bill 
goes to the senate tomorrow. Both sen- 
ate and house bills permit preliminary 
term insurance. The senate or Farber 
bill was reported to the house by commit- 
tee today without recommendation, and 
sent to second reading without comment. 
Governor Hanly signed the bill providing 
that the agent shall be agent of the com- 
pany and not agent of the assured. 








Minnesota Agents Elect 

Minneapolis, Minn., Feb. 27.—( Special) 
—The Minnesota Association of Local 
Fire Insurance Agents has elected offi- 
cers as follows: 

President—W. G. Strickland, St. Paul. 

Vice-Presidents—C. E. Braden, Mineap- 
olis; H. A. Nolte, Duluth; A. C. Dixon, 


Winona; W. A. Martin, Crookston. 
s Secretary and Treasurer—W. H. Hart, 


t. Paul. 
Executive Committee—Joseph A. Rogers, 
St. Paul, chairman; Theodore Williams, 
Mankato; W. A. Bauman, Winona; J. P. 
Thompson, Minneapolis; A. W. Wright, St. 
Cloud; John Wetzell, Little Falls. 
Grievance Committee—W. S. Gilliam, St. 
Paul, chairman; H. A. Nolte, Duluth; T. H. 
Bliss, Rochester; Jacob Stone, Minneapolis; 
Daniel Shell, Worthington; . W. Me- 
Garry, Stillwater; N. W. Hingley, Redwood 


‘als. 

Legislative Committee—F. J. Warner, St. 
Paul, chairman; A. P. Pierce, Redwing; 
J. A. Kennicott, Luverne; F. H. Wagner, 
Minneapolis; G. M. Lowry, Fergus Falls; 
re eo Martin, Crookston; C. H. Day, St. 

aul. 





St. Paul Board Election 


The St. Paul Board of Underwriters 
has elected the following officers: 


President—W. G. Strickland. 
Vice-President—Charles E. Clarke. 
Secretary—G. W. Labrande. 


Treasurer—W. H: Hart. 
Directors — Messrs. Parker, Dearth, 
Townsend, Rogers, Rothschild, Gilliam, 


Howard and Day. 
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MAY EMPLOY DRASTIC METHODS 





Some Companies are Likely to Open 
Rates to Get Offenders 
in Line 





There is likely to be some lively 
skirmishing in union territory before 
long. The union companies, those that 
observe rules and rates, have about 
reached the limit of endurance. They say 
some of their own number and some 
of the outsiders in the fierce drive for 
business are disregarding good prac- 
tices and are getting business by unfair 
methods. 

There has been considerable talk re- 
cently, and plans are being formulated 
to precipitate a fight at points where 
companies continue to pilfer lines. The 
theory is that a few sharp rate wars 
will bring the offenders to time. 





St, Louis Fire Divides Its Field 

C. W. Davis, brother of President E. M. 
Davis of the St. Louis Fire, who has been 
the only field man of the company, will 
now confine his work to Michigan, Wis- 
consin, Ohio and northern Illinois, with 
headquarters in Rollins & Burdick’s of- 
fice, 159 La Salle street, Chicago. 

C. C. Bowersox will take care of Mis- 
souri and southern Illinois and will make 
his headquarters at the home office in 
St. Louis. Mr. Bowersox is a thorough 
insurance man of long experience, and 
has for the last six or eight years been 
chief clerk in the office of Edgar M. 
Davis & Co. at St. Louis. 





Semiannual Meeting in April 
The semiannual meeting of the West- 
ern Union will be held in the Bellevue- 
Stratford, Philadelphia, beginning April 
10. 





Illinois National in the East 
W. L. Pettibone of New York has 
been appointed eastern representative 


of the Illinois National Fire of Spring- 
field, Ill., for surplus line business. 





McCabe and Coffey Trade Positions 

F. J. McCabe of Chicago, who was 
Cook county special of the Fire Associa- 
tion, and transferred to Denver to take 
the Rocky Mountain field, found he could 
not stand the rarefied atmosphere. He 
therefore returns to Chicago to take his 
old position. W. P. Coffey, who was 
promoted from an examinership to the 
Cook county field, is now sent to Denver 
to take the mountain territory. 





Say Two Companies Will Merge 

The report that two Philadelphia fire 
companies, one of considerable promi- 
nence, will merge, is received and finds 
general credence in the east. 





Sends Out General Invitation 

Most Loyal Grand Gander W. E. 
Atwater of the Blue Goose in Wiscon- 
sin says that any gander from any 
state will be welcome to attend the 
Goose Nest social session at Milwaukee, 
March 11, in the evening. The initia- 
tion will be in the Milwaukee board 
rooms, to be followed by a feed at 
the Pfister. Any goslings whose pin 
feathers have not been plucked can re- 
ceive the proper attention at the initia- 
tion. Through the medium of Tue 
WESTERN UNDERWRITER, Grand Gander 
Atwater extends a general invitation. 





AS YIBWRD FROM CHIOAGO. 


MECHANICS AND TRADERS EXPANDING 


With the reinsurance of the Federal 
and Assurance Company in the National 
of Hartford, the latter company will not 
be able to take over all the agents. In 
many cases the National does not care 
to have a double header. As the Me- 
chanics & Traders is owned by the 
National, it will be brought into play. 
It has only two agencies in the west, 
one at St. Louis and one at Chicago. 
It has been used chiefly in the west for 
reinsurance. 

The company is entered in Illinois, 
Indiana, Michigan, Minnesota, Missouri, 
Ohio and Wisconsin. It will enter Ken- 
tucky. The business will be handled by 
Fred S. James & Co., western managers 
of the National, and the National’s field 


men. 
The Mechanics & Traders has $200,- 
ooo net surplus. 





ae ++ 
CONGESTED DISTRICT RETURNS 
The following are additional Chicago 


congested district returns: 

Name. 1906. 1905. 
Bee, Phe 2kcccersd $ 845,100 $ 690,002 
Alliance, Eng. ......... 1,176,950 1,187,700 
yy ieee 834,980 752,041 
Colonial, N. Y......... 861,791 765,000 
Commercial, Tex. ..... Breer 
COMOOTTER,  cccccccsccecs 661,008 559,375 
OG; Bin Beocsevecve 1,069,150 959,000 
Firemens Fund ....... 313,175 2,007,404 
Hamb, Bremen ........ 2,203,875 2,282,175 
London & Lan......... 4,704,621 4,270,366 
Bee, BOOM. sccvecccce 542,859 745,884 
Monongahela ......... 230,175 223,300 
National Lumb. 4 


New Jersey 
Orient 





United States 


Western, Pa. .......... 9, 695,870 

Westchester ........... ,202,339 1,995,319 

Williamsburg City 753,100 698,487 
++ ++ 


INSURANCE CLUB’S BANQUET 

The annual banquet of the Fire In- 
surance Club of Chicago was held Tues- 
day evening at the Bismarck, the antici- 
pated record attendance enjoying it. In 
addition to a very fine menu, those 
present were entertained by a special 
orchestra, songs and stories by John 
Hogan and a talk on the “Written 
Portion of the Policy,” by H. H. Glid- 
den, manager of the Chicago Board of 
Underwriters. While everything was of 
the first water, Mr. Hogan was easily 
the hit of the evening, his part of the 
program furnishing such tremendous 
applause before the talk of the speaker 
of the evening was given that it was 
necessary for him to play a return en- 
gagement. His final effort came imme- 
diately before adjournment and _ sent 
those present home with the favorite 
advertising expression of a prominent 
breakfast food. 


++ ++ 
TO CORRAL PREFERRED BUSINESS 


The serious competition union com- 
panies are meeting with of late is be- 
ginning to tell on the receipts and there 
seems to be no rosy hue on the imme- 
diate future. The latest tendency is in 
the shape of term agreements between 
assured and certain companies. A letter 
has been dug up emanating from a well- 
known and heavy line writing outside 
firm, addressed to a prominent mercan- 
tile house in one of the large cities, which 
shows what’ steps are being taken to tie 





SPECIAL AGENT WANTED 


Familiar with the Northern Illinois field. Liberal 





salary will be paid to a man who knows the 


business and the agents. 


E 10, Care Western Underwriter 
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up some of the preferred business. It is 
as follows: 


Referring to the conversation that our 
representative had with you, we wish to 
advise you that we are prepared to cover 
the insurance on your building and con- 
tents, which you have recently had pro- 
tected by the Manufacturers automatic 
sprinkler system, at an annual rate of 60 
cents on the building and 75 cents on_the 
contents, on the following conditions: That 
you enter into a term agreement of not 
exceeding ten years and place the business 
in our hands. This is done in order that 
We may assure the companies with whom 
we propose to place the insurance of a 
permanency of their line—in other words, 
that they will not only be asked to write 
it for one year, but will have it for each 
year during the term of the agreement. 
We are willing to make this agreement 
for such a portion of your line as you 
may desire to give us over and above the 
amounts carried by the various underwrit- 
ers’ associations in which you may have 
an interest, and also provided that no part 
of your insurance shall be placed, either 
locally or elsewhere, in stock companies 
at a higher rate than that named in our 
agreement. 

The companies in which we would pro- 
pose to place your insurance are stock com- 
panies, licensed by the insurance depart- 
ment of New York state, in addition to 
such underwriters’ associations as_ the 
American Lloyds, Great Western Lloyds, 
National Underwriters, the companies 
managed by Starkweather & Shepley, and 
our own Manufacturers and Mercantile 
Lloyds, all of which devote their under- 
writing exclusively to sprinkled risks. Of 
the stock companies referred to we quote 
the Globe & Rutgers, Spring Garden, Stuy- 
vesant, Pacific, North River, Nassau, Peter 
Cooper, United States, Cosmopolitan, New 
Jersey, Delaware of Dover, together with 
a number of others of like character. 

Should you desire to make this agree- 
ment with us there is no doubt but that 
it will establish your rate at these figures 
and will, we believe, enable you to have 
your various underwriters’ associations 
issue their policies on this Basis. We be- 
lieve, if necessary, we would be able to 
take care of the entire line of $500,000 in- 
surance that you carry, but, as above 
stated, are willing to make the agreement 
subject to the excess above the amount 
you desire to maintain in the underwriters’ 
associations referred to. If you desire any 
additional information on the subject, we 
shall be pleased to answer any questions 
you may wish to ask. 


++ ++ 
MAY PAY 80 PERCENT 


Under the safety fund law the Milwau- 
kee Mechanics paid claimants 70 percent. 
The final cleaning up, however, is likely to 
result in them getting 10 percent more. 

++ - 
TO REGULATE OUTSIDE INSTITUTIONS 


There has been some comment on the 
bill in the Illinois legislature to regulate 
Lloyds, interinsurance schemes and the 
like. It is as follows: 


That before any association partnership, 
firm or individual shall engage in the busi- 
ness of underwriting fire, inland naviga- 
tion or tornado insurance in this state, 
they or he shall file in the office of the in- 
surance superintendent a_ declaration of 
purposes- stating where the office of the 
association partnership, firm or individual 
is to be located, the amount of assets to 
be engaged in the business, the financial 
standing in detail of each person proposing 
to go into the business, with the amount 
contributed to such business by each per- 
son, the kind of business to be transacted, 
the name and residence of each individual 
about to engage therein and the name un- 
der which the business will be transacted; 
and if under the laws of this state, before 
a corporation engaging in a like business 
in this state is permitted to engage therein 
it is required to make a deposit of funds or 
securities with the insurance superinten- 
dent before commencing business, such as- 
sociation partnership, firm or individual 
shall be required to comply with the same 
requirement, and under like circumstances, 
so far as may be, shall be required to 
comply with all the regulations applicable 
to corporations engaged in the same or 
similar business in this state. 

Every policy written by any association 


WANTED 


A bright and experienced man as Daily 
Report Examiner by Insurance Company 
outside of Chicago. Answering give full 
details as to experience and Companies with 
which previously connected. Address 05, 
Western Underwriter. 








FEDERAL LLOYDS 
159 La Salle St., Chicago. 
Cash Assets December 3ist, 1906, 
$167,011.44. 
Unlimited Liability of Underwriters 
SURPLUS LINES 


TARIFF RATES 


partnership, firm or individual shall have 
plainly written in the face of the policy the 
name and residence of each individual as- 
suming the risk or any part thereof, and 
no policy shall be written in any fictitious 
name or in any name indicating that the 
underwriter is a corporation, and printed 
at the top on the face of each pouicy, and 
in the most conspicuous place on the back 
thereof, in the largest type used therein or 
thereon, shall be the words, in clear Eng- 
lish type, “‘not incorporated.” 

That the declaration of purposes provided 
for in section 1 of this act shall be upon 
the affidavit of each person proposing to 
enter business, subscribed and sworn to in 
due form, and the character of the busi- 
ness proposed to be transacted shall be set 
out in detail, and no other insurance busi- 
ness shall be transacted by such associa- 
tion partnership, firm or individual other 
than that stated in said declaration. 

That every association partnership, firm 
or individual engaging in the business of 
insurance in this state contemplated by 
this act shall be required to make like 
report and shall be subject to the same 
burdens and responsibilities as are by law 
imposed upon corporations engaged in the 
same or similar business in this state un- 
der like circumstances. 

Every person who shall engage in the 
business of insurance contemplated by this 
act in this state without complying with 
the provisions of this act, or having en- 
gaged therein shall refuse or neglect to 
comply with the requirements of this act 
or with the provisions of the laws of this 
state applicable to incorporations engaged 
in the same or like business, which are by 
the provisions of this act made applicable 
to association partnerships, firms and indi- 
viduals engaged in the insurance business 
in this state, shall be subject to a penalty 
of not less than five hundred nor exceeding 
one thousand dollars, and each policy writ- 
ten or risk assumed shall be deemed a 
separate violation. 

The penalty provided in the preceding 
section shall be recoverable in an action 
of debt at the suit of the attorney-general, 
the insurance superintendent or the state’s 
attorney of the county in which the viola- 
tion occurs, or may be recovered by indict- 
ment or information as for a misdemeanor. 

All laws and parts of laws and amend- 
ments thereto in conflict herewith are 
hereby repealed. 


~~ ++ 
SOME LOOGAL EVENTS 


Robert G. Tennant, the insurance broker 
in the Board of Trade building, has ad- 
mitted to partnership his son, Colin McK. 
Tennant. After March 1 the firm will be 
Robert G. Tennant & Son. 

George L. McCurdy of Chicago becomes 
Illinois manager of the automobile insur- 
ance department of the North America. 
The policy will be written under the ma- 
rine form. 

G. H. Scott, western general agent of the 
National of Allegheny and Northwestern 
F. & M., is now beginning to shape up his 
office for the accommodation of the extra 
work entailed in taking care of the North- 
western’s business. The company is now 
being admitted in Mr. Scott’s territory. 

The western department of the Delaware, 
Reliance and Rochester German under 
Manager O. C. Kemp will move from the 
Woman’s Temple to the Borland building, 
taking the former headquarters of the Ger- 
man National. 

United States Manager Frank Lock of 
the Atlas and Vice-President Dunlop of 
the Providence Washington were in Chi- 
cago this week. 

H. J. Gordon, one of the chief examiners 
of the Phenix, has recovered from a siege 
of scarlet fever. 

Frank M. Burroughs, manager of the 
farm department of the Phenix of Brook- 
lyn, was stricken with paralysis a few 
days ago, but is slowly recovering at his 
residence, 3009 Groveland avenue. 

The Old Colony has arranged for a Chi- 
cago agent through Western Manager A. 
D. Baker, but the matter has not been 
made public. 

The Washington Fire of Seattle is writ- 
ing surplus lines, with Rollins & Burdick 
as general agents. 

McEnaney & Hengle are now writing 
surplus lines in unrepresented territory 
for the Illinois National of Springfield, Ill, 
and Milwaukee German. 

G. H. Batchelder of Denver, special agent 
of the Niagara, is occupying Assistant 
Manager Steele’s desk during the latter's 
absence in Cuba. 

The field men of the Providence Wash- 
ington in the west were given a banquet 
in Chicago this week. 

. J. Sonnen of the St. Paul and R. M. 
Bennett of the New York Underwriters 
are now in their new quarters, 1111 Y. M. 
Cc. A. building. 





Law Union Retired from ‘Union 

The Law Union & Crown has now re- 
signed from the Western Union, but as is 
known, it rigidly adheres to tariff rates. 

The Alliance of England, which only 
had one or two agencies in the west af- 
fected by union rules, has also retired 
from the organization. 





The legislative committee of the Arkan- 
sas Local Fire Insurance Agents Associa- 
tion urges the passage of the Balch bill, 
relieving insurance companies from the ef- 





fects of the antitrust law. 





Fire Insurance at Cost 


A. B, IDESON, President. 


Agents Wanted in Ohio. Surplus 


J. H. LEIDING, 


HOME OFFICE: 3 Masonic Temple e 


Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


J. H. LEIDING, Secretary. 


ASSETS, $83,630.25 NET SURPLUS, $70,620.44 


Business in other States considered. 


General Insurance 
. e CINCINNATI, GHIO 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, $1,000,000 00 

Assets, $5,178,071 22 

Net Surplus, - $1,094,932 62 
HEAD OFFICE: 

Cor, William and Cedar Streets 


VIRGINIA STATE 
INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Assets - - «= - $821,402.42 
Surplus to Policy Holders 859,122.21 


Agents Wanted in Illinois 
SHIPMAN & WAYNE 


General Agents 


GEO. L. PLATT, Special Agent 
159 La Salle St. CHICAGO 








SURPL 


Funds deposited with Ladenburg, 


New York Office, 52 William St‘. 


US LINES 


EUROPEAN UNDERWRITERS OF LONDON 


Composed of Twelve Foreign Companies. 


Cash Assets $66,000,000 
Thalmann & Co., Bankers, New York 


PAUL E. RASOR, U.S. Attorney for Hollitscher & Middleton, Attorneys 


MARSH & McLENNAN, 


UNITED STATES 
CORRESPONDENTS 


Chicago Office, 159 La Salle St. 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURG 


FIRE AND TORNADO 


OxnrcaGo Orriocn, 159 La Satie St. 
Iaorp V. Warxixes, Assistant Sucr. 


AGENTS WANTED 


AMERICAN 


INSURANCE COMPANY 
OF NEWARK, N. J. 


Organized 1846 


Assets Jan. 1st, 1907 -  $5,805,643.41 
Losszs Parp ro Dats Carivau Cash Capital - ° ,000,00 
$3,982,143.00 $300,000.00 | Net Surplus - -_ - 1,463,509.91 


FIRE AND TORNADO INSURANCE 


WESTERN DEP’T, ROCKFORD, ILL. 
Chas. E. Sheldon, Manager 








ORGAN 


Cash Capital - - - $300,000.00 
Reserve for all other Liabilities 72,941.83 
Total Assets - 

GEORGE BRUMDER, President 
FRANK DAMKOEHLER, Secretary 
BIERCE & SAGE, General 


WICK, Ishpeming, Michigan 


- = $1,309,693.63 
GUSTAV WOLLAEGER, Jr., Vice-President 
W. C. HU 


IZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Re-insurance Reserve 
Net Surplus 


° $722,879.65 
: 156,594.13 


. GHES, Supt. of Agen 
its for aichionn and Ohio 
chi 


cies 


Whitney Opera House Block, Detroit, 
SPECIAL AGENTS—J. T. KIRKWOOD, Cleveland; FRANK M. SAGE, Detroit; GEO. B. SEDG- 





ARE YOU A GOOD AGENT? 


The United American 


OF MILWAUKEE 


Wants good agents in Wisconsin, Illinois 
and Minnesota. 

If the liability of a company in proportion 
to its assets is a good TEST, we invite 


Fire Insurance Co. 


LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 


In business continuously under the same 
management since 1872. 

Applications from leading agencies 
solicited. 





eo ag with ‘he companies you many. «aaa Co. 
J. M. KRALOVEC, Gen. A F. A. KREHLA, 
“a ta A, KRERLA: Sey | 184 La Salle Street Chicage 





H. A. RICHARDSON, President 


all been paid in 








WM. D. DENNEBY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, 8200,000.00 
This Company had only $17,250 involved in the San Francisco conflagration, which has 


full without discount. 


Vedder Underwriter Co., General Agent for the United States 
61 William Street, New Yerk 


HH. G. BUSWELL, Cook County Manager, Chieage 
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OHIO AND WEST VIRGINIA. 


TOLEDO AGENTS ARE AROUSED 








Return New Rate Sheets in Downtown 
District to the Ohio Inspec- 
tion’ Bureau 


Toledo, Ohio, Feb. 27.—(Special.)— 
Toledo agents are aroused over the com- 
plete readjustment of rates in the con-~ 
gested district as made in a new rate 
sheet, which has been promulgated 
through the Ohio Inspection Bureau. 

Antagonism to the acceptance of the 
new rates is evidenced, as the local 
agents have returned to the local office 
of the Ohio Inspection Bureau all of the 
rate sheets delivered to them. The mem- 
bers of the Toledo Underwriters Asso- 
ciation are almost unanimous in their 
protest against the new schedule. 

Prosecutor Wachenheimer has had the 
local underwriters under surveillance for 
the past two months, and an investiga- 
tion of the insurance business in Toledo 
and the state is imminent at the coming 
session of the Lucas county grand jury. 
Wachenheimer is said to be in possession 
of considerable data and facts relative 
to the business here, which may result 
in indictments against local insurance 
men. The work of the Ohio Inspection 
Bureau under the Valentine antitrust law 
will be investigated. Some of the vital 
parts of the Valentine law are now in 
the supreme court, anda complete defeat 
of the law is a possibility, 

T. B. Sellers, manager of the Ohio In- 
spection Bureau at Columbus, in an in- 
terview to THE WESTERN UNDERWRITER 
on the situation said: 

I expect that we will encounter consider- 
able trouble at first, but when the Toledo 
people thoroughly understand the princi- 
ples underlying the changes in the tariffs 
for Toledo they will be perfectly satisfied 
with the new schedule. Insurance in the 
downtown section of this city has been 
written heretofore on what is known as the 
fifty cent basis. This has all been changed. 
Mercantile buildings will now be based on 
all the factors that enter into a hazard. 
For instance, it has been the custom to 
charge the same rate for a one-story brick 
building as a four or five story, provided 
the construction was the same and the 
tenants follow the same general business. 
Under the new schedule the owner of the 
one-story structure will pay less and the 
four-story owner more, because it is more 
difficult to fight a fire in a four than a 
one story building. The new rates do not 
apply to fireproof or sprinkled risks. Un- 
der the revised schedule about 900 risks in 
the downtown section: will be lowered and 
about the same number raised. The idea 
is to simply reduce the business to a more 
systematic basis. We are making an ef- 
fort to clean up the city and reduce the 
fire losses to a minimum. We will place 
a premium on carelessness. If a man 
builds properly, avoids open stairways, 
dumb elevators, and has a good electric 
wiring, he will receive the benefit in a re- 
duced rate. If he is careless about these 
things he must pay for it. We followed 
the same practice at Columbus and in a re- 
markably short time all the property own- 
ers got busy and the fire losses were re- 
duced materially. I believe the same con- 
ditions will be true here in a short time. 


The agents as a body will not adopt 
the rates. If the individual companies 
require the new tariffs, the agents will 
have to submit and secure them. 





West Virginia Under Home Office 

West Virginia, which has been under 
the jurisdiction of the western department 
of the Delaware and Reliance, will here- 
after probably report to the home office, 
owing to Manager Kemp taking the Roch- 
ester German also in his department. The 
companies desired to have the department 
cover identical territory, and the Roches- 
ter German is handled in West Virginia 
by Lohmeyer & Goshorn. It is possible 
that the Delaware and Reliance may go 
to that office. 





Alleged Firebug Arrested 

After an investigation by the state fire 
marshal’s department, Nathan Berman of 
the Berliner Cloak Company, Cleveland, 
Was arrested and taken to Cincinnati on a 
charge of arson in that city, the fire hav- 
ing occurred three years ago. He gave 
bond there and was immediately placed 
under arrest on the same charge in con- 





nection with a fire in his Cleveland cloak 
house some time ago. He made a de- 
mand for $9,000 insurance, but the ad- 
justers claim they found the loss to be 
only about $1,500, and they refused to pay. 
The fire marshal believes that Berman 
is a member of a ring of men in Cleve- 
land, Cincinnati, St. Louis and Chicago 
who indulge in “clothes-closet” fires, hav- 
ing a lot of partially burned garments 
which are shipped from one city to an- 
other to be used in the closet fires. 


Ohio Agency Appointments 


Sun, La.—Barker, Frost & Chapman, To- 
ledo; Burt R. Wyeth, Columbus; Charles F. 
Runk & Co., Cincinnati. 


OHIO RETURNS ON NET BASIS 


Premiums, Less Cancellations and Re- 
insurance, and Net Losses Paid, 
Are Here Presented 


The following table shows the net pre- 
miums received by fire insurance compa- 
nies in Ohio, after deducting return pre- 
miums and reinsurance premiums, and 
the net losses paid in the state last year: 

OHIO COMPANIES 


Net Losses 










Company. Prems. Paid. 
CED: aéénescceddesanne $106,989 $ 33,038 
SEE, Ktdectaddncsacvanee 94,684 23,867 
Eureka F. & M............ 67,736 20,194 
Merchants & Mfrs......... 28,418 10,503 
DE, SEG shenenienewiae 57,916 16,168 
THEO GOFMIEM 2c ccccescvcee 137,267 49,429 
| EE arr 60,762 18,163 
Teutonia F. & M.......... 66,720 12,188 
— * aT aaa a 44 
Western Reserve ......... 37,472 11,476 

OTHER STATES AND FOREIGN 
Adirondack 

RMA cocccce 
Agricultural 
Allegheny .... 

Allemannia wa 
PERE, PB. cc cvcccvesceve 
I, Ths Becsvcessecess 77,827 16,048 
American Central ........ 71,182 28,402 
Assur. Co. of Amer....... 23,067 4,637 

SE bust ectbesetens thane 83,701 27,560 
Ben Franklin ...ccccccsces 23,263 2,236 
rere re 28,121 12,776 
British America, Ont..... 77,093 21,410 
Brit. American, N. Y..... 5,967 5,276 
BOND COMES 2c ccccceccces 30,694 10,354 
Buffalo German .......... 55,866 17,102 
CNN ce ccccnccccevvevcss 7,920 8,205 
CRPCGOMIAN cc ccccccccacces 32,738 6,884 
ee ree 53,788 16,488 
SE spundosccesusiweends 16,642 2,832 
PD skccsscsdessesovne 70,562 40,273 
gf & Se Sarr rr 12,310 2,241 
oe errr ee 58,769 24,292 
Columbia, N. J.....-seeee- 21,865 3,774 
CORREIOR. 6 c0nvcoscccevere 22,895 5,540 
Com’! Union, Eng......... 144,049 51,121 
Com’l Union, N. Y........ 20,341 7,072 
Commonwealth ........++6. 31,253 15,828 
CRORE cevecrccccscceve 90,021 33,139 
COMMOOTTIOEE 20.0 cccccvcesese 274,799 102,651 
Continental ....ccccccesses 260,906 124,905 
CG, Bs oc cseccscscres 32,325 12,155 
CIROTIOOD. . occccccccscce 21,078 5,730 
oS) | aaa 15,673 1,484 
DOORRWESR, FR. ccccccccccce 48,672 12,102 
Dees FT. B Min wcccevecs 28,322 9,856 
DE. capnedesseenesesnewe A)! Seer 
SPEED cc cccsccceteseses 2, 18 
DED stdvnceccenesasessves 21,311 11,72 
PEED cacccnc seccsennevee 22,512 6,924 
Equitable F. & M......... 46,342 21,360 
Farmers & Merch........ 37,138 16,413 
rrr 31,888 9,116 
EE 80060 0e6eccnsevcave 22,703 2,764 
BIO BON. ssccesccscsvcees 236,766 120,088 
Firemens, N. J. ° 4 44,855 


Firemans Fund Co.. 
Firemens Fund Corp. 


DOOM . scarccrvescs nee y 21,951 
German Alliance .......... 99,092 43,600 
German Amer., N. Y...... 238,997 91,196 
German Amer., Pa........ 4,640 825 
SS noesteseseves 53,397 23,282 
GOTMOM, We VBcccvccccccce 54,539 19,157 
GOPMAR, PR. cccccccccseses 57,847 14,948 
NN inns gia csesaviee ae 234,475 78,731 
eS S aera 31,063 13,798 
ee 79,883 34,584 
Globe & Rutgers ......... 74,736 27,895 
DEE, -ncaroescoresresoe 3,653 11 
arr 101,473 41,307 
errr 690,676 312,419 
SE: nn n06606sensedese  sesens 
SE ib. Mekeveseecacssee 506,008 267,090 
DE? g.6svcdcvcersoese 15,28 J 

BE OO Bes Mavcsverses 300,240 134,566 
Ins. Co. State of Pa....... we 8 seenee 
PEN Vicnttdbanswseeene 27,854 3,410 
L. & L. & G., Eng........ 274,577 91,115 
Lon. & Lancashire........ 80,360 29,800 
DOL. anedandeercdecsenes 68,767 25,926 
EMEMEOE, Bis Bececceccescce 7,543 1,162 
Lumbermens ........++++. 38,778 11,324 
Mechanics, Pa. .........+. 47,615 15,428 
Mechanics & Traders...... 15,042 3,756 
Mercantile F. & M........ 1,286 266 
aoe 22,836 8,674 
Michigan Com’l, Mich.... 68,463 18,824 
Michigan F. & M.......... 33,419 13,246 
Milwaukee .........-0-s008 27,372 8,552 
Milw. Mechanics, Wis.... 95,238 40,378 
Please, We Yo... cccccccces 38,098 14,437 
National Brewers .......-- oe eerrrere 
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BOORTONME, Ch, cccserccceses 270,514 111,162 
National Lumber . 6,114 143 
National, Pa. ..... - 86,212 9,187 
National Union ........... 64,132 25,088 
New Brunswick .......... 14,136 3,828 
New Hampshire .......... 63,722 18,334 
SE GE dabeertereckess 18,090 148 
DEE tedeevenkébeceunge 36,680 12,204 
DL Sccenn¥esstetcadees 114,268 41,424 
North B. & M., N. Y..... 10,393 672 
North B. & M., Eng...... 190,185 66,438 
PE GED careesaviennen 61,027 27,875 
Norwich Union .......... 111,923 35,328 
Pe. Me. .cccrceceese 126,175 67,758 
|! ee > er 28,156 9,275 
Bie We PEMMNDL, oc vesc vies 131,178 35,447 
er ear 61,378 15,539 
DD ssccscckevienvesae 59,327 22,760 
DN Scns hbueséudecvenee 22,620 6,416 
Pennsylvania ........e.es- 133,729 66,979 
ED -arixédsversveevenne 185,716 81,746 
ee aa 213,231 88,091 
Pee BE xesccceneees 114,453 35,518 
PEED apccevcennenvess 26,826 7,569 
Providence Washington .. 117,667 49,306 
MER. Gtsawacccvensdeeesee Ee 90,094 
Se GEN csccreesnvence 14,328 1,572 
DD netlidcesenetctannas 54,955 14,707 
Rochester German ........ 89,316 52,669 
DEL isttasentsonaeneneee 169,200 31,797 
PE Sctcescdbdedescadraee 351,42 139,449 
Royal Exchange ......... 53,483 14,165 
SS eS err 70,680 28,448 
DOOMRILy, CE. ccccccccccecs 51,997 20,225 
NOD ck ccnsecsenssnes 33,618 12,630 
Dh: einesenesvasenende 59,876 27,350 
Pe, BAB, scccconccoss 20,543 1,004 
Spring Garden ..........+. 72,176 22,468 
OMEN. 69.660vcccevcesee 178,204 73,976 
ONE ovtnewsenseestereesess 12,359 2,928 
St. Paul F..& M...csscsee 87,824 32,940 
POORER sctacesvesccoes 28,308 16,165 


, BME: “onc cccncccecnse 110,655 54,961 
Teutonia, La. .. H 





Union, N. Y 15,159 4,381 
Union, Eng. 32,382 3,483 
TOR, TR. ccvevenee . 40,691 13,466 
United Firemens ......... 35,435 17,989 
United States ............ 1,535 10,001 
eee 99,124 30,467 
Western, Ont. ...........- 93,475 44,848 
WORNOOM, BE. cccccccescees 46,256 19,344 
Williamsburg City ........ 47,151 22,542 
MUTUAL 

Central Manfrs. .......... 104,732 28,089 
6 rere. 22,436 1,916 
Columbiana Co. .......... 27,947 19,107 
Cotton & Woolen Mfrs..... 32,069 3,136 
Equitable, Cinti. ......... 5,415 13,515 
PE. SE sesasondenesaes 42,683 11,084 
German, Cintli. ..........+. 47,431 23,100 
German Farmers, O. ..... 7,342 1,799 
Grain Dealers, Ind........ 21,414 4,467 
Indiana Lumbermens ..... SAGT sa scene 
Indiana Millers ........... 21,349 28,385 
NS area 18,960 2,153 
Mme COURtCy ..ccscccscece 69,803 32,737 
Lumber, Mass. .........+. 22,237 2,319 
Lumbermens, O. ........-++ 53,263 6,421 
eer rrr 42,802 15,767 
MEOTORMEC. cccccccccescecee 8,909 899 
Merch. & Mfrs............. 22,743 7,219 
Mill Owners ........++.0+. 4,249 

Millers Mutual, Ill. ....... 5,990 91 
Millers National .......... 41,871 32,561 
DE <sestasevecere i fous 9,501 4,750 
Montgomery Co. .........«. 3,728 3,025 
North American ......... 29,150 11,021 
Ohio Underwriters ....... 24,059 8,697 
CED TETNGES occ ccccccsescs 32,340 16,374 
Ohio Farmers ...........+ 717,640 420,423 
Ohio Hdw. Dealers........ 13,966 4,013 
Ohio Mutual .............. 60,066 29,730 
PROCREEIEE cccesecscveseese ; 891 


Retail Druggists 
Richland County 
Rubber Mfrs. ..... .. 30,315 2,999 
Springfield Und. ei 

em, GER oscese «» 22,243 
WORT, cc cccvccccecoesser y 21,676 





Northwestern F. & M. in Ohio 

The Northwestern Fire & Marine of 
Minneapolis has applied for permission 
to do business in Ohio, and has asked to 
be admitted immediately after March 1, 
when the new fiscal year of the Ohio 
insurance department begins. The papers 
were filed at Columbus last week by J. H. 
Leiding of Cincinnati, who will have the 
general agency for Hamilton county. The 
Northwestern’s assets are $706,428; capi- 
tal, $300,000, and net surplus under the 
Ohio laws, $202,415. 

The company has also applied for ad- 
mission to Kentucky. 


A. F. McCormick Is Stricken 

A. F. McCormick of Columbus, Ohio, 
manager of the Ohio Underwriters, 
Springfield Underwriters and Montgom- 
ery county mutuals, was stricken with 
apoplexy last Friday and was taken to 
Mt. Carmel hospital. His case assumed 
a very serious phase. 

Mr. McCormick has occupied a promi- 
nent place in Ohio insurance ranks. He 
was recently elected wielder of the goose- 
quill of the Ohio Blue Goose. He is sec- 
retary of the Ohio League and a member 
of important committees of the Ohio Fire 
Prevention Association. 

Mr. McCormick is 41 years old. He 
was formerly in the legislature. For two 





years he was manager of the R. G. Dun 
& Co. office at Indianapolis. 


Columbus, O., Feb. 27.—(Special.)— 
Secretary McCormick had not improved 
last evening. His physician holds out 
but little hope. 


COMMENT ON OHIO CONDITIONS 


Application of Dean Schedule Seems to 
Be Causing Protest from 
Many Points 


The rate situation in many of the 
smaller Ohio points is far from satisfac- 
tory, owing to the refusal of the agents 
to adopt or get the new rates. As a re- 
sult the companies are confronted with 
a serious obstacle. When they seek to 
get the revised rates, they are told that 
some of the agents refuse to adopt them, 
and hence it will be suicidal to attempt 
to worm the increase out of the as- 
sured, because he will give the business 
to another agent. 

Sandusky agents refuse to get the new 
tariffs. They did not want a rerating, and 
at a meeting after the new rates were 
promulgated decided not to adopt them. 

The agents at many points protest 
against any change in rates. They say 
the frequent shifting and introducing 
new schedules have served to disgust 
their customers, until the latter claim 
the companies are unable to tell what 
they do want. 

“Let there be some premanency in 
rates,” say the agents. “We are tired 
of telling the assured that his rate is in- 
creased every year.” 

x* * * 

Cleveland has gone through the storm 
and stress period. Conditions in Cleve- 
land were peculiar. Rates had been bat- 
tered down, and the large undivided area 
and construction of many buildings, to- 
gether with other defects, served to in- 
crease rates materially. The agents were 
up in arms. They sent a committee to 
Chicago. However, Cleveland has im- 
proved. Its downtown risks in many 
cases are much better than ever. The 
worst is over and all parties will profit 
by it. The life of the agent, however, 
during this grueling period, has been 
strenuous, coming in contact with the 
assured, all up in arms. 

* * * 

In Cincinnati, the Dean rates were held 
back. Some of the companies that de- 
sired the schedule put in effect pulled out 
of the Cincinnati Inspection Bureau. The 
rates are increased, although the agents 
were led to believe that there would be 
but little boosting. Cincinnati agents 
protest against their city being a half 
class lower than Cleveland. 

Reports from Chicago indicate that the 
managers desire the Dean rates to stand 
in Cincinnati, in spite of the visit of 
local agents, armed with statistics and 
arguments. The managers say that some 
action must stand. They can’t afford to 
back-track on everything. Then, the man- 
agers point to the serious losses in Cin- 
cinnati since the first of the year. The 
agents, however, point to the improved 
fire protection, high-class department, 
new fireproof buildings, and the use of 
four different schedules in five years, 
causing a change in rates. 

Some agents in Cincinnati are quite 
outspoken in their threats as to what they 
will do. 

* * * 

Some of the Toledo agents went to 
Chicago a few weeks ago to try to have 
the Dean schedule held back from that 
city. There was some fear that the pros- 
ecuting attorney might make trouble. 
But the managers say that there is 
abundant evidence of inefficient fire pro- 
tection and bad conditions in Toledo that 
certainly deserve the use of a schedule 
that takes cognizance of defects. 

“* * 

One of the Toledo agents says as to 
the situation: 

It is not so very long ago that a 25 per- 
cent increase in rates was demanded and 
the system of rating was stated to be ab- 


solutely correct. How ridiculous we must 
appear before the assured when we promise 
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reductions for improverhents, perhaps at 
great expense, and immediately follow 
with new rates based on a new and experi- 
mental code, 
hat assurance can we give the assured 

that the new rates are adequate and just 
and that before another year we will not 
have some other notion forced upon us? 

Now, mind you, we have no fault to find 
with the Dean schedule. It looks reason- 
ably good, but why not apply it in a field 
where the companies have sustained great 
losses? It seems indeed very strange that 
with 90 percent of companies and as many 
wise heads in the business and located in 
the east it should not have adopted this 
system of rating. 


The Dean rates already promulgated at 
Cincinnati are withdrawn for the time. 
It was the intention of the bureau to pro- 
mulgate them block by block, but it 1s 
said that some assistance will be given 
Manager Cleveland, and no rates will be 
put out until all the downtown area is 


covered. 
* * * 


The Journal of Commerce publishes 
the following, which, from its earmarks, 
evidently emanated from the home office 
of the Continental: 

An insurance lawyer says: “The anti- 
compact law of Ohio provides that a com- 
pany shall not enter into any compact or 
combination with other companies, or re- 
quire its agents to enter into any compact 
with other insurance agents or companies 
‘for the purpose of governing or controlling 
rates,’ ‘or for governing or controlling the 
rates per centum.’ Its further provision 
reads as follows: ‘Provided, That nothing 
herein shall prohibit one or more of such 
companies from employing a common agent 
or agents to supervise or advise of de- 
fective structures, suggest improvements to 
lessen the fire hazard and to advise as to 
the relative value of risks.’ 

“The Dean schedule, it is said, has been 
distributed to the agents of the companies 
which are members of the Ohio Inspection 
Bureau. If upon such distribution its use 
was made mandatory, it could, I think, 
under the first section of the law, very 
properly be charged that a compact or 
agreement exists for the purpose of gov- 
erning rates; but the exception permits the 
employment of agents or agencies ‘to ad- 
vise as to the relative value of risks.’ 

“The Dean schedule does not in itself 
fix rates, but is advisory only as to the 
relative value of risks; the rate is deter- 
mined by the conditions attending the risk. 
It would, therefore, seem that by the use of 
this schedule the companies do not trans- 
gress the restrictions of the law. In con- 
sidering the question from this standpoint, 
however, the Dean schedule has one feature 
that may be considered unfortunate, in that 
it does not, like the universal mercantile 
schedule, employ a common basis rate, in- 
stead of varying it by states, according to 
past experiences; but, notwithstanding this, 
the fact remains that the rate is governed 
or determined by conditions. 

“In my opinion agents in Ohio may make 
use of the Dean schedule without danger 
of a violation, but it would, of course, be 
safest not to do so as members of and at 
the dictation of the inspection bureau if 
there is a prospect of any action being 
taken by the prosecuting attorney.” 


Drafting New Electrical Code 

City Electrician John Dunn and the 
building department at Cleveland have be- 
gun work on a new electrical code. The 
city officials, it is said, will seek to make 
their inspections the only official ones and 
that the insurance men will have to abide 
by their decision. They have appealed to 
the law department for a decision on the 
contention, as the inspection bureau has 
raised an objection to their taking so 
much authority to themselves. A lot of 
data from other large cities has been ob- 
tained and Mr. Dunn has already drawn a 
rough draft of the code. The insurance 
men cannot abide by the decision of the 
officers unless they adopt the national code 
in its entirety. 


West Virginia Premium Returns 


The following are premiums received and 
losses incurred in West Virginia by fire in- 
surance companies last year: 

Company. Premiums. Losses. 
DE, We CBreccsccssecs $51,3 $21,714 
National, Ct. 5 9 
Southern 
Southern Underwriters 
Union, Eng. 


Leave it to Inspection Bureau 

It is learned that the committee ap- 
pointed by the Ohio Fire Prevention 
Association to inspect the electrical wir- 
ing conditions at Toledo reported to 
the association that the matter is so well 
looked after by the Ohio Inspection 
Bureau that the committee decided to 
make no special inspection. The inspec- 
tion bureau has a special report of the 





wiring conditions in every risk of the 
downtown section. Efforts will promptly 
be made to compel all property owners 
to correct all electrical defects with as 
much dispatch as possible. 


To Improve Columbus 


The board of trade at Columbus has 
undertaken to secure improvements in the 
business district with a view to getting a 
reduction of rates. It will ask first that 
all wires be placed in conduits. This was 
the first recommendation of E. R. Town- 
send of Chicago, who made a thorough 
inspection of the city. He also recom- 
mended that there should be a fully 
equipped fire station at Fourth and 
Naghten streets and another at Parsons 
and Livingston avenues, a direct conduit 
from the storage dam to the pumping sta- 
tion, a 24-inch main in High street, a 
salvage corps, better protection for con- 
eee buildings and stricter building 
aws. 


OHIO NOTES 


Woodward Awl, a member of the firm of 
Pond Bros. & Co., Cleveland, died a few 
days ago. 

The Shawnee Fire has_ transferred at 
Cincinnati from Dillhof & Schweer to C. O. 
Gansel & Co. 


The pumping station of the water plant 
at Geneva, Ohio, was destroyed by fire a 
few days ago as the result of the explosion 
of a stove. It is to be rebuilt at once. 


It is reported that the fire in the Friend 
paper mill at West Carrollton, Ohio, a few 
days ago was caused by defective electrical 
wiring. The damage was about $50,000. 

John G. Monrose, who goes to Philadel- 
phia to take charge of the general adjust- 
ment bureau, was presented with a hand- 
some watch by his old associates in the 
Ohio field. 


E. M. Braddock of New Lexington, Ohio, 
who has been doing special work for the 
Etna since the San Francisco fire, has ac- 
complished the work for which he was ap- 
pointed and is now once more devoting his 
entire time to his lotal agency. 


The annual meeting of the Ohio Mutual 
Insurance Association was held in Colum- 
bus last week. Governor Harris delivered 
the address of welcome and Superintendent 
of Insurance Vorys spoke on matters of in- 
terest to this kind of insurance. More than 
120 farmers’ mutuals, carrying $253,600,000 
insurance, were represented. - 
of Adamsville was elected president 
J. S. Trout of Upper Sandusky secretary. 





UNPROFITABLE CLASSES GIVEN 


A company which writes freely in all 
parts of the southern states from Vir- 
ginia to Texas and the territories shows 
the following interesting loss ratios on 
certain classes for the year just passed. 
Although the ratios are only approximate, 
they direct attention to the classes them- 
selves and can be taken as indicative of 
the results obtained by the maiority of 
companies on the same lines. They are 
based on the proportion of premium to 
losses. 

Cotton compresses, 65 percent; cotton 
floaters, 145 percent; hardwood workers, 
30 percent; sprinkled risks, 55 percent; 
sawmills, 125 percent; lumber within risk 
of mill, 150 percent; planing mills, 150 
percent; cooperage works, 750 percent; 
lumber yards, 40 percent; naval stores, 
700 percent; offices and banks, 150 per- 
cent; ice factories, 175 percent; rolling 
mills, 1,500 percent; hotels, unprotected, 
100 percent; coffee roasters, 700 percent; 
grist mills, 1,180 percent; breweries, 140 
percent. 





New Fire Company at Altoona 

The Keystone State Fire, with $200,- 
ooo capital and $100,000 surplus, has 
been organized at Altoona, Pa. The 
organization was largely due to Geo. 
W. McWilliams & Co., the local agency 
firm of that city. It is planned to op- 
erate the Keystone on full tariff rates, 
restricting at the beginning its business 
to the eastern states, later branching out 
in the west. 





The Connecticut legislative insurance 
committee will report against a bill ap- 
pointing a commission with power to ad- 
just fire insurance rates in that state. 

The senate of Connecticut has passed 
bills increasing the capital of the Travelers 
from $1,000,000 to $10,000,000, and the Con- 
necticut Fire from $1,000,000 to $3,000,000. 
The bill changing the name of the Scottish 
Union Insurance Company to the Scottish 
Insurance Company has also passed. 





MICHIGAN AND INDIANA. 


NONUNION AGENTS’ 








OBJECTIONS 


Protest Against Use of State Associa- 
tion Machinery Where Members 
- Disagree on Issues 


Indianapolis, Ind., Feb. 27.—(Special 
Correspondence.)—There is considerable 
quiet comment going the rounds of the 
leading nonunion agents of the state as 
to the use of the machinery of the 
Indiana Agency Association in legis- 
lative matters: While some of the non- 
union agents were opposed to the Roem- 
ler bill, they believe that officials of 
the association should not assume a 
partisan attitude and use their position 
with the association to favor or oppose 
bills when the membership is divided 
as to a measure. 

No doubt the agency association lead- 
ers were sincere in their work on legis- 
lative matters. Some of it was along 
lines where no reasonable objection could 
be offered, but the impression has gone 
out that in the Roemler bill discussion 
these leaders were being guided by the 
Western Union. 

The Indiana League, 
dissenting vote, 


with but one 
indorsed the Roemler 
bill. That was sufficient cue to the non- 
union agents that it was desirable. 
Many of them, therefore, used their in- 
fluence in its behalf. They found that 
the state agency association was being 
used against it, and many of them were 
contributors to the association, and its 
members. 

When a conference was called at In- 
dianapolis, the nonunion locals say that 
telegrams were sent only to union 
agents, but accidentally one or two non- 
union men were in the city and got 
onto the maneuvers. 

Will the nonunion agents take their 
grievances higher? This is being agi- 
tated. Some of the agents believe it 
might be well to have a _ nonunion 
agents’ association. They object, too, to 
the activity of the chairman of the 
grievance committee of the National as- 
sociation in Indiana legislation. A cir- 
cular signed by him where he used his 
official title, sent to union agents, has 
been secured, and it has left a bad im- 
pression. 

Perhaps in the storm and stress of 
the moment there is more or less mis- 
understanding and feeling. It is un- 
fortunate that the clash between union 
and nonunion interests has involved the 
Indiana Agency Association. When the 
fever has subsided, the big men in the 
nonunion agency ranks in a dispassionate 
way are likely to discuss the issue and 
see what is the wisest course to pursue. 

Anticompact legislation has all been 
killed in Indiana. It is no doubt best that 
it should be. In such matters of vital 
legislation it appears to all agents, union 
and nonunion alike, as though there 
should be a united front. 

A bill was introduced in the Indiana 
house of representatives Tuesday after- 
noon prohibiting the use by any fire 
insurance company of any patented 
classified schedule of fire hazard. Doubt- 
less this is a slap at the Dean schedule, 
and the bill is credited to nonunion 
origin. 


Plan to District State 


A plan is proposed by the Indiana 
State Board for districting the state, 
giving each field man, or as many as 
are necessary, territory to supervise. 
all its troubles to be submitted to him for 
settlement, on- failure of which they are 
to go to the joint committee of the state 
board and Indiana League. 


Opinion by Attorney-General 
Attorney-General Bird of Michigan has 
furnished an opinion to Commissioner 
Barry to the effect that it is not improper 
for the Sun of London to attach to stand- 
ard policies a statement that no personal 
liability attaches to the stockholders of 
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the company, the liability being limited to 
the company’s assets alone. The question 
arose by reason of the threat of San 
Francisco losers to levy on the private 
property of stockholders to satisfy their 
claims. The Sun paid dollar for dollar 
at San Francisco, but, the question having 
arisen in the case of certain other com- 
panies, it desired an opinion as to its 
privileges. 





AMONG DETROIT UNDERWRITERS 


Agents Talk Out in Club Meeting and 
Stir Things Up—Funeral of 
Lewis F. Margah 


Detroit, Mich., Feb. 27,—(Special Cor- 
respondence.)—At the last meeting of 
the Detroit Underwriters Club, things 
were hot for a time. Some of the mem- 
bers spoke right out in meeting and facts 
were presented that were not very favor- 
able to some. I think the best thing that 
can happen to the club members is to 
speak right out when they come across 
a shady proposition. Of course, take old 
Davy Crockett’s advice, “Be sure you're 
right, then go ahead.” There is any 
amount of crooked work being done and 
the fellows who lose seem afraid to say 
anything. The last meeting rather started 
the ball rolling and the course may be 
changed. Let the good work go on. Per- 
haps the air may be purified by a few ex- 
posures. The solicitor question is. one 
that bothers the members just now. Un- 
der the new deal, any agency can have 
three for ten dollars each and I think 
that is dear. Most offices would be better 
off with none. After you get your three 
ten-dollar men, you have got to jump into 
a one hundred dollar class. There isn’t 
any one hundred dollar solicitor in the 
business that I have ever heard off. 


A special agent talking about funny 
things that occurred in the business said, 
“I appointed an agent in a certain town 
and expected quite a nice lot of business. 
Not getting it, I wrote him asking why. 
He replied ‘I have twelve companies and 
give one company all my business each 
month. When your month comes around 
you will have all the business I get for 
that month. What is the use of making 
out twelve reports when one does just as 
well?’ ” 


Alex. McDonnell, secretary of the De- 
troit Fire & Marine, has gone with his 
family to Florida. Alex. is entitled to a 
vacation. 

Charles E. Wilson, president of the Na- 
tional Association of Local Fire Insur- 
ance Agents, who is on his way to attend 
the midwinter conference of the associa- 
tion in New York, gave us a call. By 
the way, he is an old Michigan boy and 
takes to Michigan air as a duck does to 
water. I understand his main object in 
stopping off at Detroit was to see that 
insurance matters were so arranged that 
Fred Guenther could go with him. Mr. 
Guenther will attend. I understand that 
Secretary Eldridge of the Michigan asso- 
ciation was invited to meet with the 
others, but on account of other engage- 
ments cannot go. This is about the first 
meeting of any kind the National associa- 
tion has held that Eldridge has not been 
present. He is a crank on the National 
and Michigan association work and re- 
grets his inability to attend this meeting. 

The lack of water supply incident to 
two breaks in the mains which occurred 
during the past two months caused the 
underwriters club to appoint a committee 
of five, consisting of W. A. Eldridge, 
Fred Guenther, H. R. Vernor, Charles 
Raymond and J. Goodrich, to interview 
the water commissioners. I understand 
this committee has not yet had the inter- 
view. In talking to Superintendent 
Starkey on the subject the other day, he 
told me some things I did not know. 
Detroit has 613 miles of water pipes, be- 
sides numerous cisterns scattered through- 
out the city. The cisterns are always kept 
full. Now when a break occurs in any 
section, that break does not put the water- 





works out of business. Of course in that 
particular section the pressure is off and 
householders are cut off, but with 613 
miles of water pipes, all full of water, 
and pressure enough to force water to the 
hydrants, the city is not without water 
to fight fire, so when you look at it from 
this standpoint, the situation is not so 
bad. All the river front is protected by 
the two fire tugs, which relieves the situa- 
tion materially. The commissioners are 
alive to the importance of keeping the sys- 
tem®in proper shape and I am sure will 
do everything they can in the city’s in- 
terest. 


The Detroit Insurance Agency has filed 
articles of association, with a capital 
stock of $30,000. George J. Gnau holds 
1,800 shares, Malcom McKinnon 20, Will- 
iam G. Blatt 1,150, Francis Terwilliger 20, 
and Martin L. Kutland 10. George 
Gnau will be the managing head of the 
new association, with offices in the Ham- 
mond building, as of old. 

The Lemley Appraisal Company has 
filed articles of association. The capital 
stock is $10,000. The company is formed 
to appraise buildings, merchandise stocks, 
etc. This is the company that operated in 
connection with the Detroit Insurance 
Agency some time ago. At that time it 
was a company only in name. I under- 
stand under the new deal any insurance 
agency can buy appraisals made by them. 


The Dean schedule seems to puzzle 
not only the agent, but the assured. 
Two years ago rates in Detroit were 
arbitrarily raised 35 percent, pending the 
application of a new scientific schedule. 
This schedule was nameless, but was 
scientific. It worked all right for the 
reason that it had a semblance of science 
behind it. Many agents gave it a name 
such as suited their convenience. Its 
application had its effect and it answered, 
for a time, its purpose. The San Fran- 
cisco fire comes up in the meantime and 
an increase of rate becomes necessary, 
so the Dean schedule bobs up and is 
now being applied in many cases, raising 
rates in certain localities that had been 
rated under the nameless schedule from 
10 to 50 percent. It is hard for the 
agent who made the scientific schedule 
answer for the many increases in rate to 
find any argument that will convince 
the assured that Dean was more sci- 
entific than the other, so the clever agent 
leaves Dean out and says the raise in 
rates is incident to the enormous loss 
suffered by the companies in the San 
Francisco fire and is a _ conflagration 
hazard raise, not a raise on account 
of the application of a new schedule. 

I do not think that assured in De- 
troit make any very serious objections 
to the raise, when conditions of the com- 
panies are properly represented. They 
anticipate, as every agent does, that con- 
ditions will become normal and rates 
will decrease. So the worx goes on. 

I ran against a man the other day 
who had been elected to the state leg- 
islature. This is his first entry into 
public life, and he promises to make 
good. He informed he that insurance 
legislation was going to be particularly 
interesting in the next year’s session. 
I said, “Yes, from a life insurance 
standpoint. Surely, you do not intend 
to mix up in fire insurance matters. 
It strikes me the companies have had 
trouble enough for one year.” “Well,” 
he said, “we have got to look into 
the matter of fire insurance as_ well 
as life.” I argued that his knowledge 
of the business would not warrant any 
interference on his part. “Well,” he 
said, “it is in the air, and something 
must be done.” 


Lewis F. Margah, one of the oldest 
and best-known agents in Michigan, died 
in Chicago last Thursday. He was buried 
in Detroit Saturday. No one who knew 
L. F. Margah could speak of him without 
expressing regret at his death. Every 
agent recognized in him a faithful, truth- 
ful and upright agent and true friend. I 
understand his business will continue un- 
der the management of B. F. Wells, who 





—— - 


has been associated with him for the past 
twenty years. Among the insurance men 
who attended the funeral were Andrews, 
Detroit F. & M.; McMahan, Michigan F. 
& M.; Vernor, Queen; Fletcher, Norwich 
Union; Hawkshurst, Commercial Union; 
England, Northern; Abbott, North Brit- 
ish; Wardle, Citizens; Andrews of the 
Commercial; Carver, L. & L. & G.; Cor- 
nell, Royal; Clough, London; Jaminet, 
Cooper; Jones, Ohio special of the Sun, 
and Benton, Indiana special of the Sun. 
Otp Detroiter. 


Michigan Agency Appointments 


Concordia—E. A. Woodward, Iron Moun- 
tain; H. O. Babcock, Sandusky. 

Columbia, N. J.—F. N. Williams, Cold- 
water; Jacob Guthard & Son, Detroit; Me- 
nominee Ins. Agency, Ltd., Menominee. 

: Ctnental—sneee Guthard & Son, De- 
roit. 

Cooper—O. J. Donovan, Three Rivers. 

Eureka—C. H. Garrett, Kalamazoo. 

Metropolitan—Faucett Bros. & Guck, 
Calumet. 

N. W. Nat’l—Brown Ins. Agency (vice 
L. S. Tobin), Lansing. 

Prussian Nat’l—Edwin Bayliss, Besse- 
mer. 

Queen City—Corrine M. Burtch, Grand 
Rapids; J. Jay Raby, South Boardman. 

Security, O.—D. R. Hammond, Detroit. 

Southern, La.—Faucett Bros. & Guck, 
Calumet. 

Security, Ct.—T. E. Nichols, Cedar 
Springs; Miller & Miller, Marshall; J. G,. 
Bauer, Rigo. 

Union, Pa.—Eugene A. Klein, Detroit. 

Western, Pa.—George L. Taft, Ionia; C. 
Guy Perry, Lowell. 





Rate Conditions in Indiana 


The new rates at Logansport, Ind., 
have been held back for the time being. 
At Laporte the local agents’ rating com- 
mittee will pass on all new rates. While 
surveys are being made at various points, 
no further new rates have been pro- 
mulgated. 

The Indiana League, when asked by a 
company to bring a fellow member in 
line, if the fellow member belongs to 
the Sellers bureau, declares that the bu- 
reau must be held responsible for its 
subscribers. The leading nonunion com- 
panies subscribing to the bureau are the 
Continental, Fidelity, American, Security, 
Glens Falls, Connecticut and Agricul- 
tural. 


Lightning Losses Serious 


Losses by lightning have become a seri- 
ous matter for the farmers’ mutual fire 
companies in Michigan. In one county 
19 out of 23 losses last year were caused 
by lightning. Many of the losses were 
live stock, killed in proximity to wire 
fences, which are good conductors of 
electricity. 


Discontinues Inspections 


The Western Factory Association has 
discontinued inspections of the following 
Michigan sprinkled risks, as its mem- 
bers are not directly interested in them. 
Those marked (M) are in the mutuals, 
and those marked (O) are outside the 
Western Factory Association: 

Bay City—E, J. Hargrave (equipment not 
kept up). 

-_— Bros. & Co., silk mill 


Calumet—Calumet & Hecla Mining Co., 
warehouse (no members interested). 

Carney—Menasha Woodenware Co. (too 
few sprinklers). 

Clinton—Clinton Woolen Mfg. Co. (no 
members interested). 

Detroit—Acme Box Co. (O); American 
Blower Co. (M); Detroit Bag Co. (M); Det. 
Copper & Brass Mill Co. (M); Detroit Steel 
Springs Works (M); Ford Motor Works 
(M); Ideal Mfg. Co. (M); Ireland & Mat- 
thews Mfg. Co. (M); Mich. Malleable Iron 
Co. (too few sprinklers); Mich. State Tele- 
phone Co. (building removed); A. W. Peo- 
ples-E. W. Scane (neglected equipment); 
Packard Automobile Co. (M); Ray Chemi- 
cal Co. (M); Sales & Broad Co. (neglected 
equipment); Solvay Process Co. (M); Mich. 
Safety Furnace Pipe Co. (out of service); 
Pemberthy Injector Co. (out of service); 
Widman & Co. (M). 

Grand Rapids—James Bayne Co. (O); 
Bissell Carpet Sweeper Co. (M); Consoli- 
dated Street Ry. Co. (few sprinklers); 
Globe Knitting Co, (O); Grand Rapids Edi- 
son Co. (too few sprinklers); Haney School 
Furniture Co. (no sprinkler credit); Herold- 
Bertsch Shoe Co. (O); H. Leonard & Sons 
(O); Oriel Cabinet Co. (M); American 
Laundry Co. (O); The Fred Macey Co. (M). 

Grand Haven—Story & Clark Piano Co. 


(M). ; 
Hastings—Grand Rapids Book Case Co. 
Holland—Bay View Furniture Co. (0); 





Rush & Lane Piano Co. (O); Guthman, 
Carpenter & Telling (M); Holland Furni- 
ture Co, (M). 
ee & Cooley Mfg. Co. 

Kalamazoo—Kalamazoo Paper Co. (M); 
Standard Paper Co. (O). 

Lake Linden—Calumet & Hecla Stamp 
Mills (admission refused). 

Lansing—Hugh Lyons & Co. (too few 
sprinklers). 

Ludington—Carrom-Archarena Co. (equip- 
ment shut off). 

Manistee—Manistee Lumber Co. (no pro- 
tection). 

Midland—The Dow Chemical Co. (too few 
sprinklers). 

Muskegon—Amazon Hosiey Mill (M); 
Central Paper Co. (M). 

Munising—Munising Paper Co. (M). 

Niles—Niles Board & Paper Co. (poor 
equipment); Ohio Paper Co. (poor equip- 
ment). 

Owosso—Owosso Casket Works (M); 
Woodward Furniture Co. (M). 

Port Huron—Port Huron Eng. & Thresher 
Co. (indefinite protection). 

St. Clair—Diamond Crystal Salt Co. (0). 

Vicksburg—Lee Paper Co. (M). 

Dowagiac—Beckwith-Charter Oak Stove 
Co. (QO). 

Chelsea—Glazier Stove Co. (M). 

Three Rivers—Eddy Paper Co. (bad 
equipment); Three River Paper Co. (bad 
equipment); Sheffield Velocipede Car Co. 


(Mo). 

ary ae etiet—Amnerionn Writing Paper Co. 
yWvandotte—Pennsylvania Salt Mfg. Co. 
Q 


Zeeland—Colonial Mfg. Co. (indefinite 
protection). 





Changes at Kalamazoo 
Boudemans Insurance Agency at Kala- 
mazoo, Mich., has bought the agencies of 
Ress & Co. and F. T. Price. The agency 
also secures the Mechanics, National of 
Pennsylvania and Connecticut. 
Theo. Merritt has retired from the 


business and is succeeded by W. J. Bur- 
dick. 


Indiana Agency Appointments 
Citizens—O. L. Cook, Waveland. 
Dixie—M. P. Sorrensen, Roselawn. 
State of Pa.—T. L. Heller, Ft. Wayne; 

Lafayette Insurance Agency, Lafayette; 
A. G. Allen, Bloomington. 

Ohio German—Timmerman & Co., Bates- 
ville; Oscar Ratts, Paoli; O. W. Geath, 
Newcastle; J. A. Browne, Winchester; 
James’ Bailey, Fairmount; Walker & 
Chapple, Fortville. 


MICHIGAN NOTES 


Humphrey & Miller get the Girard and 
Spring Garden at Morenci, Mich. 

The village of Hartford, Mich., has a 
new fire alarm system, consisting of eight 
alarm boxes and two gongs. 

At Algonac, Mich., the Continental trans- 
fers from J. H. Ward to Ihnken, 
leaving the Ward agency union. 

The St. Louis Fire has been licensed in 
Michigan. George B. Stevens of Detroit 
is named as attorney for acceptance of 
service. 

The city of Menominee, Mich., is con- 
sidering the matter of installing a fire 
alarm system. Chief Collins figures that 
four circuits with 65 boxes will be ade- 
quate, 

The Western Factory Association takes 
the sprinkled shoe leather factory of Carl 
E. Schmidt & Co., Detroit, and the plant 
of the Fox Typewriter Company at Grand 
Rapids, taken from the mutuals. 

The Mancelona (Mich.) fire department 
was on hand quickly at the recent burn- 
ing of the handle factory in that village, 
but two hydrants were found frozen and 
before connection could be made with a 
— hydrant much valuable time had been 
ost. 





INDIANA NOTES 


R. F. Thomas of Pendleton, Ind., is doing 
special work for the Phenix of Brooklyn. 

Charles McKay, indicted for setting the 
fire which burned up much of Kirklin, Ind., 
last year, has brought suit against the 
companies on his risk. 

A new record for fires was made in 
Indianapolis in the twenty-four hours from 
8 o’clock Saturday morning last to 8 
o'clock Sunday morning. Sixteen alarms 
were turned in, but the total loss, esti- 
mated by the department, was only $150. 

A small fire over the clothing store of 
Shafer & Shults, Elkhart, Ind., did several 
thousand dollars’ damage because it was 
not discovered for some time that the 
flames had melted a water pipe and al- 
lowed a flood of water to pour down on 
the stock, as well as on the stock of N. E. 
Felts’ store next door. 

At a fire in the Singer Sewing Machine 
Company’s plant at South Bend, Ind., Feb. 
21, it was shown that some brands of 
asbestos packing and sheathing are not 
fireproof, as the flames, it is said, ran 
along the asbestos-covered pipes and the 
lining between floors with great rapidity. 
To stop the danger the wrapping was 
ripped from the pipes and the floors torn 
up in places. The plant carries its own 
insurance. 
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IN ILLINOIS AND WISCONSIN. 


JACKSONVILLE RETURNS GIVEN 








Annual Premiums As Filed by the 
Agents Under the Fire Depart- 
ment Ordinance 


The following are the premium re- 
turns for Jacksonville for the year end- 
ing July 1, 1906: 


apes & ar 
33 coach 2,427 N. Y. Und....$ 400 
Northern, Eng. "879 
H. Sawyer: 
DME b0-occsvestvesvcvcreseesesesd $ 626 
M. C. Hook: 
Citizens ..... $ 1,118 Western, Can.$ 271 
Amer. Cent... 373 Indianapolis . 30 
Briggs & Vosseller: 
Germania 694 Phenix ....... $ 227 
Amer., N. J... “69 
Cc, L. French: 
SpringMeld ....ccccccccvcccvcccsscees $ 604 
J. M. McCullough: 
Firemens .....$ 349 Agricultural ..$ 250 
A. W. owen: 
BEIGH, COG, 0ccvccoccccccsccccccoscee $ 256 
F. J. Heinel: 
London ...+.+. 3 Mercantile ...$ 37 
D. E. }, Sueeney: 
L. & Be Div cteccesieccecoecenseens $ 438 
T. P. Laning: 
Roch. Ger.....$§ 223 Amer., N. J..$ 194 
German, Pa... 45 Delaware 139 
G. W. Fanning: 
CEE Cec ccccdsncsssosscesevess $ 392 
BE. C. Beck: 
PR, TE fod sccescccccvccsgcseosss $ 840 
J. M. Kennedy: = 
Farm. & Mer..$ 735 Allemannia... 505 
Walter Ayers & Co.: 
L. & L. & G..$ 2,119 Aach. & Mun.. 800 
BUM cccccccccs 958 Hamb Brem... 422 
A. M. Upham: 
Pennsylvania. $ 119 Firem’nsFund$ 364 
Springfield 973 Fire Assn..... 343 
Ger. Amer..... 502 Prov. Wash... 2bz 
Hartford ..... 546 Scot. U. & N. 142 
In. Co. of N. A 499 Atlas ...ccesee 264 
OEE cevexce Ce MOE cecccsce 360 
Com. Union.. Tae QUOOM. cccsoces 302 
Cc. H. Ward: 
Continental $ 1,928 Connecticut ..$ 515 
Milw. Mechs.. 3,234 Reliance ..... 105 
Pheenix, Ct... 717 Union, Pa..... 111 
Brit. Amer.... 336 New Hamps’ re 549 
298 


Spring Garden 242 N. W. Nat’l.. 
Concordia 521 


Pays in $25,000 Surplus 
The Illinois National of Springfield, 
Ill., which is just entering the field now, 
has $25,000 net surplus. The company has 


$100,000 capital. It will do an agency 
business in Illinois. 


Wisconsin Legislation 


No session of the Wisconsin legislature 
in years has had so few bills introduced 
aimed at the fire insurance companies and 
agents. Even the anticompact bill has not 
made its usual biennial appearance unless 
it is discovered in some of the blanket anti- 
trust measures. A bill to repeal the valued 
policy law met with a quick death in com- 
mittee, but the fire marshal bill seems to 
meet with some favor and will be up for 
discussion at the meeting of the committee 
on banks and insurance this week. This is 
a good bill and should pass. 


Neutson Locates at Paxton 
K. Neutson, state agent of the Retail 
Hardware Mutual. Fire of Minneapolis 
and Central Manufacturers Mutual of 
Ohio, who is very active in Illinois at 
the present, has moved his headquarters 
from Chicago to Paxton, III. 


To Stop Long Credit 


The plan of the Racine (Wis.) agents 
to attach a notice to all future policies to 
the effect that they are subject to cancela- 
tion unless paid within 30 days from date 
of issue, is meeting with much favor 
among other agents’ organizations in Wis- 
consin. Already several have adopted 
resolutions to this effect. 

The Racine agents deemed this step 
necessary to protect themselves, as a large 
percentage of the insured is in the habit 
of demanding long credit, and the agents 


to their companies long before they re- 
ceive it from the insured. 


Oconto Agencies Merge 
T. H. Phelps and F. A. Urwan, both 
agents at Oconto, Wis., have joined 


hands, the new name to be the Urwan- 
Phelps Company. 


Ft. Atkinson Premium Returns 


The following are the premium returns 
for Ft. Atkinson, Wis.: 


J. G. Bailey 

Home, N, Y..... $415 Hanover ........ $517 

Hartford ....... See GROME ncicccccce 178 

Com’! Union . 270 North B. & M.. 479 

TAGES cccccces 47 British Am..... 185 

a ... 274 Fire Assn. ..... 164 

Ins. Co. N. A... 370 Mich. F. & M... 55 

L. & L. & G.... 520 National, Ct. ... 610 

Phila. Und. 190 
Rogers & Rogers— 

Connecticut $315 Phoenix, Ct. ....$150 

Milw. Mech. Me GE wtiekesucu 217 

Glens Falls ..... 265 German, Ind. 84 
N. D. M. Bradt— 

Spring Garden..$ 85 Milwaukee ..... $123 

German, Peoria. 26 Delaware, Pa... 290 
E. 8S. Rice— 

Cit. Mut., Janes- United Ameri... 119 
VIO wcccccccce 271 Western, Pa. ....$4 
Cc. H. Aspinwall— 

N. Y. Und...ces $554 Springfield ..... $383 

MOGER  cccccscese 7 Phenix, Eucce 

Ger. Am., N. Y. 683 Palatine ........ 139 

Niagara .......- 533 Scot. U. & N.... 356 

QUEEN .nccccccce 617 Firemans Fund 83 

Prov., Wash..... 215 
H. E. Becker— 

Girard ..cccccecs $64 N. W. Und...... $110 


Cc. A. Caswell— 


W’msburg City..$324 Dubuq. F. & M. ety 


omqegets pews 146 Security, N. H. 

We. Mat.vace 190 American, N. J. 655 
North River .... 309 German, | F’p’t.. 235 
Continental 176 New Hampshire 320 
Westchester 332 German Nat. ... 102 
Germania ...... 17 Western, Tor. .. 322 
Mich. Com’l .... 260 Prussian Nat... 330 
Rochester Ger... 241 

A. M. Webb— 
Sun, Eng. ...... 42 London ......... 240 
Norwich Union. 182 German Alli. ... 107 
Prema .ccceve 230 Detroit F. & M. 152 
Home F. & M.. 11 

Minnie E. Porter— 
OE. POU wvcvsses $126 Phoenix, Eng. ..$158 


Milwaukee Notes 


Louis E. Meixner will open a local agency 
at Milwaukee on March 1, with an agency 
of the Insurance Company of North Amer- 
ica. He will also have an agency of the 
American National as soon as that com- 
pany is ready for business. Mr. Meixner 
has been for the past twelve years a daily 
report examiner in the office of the North- 
western National, but finds that his health 
demands outdoor employment. His office 
will be with Courtenay & White in the 
Iron block. 

The National of Hartford has placed an 
agency with Clem P. Host to take care of 
the business of the Assurance Company of 
America. One of the agents of the Na- 
tional doing a small business will probably 
lose the company. Other agents of the 
Assurance Company and Federal will be 
taken care of with agencies of the Me- 
chanics & Traders, which company is 
owned by the National but has not been 
doing an agency business in Wisconsin. 
Special Agent Charles A. Keith is now 
placing the company through the state with 
former agents of the Assurance Company 
and Federal. 


Wisconsin Premium Returns 
The following are premiums received and 
losses incurred in Wisconsin by fire insur- 
ance companies last year: 
Company. Premiums. Losses. 


British America ....ccccees BS ae oo $17, y 
RIGUEWETO, EOL, cccccccccces 6,325 

Farmers & Merchants..... 19,170 8.678 
National Lumber .......... 15,773 6,903 
CID SEOTMERM crcreccccccece 8,1 3,646 
Springfield F. & M......... 115,076 44,812 
DE : dsiebdedwdeance 2,737 675 





Wisconsin Agency Appointments 


Aachen & M.—Fred Phillips and Arthur 
White, West Allis; J. M. Bostwick, Port 
Washington. 

Allemannia—C. E. Turnock, Kenosha; 
Henry Johnson, Edgerton; A. R. Calhoun, 
Milwaukee. 

American—O. J. Olson and G. W. Larse, 


South Wayne; O. F. Meyer, Rosholt; C. H. 
Francisco, Norwalk; J. A. Kropp, Hilbert; 
L. E. Raisler, Welcome; F. C. Muffley, 


Boscobel; A. F. Rusch, Reedsville. 
American Mfrs. Mut.—C. H. Schweiger, 
La Crosse. 
Buffalo Com’l—A. R. Calhoun, 


ee. 

City of N. Y.—H. C. Roemer, Appleton. 
Com’l Union, Eng.—A. L. Jacobs, Green 
Bay; C Joys, O. W. Williams, A. W. 
Matter, Milwaukee. 

Continental—W. E. Pierce, Wausau; W. 
S. Audiss, Oshkosh. 
DR etal & Gueinzius, Green 
ay. 

Farmers, Pa.—Charles F., F. W. and 
W. Suelflow, Milwaukee. 


Milwau- 





are often obliged to advance the money 





THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Offices in Illinois National Bank Building 


SPRINGFIELD, ILL. 





This Company is regularly admitted to transact business 


in the State of Illinois and is prepared to make arrangements 
with responsible parties in a position to give it good busi- 
ness at prevailing rates and commissions. 


In all other territory, it is prepared to consider, upon 


Correspondence solicited. 


established rates of premium and commission, applications 
on all property, not of the extremely hazardous class. 


Address all communications to the Company. 


Long distance telephone Bell 1100. 





Gasoline + F-P= Safety 








Our Latest Improved Machine With New Features 
Write for Our Latest Catalogue 














The Incandescent Light & Stove Co. 


420-422+424=426 East Pearl Street, Cincinnati, Ohio 








Fidelity—W. E. Pierce, Wausau. 
Home, N. Y.—Charles H. Weast, Cran- 


don; Louis Noll, Waterford; Martin J. 
Berg, Hazel Green. 

Ins. Co. State of Pennsylvania—H. C. 
Case, Racine. 

Lumbermens Mut. — Cunningham & 
Brownell, Janesville. 


Mich. Com’l—W. F. Shanen, Port Wash- 
ington; G. P. Werner, Clintonville; G. H. 


Schroeder, New 
Mich. Millers 
Crosse. 


Holstein. 


Mut.—J. B. Taylor, La 


Milwaukee—Johnson & Hillborn, Racine. 


Milw. Mech 
N. 


-—D. E. Bersing, Blair. 
W. Nat’l—John A. Hobe, Superior; 


O. E. Miller, y, Cees: &. =. Saasted, Cam- 


erson; K. 
Krupp, Boyd. 


Phenix—Solomon Halline, 


G. Meigs, West 


Colfax; C. A. 
De Pere; 


Swenson, 


H. 
Allis. 


Roch. German—W. E. eee, Shawa- 


no; J. A. Wright, Watertow 
Royal Exch.—C, A. 


Mole, “Burlington; 


Charles Churchill, Waupaca, 
Spring Garden—F. A. and M. G. Eber- 


lein, Shawano. 


Illinois Agency Appointments 


L & L. 
Martinsville. 


& G., Eng.—H. J. Ruxbaum, 


Milw. Mech.—W. A. Clark, East Alton; 
Cyrus P. Lehman, Sidney. 
ae = M.—Poutra %e Vadeboncoeur, 


St. 

N. AW? “Nat’l—R, H. Mills, Dwight; Jas. 
M. Akers, Mattoon; Miller & Cochran, 
Park Ridge. 

St. Paul—Arthur L. Hock, Washington 
Heights. 

Virginia State—H. F. Steele and W. S. 
Reyburn, “| 

Phenix—H. W. Estes, Ashley; O. H. 
Lloyd, Keithsburg; Claude E. Frary, Prop- 
hetstown; Ferris & Kerm, Irwin; E. F. 


Alexander, Raritan 


Queen 
Tillson, Quincy. 
Sun, Eng.—D. 


City—A, F. Shaw, Chicago; S. D. 


W. Ewing, Mattoon. 





The 
for 


street, Boston. 


1907 has just been 
Standard Publishing Company, 


“Standard Fire Insurance Tables” 
issued by the 
93 Broad 
The price is 25 cents. 





ILLINOIS NOTES 
The Home goes to Ray Somerville at 
Odin, Ill. 
J. F. Gilster takes over the I. C. Beare 
agency at Chester, 
The fire at Martinsville, Ill, a few days 
ago is attributed to incendiarism. 


S. S. Hull has opened an office at Rock 
Island, Ill., with an agency of the Conti- 
nental. 


A cut rate is reported on stock in ware- 
house No. 2 of the Hunter Brothers Milling 
Company at Edwardsville, Il. 

The Bloomington Mutual Fire will soon 
apply for a charter. It is being organized 
by business men of Bloomington, IIl. 


WISCONSIN NOTES 


The West Bend Mutual had $16,274 pre- 
miums last year and $7,969 losses. 


Charles F. Morris enters the Byron Rip- 
ley agency at Iron River, Wis., under the 
style of Morris & Ripley. 

Lester Tilton, formerly in the insurance 
business at Neillsville, Wis., has left that 
point and transferred ‘his agency to James 
A. Phillips. 

The Manitowoc Mutual shows as of Jan. 
1 surplus $16,336, amount in force $667,670, 
premiums $3,047, losses $1,029, total receipts 
$3,905, disbursements $2 092 


Detectives have been employed fo invest- 
igate the burning of Bethel Academy at 
Bethel, Wis., Jan. 1. The companies think 
the fire was ‘incendiary. The Northwestern 
Creamery Mutual of Juneau had $1,350 on 
the building, and nine other companies 
were on. 


Agents at Kewaunee, Algoma, Luxem- 
burg.and Casco, Wis., are reported as hav- 
ing written the courthouse at Kewaunee 
at 1 percent for three years, while the 
rate adopted by the Kewaunee local board 
is 75 cents per annum or 1% percent for 
three years. 





The Standard Fire of Fordyce, Ark., is 


being organized. 
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c. D. HIRST BECOMES SECRETARY 








Phoenix State Agent in lowa Resigns 
to Take Charge of Commonwealth 
of Ottumwa 





C. D. Hirst, Iowa state agent of the 
Pheenix of Hartford, has resigned his 
position with the Phcenix, to take effect 
March 1, at which time he takes the sec- 
retaryship of the Commonwealth of Ot- 
tumwa, Iowa. 

The Commonwealth has been quite suc- 
cessful the first two years of its existence, 
but has seen the necessity of enlarging the 
scope of its work, so that at the last 
meeting of the board of directors it was 
decided to add to the paid-up capital, 
making it full $100,000, and adding $50,- 
000 to the surplus besides. 

Mr. Hirst will have the full manage- 
ment of the underwriting part of the 
Commonwealth, and as he has had many 
years’ experience in the work of a com- 
pany office, as well as field work, he will 
undoubtedly make his new venture a 
great success. 





Rerating of Lincoln 

The rerating of Lincoln (Neb.) busi- 
ness blocks under the Dean schedule has 
progressed slowly because of the opposi- 
tion of the business men. A committee 
of the Lincoln Commercial Club investi- 
gated the changes that were being made 
in rates and appealed to business men to 
take no insurance under the new rates. 
While this appeal had some effect when 
first issued, it is not now regarded seri- 
ously either by business men or agents. 
The city will be rerated, but the man who 
is doing the work has abated some of the 
severity of his examination of the proper- 
ties. The rates will not be greatly in- 
creased. 





Sawyer Goes with St. Louis 

B. B. Sawyer, who has been in charge 
of the western general agency of the 
Star, of Louisville, under Manager Cou- 
drey at St. Louis, goes with the St. Louis 
Fire on March 1. Mr. Sawyer is a very 
capable underwriter and will be a valu- 
able acquisition to the new company. His 
successor will b2 Edward T. Breen of the 
Insurance Agency Company. 


Secretary Schrupp Is II! 


Secretary N. J. Schrupp of the Du- 
buque has been confined to his home 
for a month on account of illness. He 
had a severe strain on his mind in tak- 
ing care of the German National busi- 
ness, and it was too strenuous a life. 
It is likely Mr. Schrupp will go south 
to recuperate. 

Say Some Companies Will Break 

It is understood in Chicago that one 
or two of the prominent companies are 
again dissatisfied with rate conditions 
at St. Joseph, Mo., which were supposed 
to have shaped up satisfactorily. They 
claim that certain agencies and compa- 
nies cannot be depended on, and the 
complaining companies declare they will 
protect their business. 





Poor Showing of Town Mutuals 

Statements of the twelve Missourt 
town mutuals show cash income for 1906 
$259,233, cash disbursements $256,747, cash 
assets $144,103, premium notes $793,006, 
amount at risk $14,194,836, excess of in- 
come over disbursements $3,186, unpaid 
losses $15,237. 

The Missouri department is preparing a 
statement, showing the financial condition 
of these companies, to be distributed 
among the members of the legislature in 
Support of the bill repealing the town 
mutual law. One of the objections raised 
by the department against the present law 
is that it does not provide that these com- 
Panies carry a reserve for the unearned 
Premium on cash business. Represent- 
atives of all the companies now doing 





business have been in Jefferson City fight- 
ing the bill and a hot contest is antici- 
pated. The bill has been reported to the 
house favorably. 





Calls Attention to Rule 

The governing committee of the Union 
has called the attention of companies to 
the rule requiring the use of the thre- 
fourths percentage value and iron safe 
clause in North Dakota. While the pres- 
ent edition of union rules omits all ref- 
erence to the use of. these clauses in 
policies covering mercantile risks in 
North Dakota, the rule is still in force 
as a state board rule as follows: 

The three-fourths percentage value and 
iron safe clauses shall apply to all mer- 
cantile buildings and stocks in North Da- 
kota, except in the following named towns: 
Bismarck, Devils Lake, Fargo, Grafton, 
Hillsboro, Grand Forks, Jamestown, Lis- 


bon, Mandan, Maysville, Kewaunee, Minot, 
Valley City, Park River, Wahpeton. 


E. A. BECKER TO BE MANAGER 





Will Be the Underwriter for New 
Western Fire of Lincoln—Another 
Company Organizing 





Lincoln, Neb., Feb. 27.—(Special.)— 
The Western Fire of Lincoln has opened 
its stock books upon the receipt of per- 
mission from the insurance department. 
This new company will have a capital 
stock of $100,000, of which $50,000 will 
be paid up. The officers are Judge Allen 
W. Field, president; E. A. Becker, vice- 
president and manager; W. H. England, 
J. H. Frawley and P. F. Zimmer, direc- 


rs. 

Judge Field is a well-known attorney. 
Mr. England was formerly adjuster for 
the Farmers & Merchants and is now a 
local agent. 

Mr. Becker was formerly secretary of 
the Farmers & Merchants. He is now 
special agent of the Cosmopolitan in 
Nebraska, but of late years has been en- 
gaged in the business in Chicago. 

The company will have sufficient sur- 
plus to carry it through. It will do a 
regular agency business, writing farm 
risks, confining its field to Nebraska. 

Another company will be organized in 
Lincoln shortly, with A. S. Tibbetts and 
Albert Watkins as leading officials. This 
will be the second stock company organ- 
ized in Lincoln within two months. 


Kansas Men’s Meeting 
A meeting of Kansas field men will be 
held at the Coates House, Kansas City, 


March 5. It is expected that there will 
he a good attendance. 





Rumors of a New Company 

It is reported from Kansas City that 
certain parties are trying to organize a 
fire company in that city with $300,000 
capital. A gentleman formerly connected 
with the German of Freeport is said to 
have guaranteed $200,000 if the other 
$100,000 can be raised locally. 





Minnesota Agency Appointments 


Ger. Amer., N. Y.—F. V. Stein, Cold 
Springs; H. G. Dobner, Thief River Falls; 
P. W. Blackert, Lakefield; T. H. Bliss 
Company, Rochester. 

Hawkeye—K. J. Knudston, Lyle. 

N. W. Nat’l—C. W. Headley, Winne- 
bago; A. J. Irwin, Belle Plaine. 

Phenix—Pioneer Insurance Agency, East 
Grand Forks; A. T. Main, Tracy; Mosher 
and Powers, Zumbrota. 

Garden—David Davidson, St. 


hoe. 

American—F. W. Foster, Minneapolis; G. 
— Afton; S. E. Sanderson, Lake- 
field. 

Amer. Cent.—John Costian, Moorhead. 

Citizens—S. J. Moran, Deer River. 

Commonwealth—E. D. Field Co., Duluth; 
F. H. Wagner, Minneapolis; J. J. Watson, 
St. Paul. 

Detroit—W. E. Black, Crookston. 

Eagle—W. A. Hayes, Minneapolis; Thor- 
wald Bjornlie, Madison. 

Home—Liebrock & Day, St. Paul; Fred 
V. Stein, Cold Spring; Malcolm Kennedy, 
Wabasha; Harry G. Dobner, Thief River 
Falls; F. M. Conklin, Dexter; O. E. Edel- 
stein, Beithel; Esdras Bernier, Mendota; 
A. W. Braught, St. Michaels; C. M. Erick- 
son, Comfrey; H. E. Cragun, New Market. 

London—J. T. Rose, Duluth. 
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Agents Wanted in cities and towns where not already represented 





Lumber, N. Y.—Eric Anderson, Minne- 
apolis. 

Mechanics & Traders—Alfred Stinson, 
St. Paul. 

Millers Nat’l—H. M. Giles and H. C. 
Holmes, Minneapolis. 

New Hampshire—Anderson Land Co., 
Inc., Willmar. 

N. W. Nat’l—W. J. Soderlind, Seaforth; 
W. E. Schultz, Paynesville; E. A, Chris- 
tianson, Hewitt. 

Pennsylvania—H. D. Kenyon, Ortonville; 
P. W. Blockert, Lakefield. 

Scottish U. & N.—G. L. Train, Chisholm. 

Svea—G. G. Dickerman, Duluth; C. J. 
Hedwall, Minneapolis; Leibrook & Day and 
C. E. Hillstrom, St. Paul; Smith-Haples- 
Robertson Agency, Stillwater. 

4&tna—D. T. Helm, Duluth; Mosher & 
Powers, Zumbrota; M. A. Bell, Plato; O. L. 
Olson, Kingston; F. E. Veltum, St. James. 

American—J. B. Benson, Bingham Lake; 
J. A. Bear, Eyota; J. M. Currie, Hinckley; 
M. A. Bussen, Torah. 

British American, N. Y.—V. Gillrup, al- 
bert Lea; W. D. McKay, Brainerd; Morse & 
Zenor, Crookston; W. M. Prindle & Co., Du- 
luth; Axel Anderson & Co., Minneapolis; 
Cc. L. Atwood, St. Cloud; James Tracy, St. 
Paul; C. D. Baker, Fergus Falls; Conrad 
Mattson, J. M. Thurston, Virginia. 

Com’l Union, Eng.—Henry Meffert, Arl- 
ington; W. G. Comnick, Gaylord. 

Delaware, Pa.—C. V. Everett, Redwood 
Falls; R. W. Stanford, Willmar. 

Firemens—W. H. Gray, Mankato. 

Hamilton—G. V. B. Hill, Minneapolis. 

Indemnity—F. B. Rossom, Virginia. 

State of Pa.—C. P. Craig, Duluth; A. C. 
Stocker, Minneapolis; Warner & Warner, 
St. Peul. 

Law Union & Crown—F. H. Wagner, 
Minneapolis; C, P. Craig Company, Duluth. 

L. & L. & G.—J. A. Allen, Milaca; I. N. 
Tompkins, Redwood Falls; G. B. Ward, 
Alexandria; F. E. Dix, Hopkins. 

Mutual Cash Guar., S. D.—A. G. Cram, 
Minneapolis. 

National, Ct.—Peter P. Maurin, Cold 
Spring. 

Nat’l Union—H. J. Cain, Tracy. 

Ohio German—Peter Matson, Ada; G. A. 
Henry, Jr., Hibbing. 

Phenix, Ct.—Mattson & Thurston, Vir- 
ginia; T. L. Records, Sherburn; I. P. Fox, 
Verdi; N. P. Gores, Hampton; B. I. Weld, 


Prov. Wash.—C. L. Rakowsky & Co., 
Duluth, 

Prussian Nat’l—G. O. Moore, Worthing- 
ton; . T. Hanzal, New Prague; C. 8S 
Strom, Lake Crystal. 

Reliance—W. J. Rice, Granite Falls; C. 
R. Everett, Redwood Falls; R. W. Stan- 
ford, Willmar. 

Security, Ct.—C. J. Berdan (vice H. R. 
Seiter), Tracy; F. W. Kramer, Lewiston; 
W. E. Schultz, Paynesville; M. J. Frey, 
Nicollet; William Ringdahl, Wheaton. 

Southern, La.—Clarke-Hepworth Co., Du- 
luth; L. L. Sutherland, Minneapolis: J. W. 
Shepherd & Co., St. Paul; Smith-Staples- 
Robertson agency, Stillwater; R. B. Bas- 
ford, Winona. 

Sun, Eng.—I. W. Tompkins, Redwood 
Falls, 

Western, Ont.—J. T. Rose, Duluth. 

Alliance, Pa.—D. T. Helm & Co., Duluth. 

American, N. J.—C. J. Carlson, Cokato; 
A. R. Bruce, St. Paul; C. H. Brace, Amboy. 

British American—J. H. Elwood, Cloquet. 

Columbia, N. J.—Bierce & Clarke, 
Winona. 

Cosmopolitan—F. J. Dyffy, East Grand 
Wt W.H. Gary, Mankato; Frank Hense, 

tkin. 
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Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


471 La Salle St., Chicago, Ill. 


The Eagle Fire Company 


Of New York 








ESTABLISHED 1806 





10ist ANNUAL STATEMENT 


Capital - - - $300,000.00 
Net Surplus - - 477,620.07 
Assets - - -  1,366,517.79 


SURPLUS TO POLICYHOLDERS $777,620.07 





Gear? Union, Eng.—James T. Rose, Du- 
uth, 

Detroit—F. B. Myers, Biwabik; L. A. 
Barnes, West Duluth; BE. J. Farrell, Grand 
Rapids. 

Germania—M,. J. Frey Nicollet. 

Lond, & Lan.—A. U. Ueland, Halstad. 

Mechanics—A. J. Smith, Sauk Center. 

Milwaukee—C. M. Anderson, Preston. 

North River—R. W. Sanford, Willmar. 

Palatine—Miss Caroline D. Mullen (vice 
J. H. Mullen), Wabasha. 

Prov. Wash.—Niles & Anderson, Owaton- 
na; Mosher & Powers, Zumbrota; F. E. 
Veltum, St. James, 

Prussian Nat’l—J. W. Beck, Shakopee. 

Sun—J. A. Allen, Milaca. 

Svea—R. G. Taber, Red Wing. 





Kershaw Had Bad Tangle 
It has been established by special agents 
of the Pheenix of Hartford that James S. 
Kershaw, the agent of the company who 
committed suicide at Hobart, Okla., was 
(Continued on Page 17) 
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LIABILITY SERVICE 


Ir is not a vain repetition for agents 
in explaining liability insurance to a 
customer or prospect to lay stress on 
the service part of the contract. Pro- 
tection is a part of the policy, and as 
to this, one company may be as good 
as another. But when service is con- 
sidered there may be a vast difference. 

It is impossible to prevent accidents, 
but they can be reduced. When they do 
come, another service enters. Claims 
must be justly handled and the reputa- 
tion of the assured must be guarded. 
The policyholder vests in the liability 
company much responsibility. In con- 
sidering the premium, let him look be- 
yond the indemnity into the larger field 
of service. 

The A&rna Lire sums up concisely 
the salient features of service rendered 
by a well-equipped company as follows: 


To prevent accidents as far as pos- 
sible through the medium of our in- 
spection department. 

To investigate accidents as soon as 
reported, and, if liability is evident, to 
effect an immediate settlement. 

To protect the assured from all fraud- 
ulent claims arising as a result of ac- 
cidents. 

To provide the assured with expert 
legal advice when a suit for damages 
is instituted. 

.To relieve the assured in every pos- 
sible way of annoyance and anxiety re- 
sulting from accidents. 





A NEW SLOGAN 

Vice-Prestpent R. W. Stevens of the 
Int1nots Lire in his remarks before the 
Cuicaco Lire UNpberwriters ASSOCIA- 
TION recently struck the keynote of the 
new era in life insurance. 

He declared that under old conditions 
the volume of new business written by 
a company seemed to count with the 
agent and assured. The public was edu- 
cated to believe in companies that 
gathered in large numbers of insurants. 
Agents pointed to what their companies 
were doing. There was a vastness to 
this talk. It impressed the prospect: to 
see figures in the millions. 

Companies, appreciating 
went out for volume. The whip was 
used. Prizes, bonuses and _ sweetened 
morsels were held out as alluring baits. 

All this led to rebating. High pres- 
sure always does. Rebated business was 
expensive. Policyholders were not told 
the individual cost to themselves. 

“But the times have changed,” 
marked Mr. Stevens. “Great 
no longer form the battle-cry. It is now 
benefits to the individual policyholder. 
A man taking a policy these days cares 
not how many more go into a company, 
but he wants to see results on his own 
policy. So competition has changed from 
big numbers to better results for the 
individual. In fact, the company that 
tells about the large business it is writing 


this spirit, 


re- 
numbers 





is viewed with suspicion. There is no 
longer any excuse for rebating. Compa- 
nies want business that will stick and 
give the best results. In fact, there is 
every argument these days for not re- 
bating.” 

. This statement from one of the 
younger and observing agency leaders is 
truly significant. We indorse it as sound 
doctrine and good sense. The day for 
results to the insured is come. When 
these results are good, agents will find 
them the best selling arguments that can 
be employed. 








EXAMINER’S POSITION 


THE position of a daily report exam- 
iner in a home or general office of a fire 
company is one of prime importance. It 
is a position requiring ability of no mean 
order. There is opportunity for the exer- 
cise of many of the higher mental facul- 
ties. The companies should compensate 
a man in this position according to his 
worth. He can do much to make or mar 
a company’s record. It is a place of 
dignity and responsibility. 

Tue WESTERN UNDERWRITER during the 
last two weeks has had four calls for 
daily report men. It shows that the de- 
mand is greater than the supply. It is 
difficult to get men who desire to change, 
and to attract talent the compensation 
will have to be sufficient. 

We know of no better avenue of 
activity for a young man than fo enter 
a general office with an examiner’s desk 
in view. Consider the scores of men in 
the business, the clerks who erter an 
office and never get beyond the wage or 
position of the mediocre. They are men 
who cannot be relied on to carry the 
message to Garcia. In every general of- 
fice there are examples of clerks who 
have the talent, but they cast aside the 
golden opportunity. There is plenty of 
material, but much of it is misshapen. 

With the great demand to-day for first- 
class examiners, a pity it is that the men 
in subordinate positions are not awake to 
the opportunity and use every moment to 
climb. 








THE ACCIDENT MAN 


Have you ever heard of time insur- 
ance? If a man could get indemnity 
for all his lost moments which he squan- 
ders, how delightful it would be! 

But there is time insurance. It is 
not for lost hours wilfully thrown away, 
but for days lost from labor, due to 
misfortune. With our population in- 
creasing and becoming more congested, 
with dangers of accident everywhere 
and being multiplied, the average man 
is face to face with a condition he can- 
not control. 

The accident agent comes in and offers 
him a recompense for time lost, either 
totally or partially, while recovering from 
accident. It is life insurance linked with 
time insurance, because in case of death 
by accident the face value is paid and for 
time lost, weekly indemnity is given. 

It is one of the cleanest lines of in- 
surance to work, because it bristles with 
arguments. It is almost a_ necessity. 
The average wage-earner should not be 
without it. 

The accident man should be a wel- 
come visitor, because he is a protcctor. 
His policy costs but little, but it covers 
much. 





Personal Side of the 
Insurance Business 


The death of Lewis F. Margah of De- 
troit, head of the local agency of Mar- 
gah & Wells, and state agent of the 
Sun of England, following an operation 
for abscess on the kidney in Streeter 
Hospital, Chicago, caused profound grief 
among all his friends. Mr. Margah be- 
longed to the truly old school, holding 
strongly to its tenets. He was built on 
the square. His honesty was in practice, 
not in preachment. Mr. Margah was 
well known to Michigan agents. They 
believed in him. He had been with the 
Sun since 1886. His entrance into the 
business dates from 1864. He leaves a 
widow and two children. 

Since April Mr. Margah spent most of 
his time at the western office owing to 
Manager Kelsey’s absence in San Fran- 
cisco. 


H. C. Settlage of Wapakoneta, Ohio, 
one of the oldest insurance agents in 
Ohio, died recently at his home in that 
city. Mr. Settlage entered the insurance 
business in Wapakoneta in 1870, but had 
in addition many other interests. About 
three years ago he turned his insurance 
agency over to his son, H. W. Settlage, 
and devoted all his time to an oil com- 
pany in which he was interested. He 
had been in ill-health several years before 
he died. 


A. D. Baker, secretary of the Michi- 
gan Commercial, and C. M. Logue, the 
Pittsburg general agent, have gone on 
a cruise in Gulf of Mexico waters. 


Leo A. Loeb, of A. Loeb & Sons, Chi- 
cago, and his wife were on the Pennsyl- 
vania eighteen-hour train that was 
wrecked last week near Johnstown, Pa. 
Mr. Loeb succeeded in crawling out 
through the window and then assisted his 
wife. Securing some blankets, they pro- 
tected themselves, as they lost all their 
clothing. Mr. Loeb did valuable service 
in rescuing passengers confined in the 
cars. They rode to Pittsburg wrapped in 
blankets and there were provided with 
clothing. Mr. Loeb was well shaken up, 
but was at his office Monday, where his 
friends called in large numbers to offer 
their congratulations at his escape. 


James H. Caswell, head of the adjust- 
ing work in the western department of 
the Germania Fire, has been promoted 
to the position of general adjuster at 
the home office. It is a fitting recogni- 
tion of another western man. The talent 
of the west has been drawn on heavily 
during the last few years. Mr. Caswell 
was in charge of the Germania’s adjust- 
ments at San Francisco. Mr. Caswell’s 
ability as an adjuster has long been rec- 
ognized. He was often consulted on 
tangled and important issues, even when 
his company was not interested. 

The oldest insurance president in the 
United States is James C. Johnson, who 
is keeping a weather eye out and striding 
placidly along somewhere in the nineties, 
watching over the Ohio Farmers Insur- 
ance Company. The time was, and we 
recall it vividly, when he struck into the 
forties, as straight as a pine tree, full 
of vigor, and his business with the old 
company was to give it such legal advice 
as it required. 

The Ohio Farmers began business in 
a stnall way, nor has it ever seemed to 
have an ambition for bigness. Located 
in one of the loveliest agricultural re- 
gions on the face of the earth, it has 
been content to expand slowly, always 
keeping on the safe side. When there 
was trouble in Chicago, and when a flood 
of fire wiped out San Francisco, nobody 
worried about this company. It was and 
always will be conflagration proof. It is 
what its name indicates, a farmers’ com- 
pany. Its business is to insure isolated 
risks. 

Now in those early days, here referred 
to, business did not come with a rush; 


(Continued on Page 17) 





Some Comment and Figures 
on Arson and Fire Bugs 


(By D. S. Creamer, Ohio State Fire Mar- 
shal.) 

Eighteen counties furnished the 32 con- 
victions for incendiarism in 1906. In 70 
counties no case was presented to the 
grand jury nor to a justice’s or mayor’s 
court. 

Human justice was defeated and the 
fire marshal robbed of a conviction by 
Titus Garnes, who after being indicted 
in Lucas county, jumped from an officer 
into the Maumee river and drowned, and 
by Clarance Franks, who, after an in- 
dictment in Putnam county, shot himself 
to death while in custody of the officer. 

Charles Daigen, after indictment for 
arson in Ashtabula county, was given a 
life sentence for murder. 

Benjamin Dickerson, after indictment 
for arson in Coshocton county, was con- 
victed of murder, but secured a new trial, 
which is pending. 

Sherman Peck, convicted of arson in 
Morrow county, got a new trial on er- 
ror. While gathering evidence to con- 
vict him of arson the fire marshal de- 
veloped facts which led to his indictment 
for the murder of Chadrack Westbrook. 

* * * 


The results of investigations of sus- 
picious fires, as shown by court records, 
were: 

Persons arrested charged with arson..... 45 
Fled from state, fugitive from justice.. 5 
Bound over to grand juries 23 
I a s.b odeswetnen sees ceeweweseesouee 32 
Acquitted 2 
Convicted 32 
Pyromaniacs committed to state hospital 
for insane 
Convicted of murder with trial for arson 

pending 2 
Cases pending at the year’s end 

The motive of those convicted during 
the year were: To defraud insurance 
companies, 6; malice or revenge, 13; Py- 
romania, 5; mischievous boys, 7; riot, I. 

* <¢ «@ 


Incendiarism to defraud the insurer has 
lessened by more than half since the fire 
marshal department was organized seven 
years ago. In the early years of the fire 
marshal department a majority of all 
cases of incendiarism were to defraud. 
This class during the last year was but 
one-fifth the whole number. 

In 1906 six persons were convicted of 
burning to defraud, and two of these, a 
husband and wife, were guilty in one fire. 
There were no failures to convict for this 
cause. 

x ok ok 

The man who burns to get insurance 
money is the most despicable in crime’s 
annals. This crime is the most difficult 
to detect; the evidence goes up in smoke; 
it is always deliberately premeditated; it 
needs no confederate and no “fence;” It 
arises from crafty human greed, that 
bides a favorable opportunity, and it 
jeopardizes the property and lives of 
neighbors. Robbery is angelic beside it, 
because the robber simply transfers, while 
the incendiary destroys the products of 
human blood and nerve. Incendiarism is 
unspeakably mean, because it is expected 
to reduce to gas and ashes all evidence 
that a crime has been committed, thus 
stealing from justice the possibility of 
punishing it. 

* * * 

Nothing but overinsurance can make 
burning to defraud possible. 

The financial interest of the agent is 
not identical with that of the company 
he represents. He wants premium com- 
missions; the company wants a square 
deal. This conflict of interest is seen in 
every business done on commission. 
Many agents will insure a losing busi- 
ness, Or man whose dishonesty is no- 
torious, or place an excessive valuation 
on a stock or building. To insure house- 
hold goods without knowledge of their 
real value is common. A recent investi- 
gation by the fire marshal revealed the 
following facts: Zt 

A house with two acres of town lots 
sold for $3,600. The purchaser secured 


(Continued on Page 18) 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them*Make Money 








ECOGNIZING the vast and grow- 
ie ing importance of the casualty and 

surety Lranches of insurance, THE 
WESTERN UNDERWRITER will from time to 
time issue a supplement devoted entirely 
to these lines. The vast majority of cas- 
ualty and surety agents are far removed 
from their managers or others who could 
instruct and assist them. They have lit- 
tle but experience to guide them. Could 
they have the direct advice of others of 
greater experience it would aid them 
greatly. This paper proposes to place be- 
fore agents matt.:s of interest and prac- 
tical value gathered from those who are 
actively and successfully engaged in the 
business. 

Short, practical suggestions and com- 
munications, to be published with or with- 
out the signature of the author as he may 
desire; questions, matters of interest that 
teach something and suggestions from 
readers as to points they would like to 
have discussed will be gladly received. 
An interchange of ideas among casualty 
and surety agents will be of great interest 
and value. 





Since the announcement in last week’s 
issue that this supplement would be pub- 
lished, expressions of satisfaction have 
been received from casualty men at vari- 
ous peints, showing that such a publica- 
tion will be appreciated. That it will 
benefit the agents and the business the 
publishers have no doubt, especially in 
view of the fact that as soon as this paper 
sent out letters announcing that it would 
publish a casualty and surety supplement, 
its most enterprising competitor, which 
never fails to recognize a good thing 
when it sees it, promptly announced that 
it would publish a supplement. Thus, 
while the agents of the north and west 
get a good thing, those of the south will 
not be left in darkness. The idea will 
probably “originate” in the east next 
week. 





Sickness, disability, damage suits and 
losses by burglary and embezzlement are 
luxuries which the average man cannot 
afford. Pecuniary loss from these sources 
can be avoided only by insurance. 





_ To the young man who proposes enter- 
ing insurance as his chief business, cas- 
valty and surety opens more opportunity 
than any other line at the present time. 
These lines are vet in their early develop- 
ment. Only a little over forty years have 
passed since the Travelers introduced ac- 
cident insurance in the United States. 
The Employers Liability was organized 
only in 1880. Corporate bonding has had 
almost its entire development in this coun- 
try within twenty years and burglary in- 
surance within ten years. Yet in 1905 the 
companies operating in New York alone 
received over $44.000,000 in premiums. 
The active man who enters the casualty 
or surety business in a good field now 
has almost unlimited opportunities to se- 
cure a full reward for his labor. 





A man’s family needs an income just 
as much when he is sick or disabled 
as it does after he is dead. 





_ There is much satisfaction in represent- 
ing the largest and strongest company of 
Its kind. But if the company has become 
so large and has such ample means that 
it is under no obligation to do business 
unless the risks offered are just to its 
liking and the rate exactly suits; the agent 
may find himself in a hard situation. It 
is one thing to solicit business and an- 
other to place it. An agent does not 
make his living out of rejected risks. It 
has been said contemptuously of some 





companies that they “want the business 
because they need the money.” Some 
companies are too anxious about the pre- 
mium income, but an agent must look 
out for himself to some extent at least. 
A company so strong that it can pay big 
dividends out of its interest earnings and 
not particular whether it does an insur- 
ance business or not is less desirable for 
an agent than one that is after the busi- 
ness. 





If some solicitors would spend as much 
time soliciting to-day as they do ar- 
ranging a list of prospects to see to- 
morrow, they would be prize-winners. 





If statistics were available they would 
show that a very large proportion of the 
people of cities and towns have not on 
hand in cash at any one time the equiv- 
alent of one month’s salary. Even per- 
sons in comparatively easy circumstances 





the year. The employer of five men can- 
not get an average. He must join with 
others through the medium of a liability 
company or take his chances of being 
ruined by one or two accidents. 





An eminent alienist who recently testi- 
fied that a person much before the public 
was suffering from “exaggerated ego” 
was said by a certain surety underwriter 
to have diagnosed perfectly the case of 
certain home cifice people in that line. 





Berating one’s competitors does not pay. 
Some agents are poor losers, and when 
they do lose a line they show their cha- 
grin by abusing and belittling the man 
who captured it. This shows that the los- 
ing agent cannot take punishment, but 
whines when he is beaten. It is a direct 
insult to the insured in that it reflects on 
his good sense in giving the line to the 
agent he did. If he felt any regret at 





ACCIDENT AND HEALTH 


INSURANCE 





Casualty 


or dollar-a-month policy. 


perity of its representatives. 


1208 Michigan Ave. 





The BEST Company for Agents 


Is THE 


Continental 


General Offices, CHICAGO, ILL. 


BECAUSE it writes all forms of health and accident insurance, 
separately or in combination, including the popular Industrial 


BECAUSE its new “PERFECTION” policies (just out) are abso- 
lutely the latest and best up-to-date contracts on the market, 
and include many new and liberal features. 

BECAUSE it takes a most active interest in the welfare and pros- 


If contemplating an accident and health agency, it will be to 
your interest to communicate with. 


H. G. B. ALEXANDER 


President and General Manager 





Company 


CHICAGO, ILL. 








are living close to their incomes. With 
the increased cost and more expensive 
style of living the margin grows con- 
stantly narrower. Under such conditions 
a month’s sickness or disability from ac- 
cident would put many heads of families 
in debt so deeply they could not get out 
for a year. The danger of accident in 
large cities grows greater every year, 
while financial strain makes men less ca- 
pable of throwing off a slight attack of 
illness. Unless a man living close to his 
income has accident and health insurance 
he stands in continual danger of becom- 
ing entangled in debt. With such pros- 
pects before them the moral fiber of some 
men gives way and they seek to relieve 
the situation by embezzlement or petty 
grafting, which in some cases amounts 
to theft. If they meet with accident in 
any way chargeable to their employers 
their necessities impel them to listen to 
the damage lawyer. An employer is safer 
with employes who are protected by acci- 
dent and health insurance, but under pre- 
vailing conditions he needs also liability 
insurance and fidelity bonds on persons 
in positions of trust. 





The employer of a thousand men can 
set aside a fund to meet damage case 
judgments and get a fair average for 





having to disappoint the losing agent, 
that regret gives way to anger or disgust, 
and the agent who lost is likely to be out 
of the running for all time so far as that 
man is concerned. If, on the other hand, 
the agent expresses his regret at losing 
the line and the hope that at some future 
time he may have it again, he leaves a 
favorable impression and that office is 
open to him when he solicits business the 
next time. 





Of all persons insured against accident, 
one in every six is every year injured 
so as to draw indemnity. The possibili- 
ties of disability from illness are still 
greater. 





A man who is one thing and good of 
its kind stands higher in the estimation of 
his fellow men than a dabbler in half a 
dozen lines. The country insurance agent 
must divide his interests to some extent. 
The fire insurance business of his entire 
community is not sufficient for one good 
agent, and it is generally divided among 
several. Neither is the casualty nor life 
insurance material enough to take all of 
a man’s attention. It is then up to him 
to decide whether he will take on side- 
lines not closely related to insurance or 
run a general insurance agency and de- 





vote all his attention to it. Insurance in 
its various branches is big enough to oc- 
cupy the attention of any man unless his 
field is very circumscribed, and to be a 
successful insurance agent is far ahead 
of being a dabbler in insurance, loans, real 
estate, collections and a few other lines. 





Now, when many life insurance agents 
are dissatisfied with their reduced com- 
missions, and have not fully decided 
what they will do, managers of casualty 
companies should get after them. In 
the case of many who have been solicit- 
ing casualty business as well as life, it 
is only a question of getting them to 
give more attention to casualty. In the 
case of others, who have done a life 
business exclusively, by capturing them 
a casualty manager will merely be get- 
ting somebody who shortly would go 
into some other line of salesmanship. 





VIEW AS TO LAPSES 
IN INDUSTRIAL DISABILITY 





[Contributed] 

THE WESTERN UNDERWRITER had some- 
thing to say in a recent issue as to lapses 
in industrial disability insurance, giving 
various views as to the cause of the waste 
in the business. Acknowledging the heavy 
lapse in this dollar a month class I fail 
to see how it can be appreciably modified. 

* * * 


The industrial life companies are con- 
fronted with similar conditions, They 
have been in business for years and yet 
the lapse is tremendous even with no 
twisting of agents. 

The very nature of this business makes 
it lack permanency. The people who take 
policies pay twelve times a year. They 
get tired of paying if they see no returns. 
They are swayed by impulse or prejudice, 
often hard-up, ready to change to another 
agent who puts up a good talk or caters 
to them. They usually do not do much 
thinking. You can’t change human nature. 

Dissatisfied claimants, it is truc, may 
cause lapses but no more so than in other 
lines of insurance. Restrict or liberalize 
your indemnity as you may to cover acci- 
dents or diseases where only partial in- 
demnity is paid and a claimant feels he 
has not gotten what is due him. You 
must pay him on his own terms to satisfy 
him. 

I know of a case where a company had 
450 policyholders in a locality. There was 
no claim for a year and yet it was the 
hardest kind of work to hold any great 
percentage of them. 

x *k * 


There must be restrictions in contracts. 
No company can afford for $1 a month to 
cover all diseases or accidents under every 
condition. The partial indemnity or re- 
stricted claims in the industrial class will 
cause more or less friction. The best we 
can do is settle with as little trouble as 
possible. 

* * * 

In industrial insurance under the agency 
plan now followed an agent gets nothing 
on renewals unless he collects and then 
only secures the collection fee. It does 
not pay him to spend any time on old 
policyholders. He can line up a new man 
and get $5, where with the same work in 
collecting an old premium he gets 10 or 
15 cents. 

So long as the agents are not working 
on the old policyholders they will not 
stick. It takes about as much work to 
get an old policyholder to pay his premium 
as it does to get a new policyholder. 

I think the lapse ratio might be reduced 
if we practiced the debit system of the 
industrial life companies and thus give 
the agent an incentive to keep the old pol- 
icyholders on the books. 
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Liability Insurance 








When an accident is reported to an 
agent, under a liability policy, he should 
first ascertain whether it is very serious 
or not. If it is quite trivial he will 
magnify its importance by appearing on 
the ground to investigate or get evi- 
dence. The injured party may decide 
to make a claim if he sees the com- 
pany’s representative giving it attention. 
In. case, therefore, of palpably trivial 
accidents, the assured should be promptly 
notified that the matter will be looked 
after and receive proper attention. In 
many cases of slight injury no claim 
is made. 

In cases more serious the agent should 
get to the scene as rapidly as possible 
and make a careful investigation. He 
should get statements from witnesses 
and the assured as to what they con- 
sider facts. It is a good plan to secure 
statements from every person employed 
in the same room or locality as to 
whether he saw the accident or not, 
because later on someone who did not 
see the accident may try to palm him- 
self off as a witness. 

A very excellent idea is to get photo- 
graphs of the scene of accident. This 
is the very best material, and, as suits 
are often delayed, a photograph is a 
convenient exhibit. 

Where an accident is found to be very 
serious, the company’s local attorney or 
the one nearest at hand should be called 
in and the investigation should proceed 
with him in charge. 


The attempt of some employers to get 
liability policies to protect them in case 
of injury to children of illegal age is 
receiving some attention. As the laws 
in many states prohibit the employment 
of young children, it is a question 
whether a policy covering an accident 
to such children would not void the 
entire contract. The provision exempt- 
ing such children has had a good moral 
effect, because the assured in case 
of injury to children has to bear the 
entire cost. The public sentiment is 
aroused over child labor, and the lia- 
bility companies in making it easier for 
employers to have child labor throw a 
defiant hand at law and justice. Let poli- 
cies never be amended to cover children. 


Different liability companies have very 
different practices in regard to contribu- 
tions by employers. Cases are run 
across where an adjuster has agreed to 
pay more than a just claim if the as- 
sured will also contribute, in order to 
keep the employe from bringing suit. 
Other companies will not permit their 
men to ask such contributions; they will 
either settle or defend a suit, but will 
bear the full burden up to the limit of 
the policy. 

—_—_— 

When a citizen has broken his leg by 
falling on an icy sidewalk, it is time 
to solicit public liability insurance. 


The AEtna Life says as to automobile 
liability insurance in winter: 

“Whatever the causes may be, how- 
ever, the fact remains that the great 
majority of automobiles in use to-day 
are kept constantly in commission during 
the winter months. 

“From a liability insurance standpoint, 
the use of machines in winter must be 
considered more hazardous than at other 
times. On slippery roads and streets the 
control of a car is more difficult; it is 
not only harder to stop in case of emer- 
gency, but there is the ever present dan- 
ger of ‘skidding.’ On the other hand, 
it is probable on account of more in- 
clement weather the owner will not use 
his car as much during the winter as 
at other times, so that, considering both 
the exposure and hazard, apparently the 
risk from the company’s standpoint is 
just about the same. 

“Looking at it from the owner's point 
of view, it would seem that even though 
his car will be used less than during 
other times of the year, it is advisable 





‘lows him $75. 


to carry his liability insurance through 
the winter on account of the increased 
hazard. Even where it is intended to 
lay the car up for the winter, it is likely 
to be done in such a way that at any 
time the car is available, and a week 
of pleasant weather would probably 
tempt the owner to use his car. The 
chance for an accident being greater, it 
is obviously important that he be cov- 
ered by liability insurance just the same 
as while the car is in constant use.” 


The Maryland Casualty, in speaking 
of the importance of prompt collections, 
refers to the two parts of a liability 
premium—initial and excess. Until a 
few years ago the system of payroll 
auditing was almost unknown, the com- 
panies simply charging the initial pre- 
mium on the payroll submitted. Regard- 
less of the fact that a greater payroll 
might follow and the liability increase, 
the companies took no account of it. 
The evil of excess payrolls became ap- 
parent, and the Maryland Casualty be- 
gan its system of checking up the pay- 
roll, covering the life of the policy. 
There was a mighty howl from the as- 
sured, but now with all the companies 
following the system and the courts 
having acted on the right of the compa- 
nies to get an accounting, there is very 
little opposittion. It has resulted in the 
companies collecting thousands of dol- 
lars excess premiums legitimately due 
them. 

Liability companies find a laxity in the 
collection of the first premium. Agents 
fear to press customers, and yet prompt 
collections are recognized as necessary 
to a well-ordered business system. The 
necessity for paying a premium when 
due certainly will appeal to any reason- 
able business man. He perhaps tries 
to follow the same system in his own 
affairs, and, if he does not, there is 
something lacking in his methods. 

Liability insurance deserves to be 
placed on a basis where premiums will 
be collected when due. If there is a 
loss, a great outcry would arise if the 
companies did not meet their obligations 
on the dot. What is sauce for the goose 
is certainly sauce for the gander. 


Chicago liability men are interested in 
a decision of the supreme court of IIli- 
nois given a few weeks ago, in which 
it was held that if an employe informs 
his employer or foreman that a machine 
is out of order in some particular and 
he is ordered to continue to work at it 
and is injured by reason of some other 
defect not reported, the employer is liable. 
The theory of the decision is that when 
a defect is reported it is the duty of the 
employer to have the machine gone over 
and put in perfect order. Failing to do 
this he is liable. 


A liability underwriter points out that 
companies that work for a name for lib- 
eral settlements are doing the business 
a great injury. He gives an example 
like this: Here is a printing office, light, 
not crowded, well equipped, well man- 
aged. The foreman gives pressmen posi- 
tive orders not to thrust their hands be- 
tween the jaws of a job press unless the 
belt is thrown off and the press is 
stopped. A pressman disobeys orders 
and gets a finger crushed. There is 
no liability, but a generous adjuster al- 
i Immediately it becomes 
settled in that office that a finger is 
worth $75. 

Disobedience of orders is held of no 
account. The office has been educated to 
believe the employer can be made to 
pay for every accident. If he does not 
do it a shyster damage lawyer is ready 
to make a fight. 


Complaint is made that many brokers 
and some agents solicit business only on 
the score of low rates. They do not 
elaborate on the excellence of the serv- 
ice to be rendered, or on the advantage 
of having the policy properly written to 
cover all contingencies. When a man 
who knows the business goes against 
such competition he frequently gets it 
at fair rates. Others could do it also if 
they would work on that line. 





Surety and Fidelity 








If some of the state legislatures pass 
laws providing that surety companies 
must put up reserve at the rate of $1.50 

per $1,000 of the face of bonds, it will 
ie good-bye to low rates. 


New York, Feb. 26.—(To the Editor.) 
—A prominent fire underwriter, whose 
business career has been a marked suc- 
cess, was recently in contact with a surety 
agency problem, and after some inquiry 
he remarked in substance: “Our busi- 
ness (fire insurance) is managed by 
strong men; is conducted with keen com- 
petitive force, but without any of the 
bitter prejudices and personal antipathy 
that I find the surety bus:.ess contains.” 

The wider scope of the fire insurance 
business as compared with surety makes 
this statement by such an eminent au- 
thority very significant. Here is an opin- 
ion from a man who knows only fairness 
in business to indicate the general con- 
ditions pervading the surety circles. 

Onevery hand are found equally strong 
indications of the same character. Is the 
fault with the companies or with the 
agents? Some observers say both; others 
throw the blame solely upon the com- 
panies, and not a few seem to think the 
agents manufacture most of the troubles. 

It seems from statistics, however, that 
the company which has no agents in large 
cities but conducts its principal agencies 
as branch offices under direct home office 
control keeps farther aloof from the com- 
bat of personalities than are others and 
goes ahead at a fine gait. Much of the 
success of this company in the field may 
be largely due to the removal of all 
causes of jealousy from the minds of its 
local representatives. It is quite natural 
that a man whose work is mapped out 





for him and who has before him the fixed 
purpose of dignified pursuit of business, 
without fear of pecuniary loss through 
decrease in business, if there really is any 
decrease, can keep out of the whirlwind 
of antipathy. 

It would appear from this that home 
offices which fail to exercise proper con- 
trol of their outside affairs are not with- 
out a large degree of responsibility. Some 
of them loudly deplore the fact that many 
of the differences become public. Agents 
are frequently given to stirring up among 
themselves troubles which get into the 
press and then reach home offices in 
somewhat multiplied seriousness and bad 
feelings arise. Company officers seem to 
take up the troubles instead of sup- 
pressing them by dignified indifference. 

Agents’ associations have done much to 
improve conditions, but have not yet ex- 
tended very far, and there is much left 
undone. 

There is hardly a city that lacks a dis- 
turber in any line of business, but ostra- 
cism comes to him in due course, with 
the same degree of certainty as a bad 
banker soon withers up. There is a fixed 
average of surety business, plus natural 
increase, and as a rule all deserving com- 
panies will get as much as they are rea- 
sonably entitled to. Therefore, why do 
not surety men, both « fficers and agents, 
observe dignified means of treating the 
situation? 

If so many troubles begin in the field 
and find publicity there, it is plainly a 
matter for agents to deal with, but as no 
part of any institution is greater than the 
whole, if the whole is even partially made 
up of spiteful, bigoted parts, it is hard to 
prevent antipathy in its field forces if 
they are loyal. A faithful servant hates 
his master’s enemy. It might follow that 

“pull” with the company cuts a great fig- 
ure in the success of a surety agent and 
that an agent who has a “pull” has the 
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advantage of one who is less popular 
with his company. The consequent 
hardship of such a condition will never 
be overcome until there is a “houseclean- 
ing at home” and business—strictly busi- 
ness—methods take the place of present 
customs and all home offices have men 
that are good and true to direct agencies 
—not men who would use their positions 
to build up prestige with officers and di- 
rectors and condone the offenses of some 
agents while magnifying the faults of 
others. 

A slight is the surest way to stultify 
a good man’s ambition, and the square 
policy of “equal rights to all and special 
privileges to none” enthuses all who work 
under it. 

The basic principle of success in any 
commercial enterprise lies in two depart- 
ments, the sales department and the credit 
department. These compare directly with 
the agency and underwriting departments 
of surety companies. If sales are prop- 
erly managed credit judging is not so 
hard, but loose selling, combined with 
dread of the salesmanager’s “pull,” kills 
the efficiency of a credit department. 

A surety company’s agents are its sales- 
men and its superintendent of agencies 
is its salesmanager. He must be incapable 
of self-seeking tactics and a faithful ad- 
vocate of the agents’ rights and require- 
ments. He must know how to guide the 
agents into harmonious relations with the 
other departments and indulge no favor- 
ites. He is most of all the man with 
whom the agents come into contact and is 
the medium between them and the com- 
pany. If his administration is corrupt 
and selfish the sales department will 
surely disintegrate. Agents are entitled 
to a trustworthy chief in whom they can 
have implicit faith. MANAGER. 





_An embezzler is often partly the vic- 
tim of his employer’s carelessness and 
cruelty in subjecting him to a moral 
overstrain. 





The publication of the fact that $173,000 
was missing from the United States sub- 
treasury at Chicago caused a sensation 
this week. Secret service men are said 
to have expressed the opinion that the 
money must have been taken by two em- 
ployes working as confederates. If this 
should be proven to be the case the Me- 
tropolitan Surety would be called upon 
up to the limit of its bonds, which aver- 
age $15,000 each on employes. This would 
leave something like $143,000 for Sub- 
treasurer Boldenweck and his bondsman 
to make good, provided the money is not 
recovered and Congress does not pass a 
special act relieving the subtreasurer and 
his bondsman. Mr. Boldenweck is 
bonded by the American Bonding for 
$250,000. He is a man of means and 
could make up some of the shortage him- 
self, though probably not all. 

This case is worthy of note. Mr. 
Boldenweck is a man of high character 
and could have got plenty of personal 
sureties for the asking. It looked as if 
there was no risk in signing his bond, 
No blame attaches to him in the present 
misfortune, yet by becoming personal 
sureties his friends might have laid them- 
selves liable for many thousand dollars, 
although there has been no breach of 
trust on his part and every safeguard 
imaginable was thrown about the trans- 
actions of the office. 

Bonding companies wouid regard such 
business as the bond on Mr. Boldenweck 
as “velvet.” The premium on such a 
bond looks like clear profit after deduct- 
ing the commission. Yet under adverse 
conditions the bonding company in this 
case might lose an amount equal to all 
the premiums it has received in Illinois 
for possibly two years past. 





You cannot judge a company’s financial 
security by the amount of its assets 
alone; neither can you judge either the 
quality or value of a risk by the size of 
the premium. 

There is nothing like having a mind of 
your own and “doing things right” as 
approved by your own judgment and 
conscience, regardless of what somebody 
else may do. 





Accident and Health 


There is much talk these days about 
high rates in fire insurance and excessive 
cost of life insurance. A strong talking 
point for accident agents is to show the 
low cost of standard accident policies. 
Just enumerate even the more important 
features covered by a $25 premium and 
the average man will be amazed. It is 
one-half of 1 percent of the minimum 
value of the policy in case of death or 
loss of two limbs or both eyes. It is 
one-fourth of 1 percent on double in- 
demnity. It is a big investment at a 
small price. 











The statistics compiled by the Inter- 
state Commerce Commission show that 
during the year 1906 there were 418 pas- 
sengers killed and 11,185 injured upon 
the railroads of the country; also, there 
were 3,807 railroad employes killed, and 
31,788 railroad employes injured during 
the same year. How many of the men 
killed left families to lives of poverty? 
How many of those thousands of injured 
persons were permanently handicapped 
by the severe financial strain put upon 
them when injury and enforced idleness 





petards, and petards explode.—Maryland 
Casualty Budget. 





The Travelers presents some statistics 
showing that it paid last year $12,500 in 
accumulations on policies over $1,000 in 
amount paid in death claims. There 
were four double indemnity policies 
amounting to $39,500. The death claims 
on policies amounting to over $1,000 
claims amount to $215,900. 





The multitude of railroad accidents 
during the last year or so should be a 
strong argument to place before the un- 
insured. A good plan is to carry a num- 
ber of clippings tastily pasted on cards 
telling of these acciderts. Have also 
clippings of trolley, earthquake and mis- 
cellaneous accidents. Accompanying 
these, showing the dangers of modern 
life, which are increasing all the while, 
should be some striking policy illustra- 
tions. This combination is very effective. 





The strenuous life of this country is 
evidently demanding a heavy toll on 
human life, and the pressing necessity 
of accident insurance becomes increas- 
ingly apparent every year. Here are some 
startling statistics which will open your 





New Ideas are Sign Posts 
on the Business Highway 


THE PHILADELPHIA 
DISABILITY POLICY 


IS A NEW IDEA 


A Continuous Pension in Case of Total 
Disability from Accident or Sickness 


FOR PARTICULARS ADDRESS 


The Philadelphia Casualty Co. 


112-116 N. Broad Street, PHILADELPHIA, PA. 





and increased expenses went hand in 
hand to pauperize them? Think of the 
blessing of disability insurance to those 
very few who carried it. 

“People who travel may get hurt,” 
many men will agree, “but I never leave 
town. I am in no danger.” Well, there 
are elevators, and automobiles, and teams, 
and electric cars in every town. A few 
convincing figures, gathered at the na- 
tional capital, will show what street cars, 
for instance, do to keep the ambulance 
doctors busy. The annual report of, the 
Capital Traction Company states that 
during the year 1906 there were 403 per- 
sons injured by the street railways of 
Washington. The traction company is 
not apt to exaggerate such statistics. 
The detailed report of the causes of these 
accidents given below is interesting: 
Stepping from moving car............... 139 


Attempting to board moving car........ 78 
Collisions with vehicles................+. 8 






Collisions with pedestrians.. - 39 
Car started while alighting.. 18 
Car started while getting on........... 6 
SE Wi Sh 55 6h 69606009 0000060040020-0% 6 
OT x EE aa 2 
 ccccan cnt ceverctrce ewes 37 
Pc cidetesnacane ehawsedat 2 
Collisions with bicyclists................ 9 
OEE EEO DROVING GBP... cccccccccscccces 46 
RE PE ee 13 


We all use the street cars; therefore 
these unimaginative figures are excellent 
arguments to use in soliciting disability 
insurance. And, as the ultimate argu- 
ment, remember that we are all bags of 





eyes and cannot fail to stamp a vivid im- 
pression upon the mind of every man. 

Commencing with the five years’ ex- 
perience of the years 1897 to 1901, in- 
clusive, and then adding one year at a 
time until we have the nine years from 
1897 to 1906, the percentage of deaths 
from violent causes to the total number 
of deaths in the Travelers’ life experi- 
ence, shows a gradual and constant in- 
— according to the table given be- 
ow: 


S FORG, PO-BGNE oo ccc cc csces 7.7 
6 years, 1897-1902............ 8.2 
7 years, 1807-1903............ 8.7 
8 years, 1897-1904.........++- 9.0 
Q years, 1897-I1905.........+6. 9.3 


Impressive as this large annual average 
increase is, it does not tell the whole 
story. In 1904 the percentage was 10% 
and in 1905 it was 111-10, the highest 
in the experience of the company. 

If the percentage of deaths is so great 
what must be the average percentage of 
increase in the number of disabilities ?— 
Travelers Record. 





Two years ago perhaps a few compa- 
nies offered to duplicate the policy of any 
other company. It looked like a shrewd 
move and while the novelty was on 
agents used it to advantage. Not very 
much is heard nowadays about the dupli- 
cation process. Agents find it more de- 
sirable to talk their own companies’ poli- 
cies and not acknowledge there are any 





better. The accumulation feature causes 
more policyholders to cling to their, old 
policies and hence they are not so willing 
to change. It sometimes happens that a 
man is attracted to a special contract and 
then the duplication feature comes in 
nicely, but as a rule it has not been much 
of a factor in the accident field. 





Here is the sample of a good “ad” for 
agents that one of the companies pro- 
poses for enclosures in envelopes or gen- 
eral distribution. 

You Will Be Hurt 


sometime in your life—perhaps to- 
morrow. That means paying part of 
your hard-earned savings to the 
doctor and druggist. 

Very likely you will also lose your 
salary while you are laid up. Can 
you stand this double drain without 
inconvenience ? 

ow much money, invested at 
legal interest, would be required to 
produce an income equal to your 
salary? That sum is your capital. 
Accident insurance protects this capi- 
tal by guaranteeing its interest, which 
would otherwise stop if you should 
be unable to work. 

An accident policy will then pay 
you a fixed and certain sum. Can 
you afford not to have one? 
COMPANY 
policies are the most liberal in bene- 
fits and are moderate in cost. 





(Space for agent’s imprint.) 





SOME ESSENTIAL FEATURES 
IN CONDUCTING AN AGENCY 





The following article from the Conti- 
nental Casualty Record is one well worth 
perusing by casualty men: 

It is no idle thing to run an agency, 
however small, and the smaller the 
agency the greater that feeling of help- 
lessness which too often stands in the 
way of a resolute initial effort, and, 
therefore, of progress. The man who 
wishes to conduct a successful agency 
must needs try to know all he can of 
the business in which he is engaged, and 
particularly must he be thoroughly famil- 
iar with the contracts he seeks to sell, 
and have confidence in the company he 
represents. It is a mistake, however, to 
imagine that any extended period of 
study or research is essential, for experi- 
ence is the best teacher, and experience 
can only be gained by actual work in the 
field—energetic soliciting for business. 

The proper thing to do, then, is to at 
once take up the work of interviewing 
prospective applicants, relying upon the 
experience thus secured to develop pro- 
ficiency and that thorough and practical 
knowledge which, in this as in other lines 
of endeavor, spell success. The failures 
which will be encountered will enable the 
observant representative to avoid the pit- 
falls which resulted in such failures, and 
as experience is gained, proficiency also 
will be acquired. 

It is, or should be, the ambition of 
every representative who engages in the 
work of insurance soliciting, to develop 
his ability to a point where he can suc- 
cessfully manage an agency and direct 
the operations of other solicitors. The 
requisite knowledge cannot be gleaned 
from books, is not taught in schools or 
colleges, and cannot be imparted by home 
office officials. It is secured only by un- 
dergoing the actual training in the field, 
by learning through the teachings of 
experience. As stated above, the thing 
to do, then, is to gain that experience, 
and to do it now! 





A liability policyholder is not relieved 
of the chance of loss unless his policy of 
insurance provides thorough inspections, 
prompt investigations, liberal adjust- 
ments, fair dealings, and absolute se- 
curity. 

Great results cannot be achieved at 
once, and we must be satisfied to ad- 
vance in life as we walk, step by step. 

An ounce of forethought may save tons 
of regret. 
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Miscellaneous Lines 








Some burglary companies are gradually 
developing the service part of their con- 
tracts as distinct from the indemnity. It 
has been a question with underwriters 
just how far it paid to go in the attempt 
to rescue stolen goods and prosecute 
thieves. In many cities the police seem 
indifferent and hence the burden of fer- 
reting out the property falls entirely on 
the company. It is expensive and fre- 
quently the effort is in vain. 

However, if a company could make a 
record on the service part of its contract 
it would have an advantage over competi- 
tors. Articles of sentimental value are 
often stolen which money will not rec- 
ompense. If a company can by its 
vigilance prove its ability to recover ar- 
ticles, its service becomes most desirable, 
and it works, too, for the public weal 
in running down thieves. 


The steam boiler premiums in this 
country are about $2,000,000 a year, the 
Hartford Steam Boiler writing more 
than 60 percent. There are eleven com- 
panies writing this class. There are 
about 144,000 boilers insured. Of these 
over 91,000 are insured in the Hartford. 
With the stiff competition in the busi- 
ness there are not so many insurable 
boilers uninsured. 

The summary of defects during 1906 
found by the Hartford Steam Boiler is 
as follows: 


Nature of Defects. 
Deposit of sediment 
Incrustation and scale 
Internal grooving 
Internal corrosion 
External corrosion 
Defective braces and stays... 
Settings defective 
Furnaces out of shape 
Fractured plates 
Burned plates 
Laminated plates 
Defective riveting 
Defective heads 
Leakage around tubes... 
Defective tubes ‘ 
Tubes too light 
Leakage at joints 
Water gauges defective 
Blow-offs defective 
Deficiency of water.......... 
Safety valves overloaded.... 
Safety valves defective 
Pressure gauges defective... 
Without pressure gauges.... 
Unclassified defects 


Total 15,116 


{ebitdsvibeseveseesove 157,462 

Some plate glass companies, in order 
to get business, cut materially on the 
customary higher rate where glass is 
set with clamps. The manual charge 
is two and one-half times the usual 
premium, but this is frequently reduced 
materially. The extra charge is for the 
additional hazard, and the extra cost 
for preparing the edges, and time of 
setting. Inexperienced workmen setting 
these plates leave them in greater danger 
of being broken. 


In the middle western field there 
should be a good increase in sprinkler 
leakage insurance within the next few 
years. The fire insurance companies are 
now rerating some of the largest cities 
by schedules that largely increase the 
rates on mercantile stocks and on many 
lines of special hazards. A rate ad- 
vance on these lines always means the 
installation of many sprinkler equip- 
ments. 


The automatic alarm systems which 
register the defects or irregularities of a 
sprinkler equipment at a central station, 
thus being able to tell when an equipment 
is out of order, report that 5 percent or 
so of these signals are due to leakage. 
In Chicago during one month this winter 
there _were forty-one signals which on 
investigation showed that a pipe had 
sprung a leak, a head had been disar- 
ranged or something had happened to 
cause water to spurt out. 

Such information can be used with 
telling effect by agents whose companies 
write sprinkler leakage insurance in so- 
liciting that class. If agents would write 
to the Automatic Fire Protective Com- 
pany, 159 La Salle street, Chicago, and 





say that they do so at the suggestion of 
Tue Western UNperwriter, they could 
get some valuable data or statistics that 
company has compiled showing the many 
sprinkler leakage signals it receives. 


It is a peculiar fact that burglars gen- 
erally take objects of “inestimable value 
because of association.” The heirloom, 
the wedding present and the jimmy are 
the trinity of enemies of the burglary 
companies. 


Regarding plate glass conditions, Presi- 
dent Winslow of the Metropolitan Casu- 
alty says: 

It is regre.table that concerted action on 
the part of the various companies doing 
this class of business could not have been 
obtained, as a demoralization of the busi- 
ness not only bears heavily upon the treas- 
uries of the companies but works hardships 
upon the agents by limiting the possibili- 
ties of financial results favorable to them- 
selves. In some localities the conditions 
have been improved by the companies’ 
representatives unifying their interests 
through the agencies of local agreements. 
In the absence of harmony between the 
companies, agents’ local agreements are 
beneficial and are strongly urged. 

Concerning personal accident 
health, he says 

Sound underwriting has manifested itself 
in the general results. We have steadfastly 
refused to be led away from what we 
conceive to be a safe and proper course, 
by the adoption of frills, furbelows and 
ecatch-penny methods, so prevalent nowa- 
days. “Sound goods for sound money” has 
heen our slogan in the strife for recogni- 
tion. If we have erred it has been in the 
nature of liberal adjustments, but we prefer 
that mild impeachment to the more serious 
one of not living up to our obligations to 
the fullest extent. 


and 


While in the earlier days of bank 
burglary it was operated almost entirely 
by direct soliciting by the companies, 
local agents are now getting to control 
a good part of the business. Before the 
bank burglary compact was organized 
the companies allowed someone in con- 
nection with the bank to be appointed 
agent simply that the bank might get 
the commission. The companies, how- 
ever, determined to stop this practice, 
which virtually was a rebate or reduced 
rate. The effort has been made to get 
the bank business in the hands of regu- 
lar agents. The compact companies 
would not pay a commission on new 
business to a bank nor would they pay 
a commission to an agent unless he had 
represented the company for three 
months. 

Even with the bank burglary compact 
suspended, the companies seem disposed 
to eliminate the appointment of an agent 
merely to get the business and allow 
the bank the commissions. Bank burglary 
is a line that can be handled by local 
agents, and it should be a part of their 
agency business. 


The water damage policy of the Mary- 
land Casualty opens an inviting and in- 
teresting field. It should apply to almost 
every mercantile and manufacturing es- 
tablishment, especially in the larger 
cities. Steam pipes, radiators, plumbing, 
elevator tanks and cylinders are liable 
to leak. The water contains sediment. 
Leaks may cause considerable loss be- 
fore discovered, and goods may be badly 
stained or spoiled. In addition to pro- 
tection, the company inspects risks, so 
the assured can tell whether his equip- 
ment is out of order. If you are not 
an agent of the company, you should 
broker some of this business. It is a 
new thing and will interest the man 
you approach. 


The lines of burglary insurance are 
now becoming numerous. For instance, 
here are the classes of the Metropolitan 
Surety: Bank, residence, mercantile, 
show windows and cases, individual trav- 
elers or tourists, registered mail, express, 
holdup and messenger, highway robbery, 
cashiers’ holdup, automobile, teams, real 
estate agency, contractors and landlords’ 
attachment, express and_ transportation, 
express company’s attachment, rail and 
steam transportation risks, office furni- 
ture, bank depositors’ insurance, paymas- 
ters, safe deposits and storage vaults, sta- 
bles, restaurants, office safes, slot ma- 
chines, jewelers and precious stone 
dealers’ safes. 


Industrial Disability 











The industrial disability manager who 
is giving any attention to factory install- 
ment work should get all the informa- 
tion possible regarding factories and other 
establishments which employ a number of 
men in his locality in order that he may 
work these in a systematic way. It is 
always the best plan to seek the advice 
of the home office if there are any points 
of doubt, and probably valuable sugges- 
tions may be given as to how to proceed. 
The Continental Casualty suggests that 
the following information is of value 
at the home office: 

Name of employing firm or corporation. 

Nature of business; if manufacturing, 
state commodities. 

Approximate number of male employes. 

Approximate number of female em- 
ployes, if any. 

State, also, the number of Continental 
policies now carried by employes in the 
establishment. 


The American Assurance of Philadel- 
phia writes the following policies: 

“Special preferred,” issued to those not 
engaged in hazardous occupations. It 
gives $10 weekly indemnity for 52 weeks 
of accident injuries and 26 weeks sick- 
ness. It pays $250 death from accident 
and $100 from sickness. For loss of two 
limbs or eyes $100 is paid; for one limb 
or eye, $50. It costs $10 a year. To 
cover first week of sickness it costs $3 
extra. 

“Peerless”—Provides indemnity for to- 

tal and partial disability in case of acci- 
dent which occurs immediately after the 
delivery of the policy; it affords a liberal 
indemnity in case of the loss of one or 
two limbs or eyes; it covers sickness be- 
ginning after sixty days from the delivery 
of the policy which totally disables the in- 
sured and confines him within the house, 
and as well during convalescence, al- 
though not confined within the house; it 
also guarantees a funeral indemnity in 
case of death from accident or sickness. 
The rate of indemnity varies from $5 to 
$10 per week, depending upon the occu- 
pation of the policyholder. The occupa- 
tions are classified under four general 
heads, as follows: Class A, professional 
and business men; B, skilled mechanics; 
C, ordinary laborers; D, extra hazardous 
employments, such as freight brakemen, 
ete. Policy fee, $2. Monthly premium 
ranges from $1.19 to $1.50, according to 
age. Half-rate policy issued. First week 
of sickness covered for extra 25 cents a 
month. 
_ “Model”—It differs from the “Peerless” 
in that it does not provide indemnity in 
case of partial disability from accident, 
nor for sickness unless the insured is 
strictly confined within the house; it is 
not beneficial for disability or death re- 
sulting from sickness which begins less 
than ninety days after the delivery of the 
policy. The “Model” covers total disabil- 
ity from accident and sickness, provides a 
liberal indemnity in case of the loss of 
one or two limbs or eyes and furnishes a 
funeral indemnity in case of death 
whether from accident or sickness. The 
rate of indemnity varies from $5 to $10 
per ‘week, according to the occupation of 
the policyholder. The occupations are 
classified under the same four general 
heads as explained in the “Peerless.” 
Policy fee, $2. Monthly premium, $1, 
but increases 50 cents a month each year 
after the assured reaches so. If he is 
SO years or over the premium begins at 
$1.50. Half-rate policy issued. First 
week of sickness covered for 25 cents ‘a 
month extra. 

“Universal.” — No funeral benefits. 
Same as the “Peerless.” but does not 
cover sickness that begins less than 90 
days from delivery of policv. Does not 
cover death from sickness. Gives weekly 
benefits whether totally or partially, 
while confined in the house or not. Gives 
benefits for loss of one or two limbs and 
two eyes. Funeral benefits for accidental 
death paid. Indemnity ranges from $5 
to $10 a week, according to occupations, 
which are classed as the “Peerless.” 





Policy fee $2, monthly premium $1. 
Half-rate policy issued. First week of 
sickness covered for 25 cents extra a 
month. 

“Miners.”—Similar to “Model,” but in- 
demnity is reduced if disability occurs 
from underground accident. Cost is 
same as “Model,” but half-rate policy is 
not issued. 


The plan of intensive cultivation in 
farming can be applied to industrial dis- 
ability insurance. It has been shown that 
in this system of agriculture a little more 
labor and system will add greatly to the 
yield. The accident solicitor should aim 
to cover only such territory, so that he 
can see every man in it that is insurable. 
Rather than scatter his fire over a big 
field, it is far more effective and less ex- 
pensive to confine his attention to a mod- 
est territory and the fruits of his labor 
will be increased. 

Some agents evidently feel that they 
must be continually seeking new material, 
which is an excellent idea, but they lose 
sight of existing policyholders. The pol- 
icyholder who is satisfied isa good adver- 
tisement for the company and, through 
the medium of policvholders. solicitors 
should get in touch with their friends. An 
agent should utilize the services of policy- 
holders in every possible way. The agent 
with initiative will find many means 
vy policyholders may add others to 

is list. 


An experienced industrial disability 
man says that agents get comparatively 
little help from home offices, because most 
of the people there do not know the busi- 
ness from the agents’ standpoint. Possi- 
bly the president and a few executive of- 
ficers have been agents, but their time is 
so taken up that correspondence with 
agents is generally handled by men who 
have come up through clerkships. They 
cannot advise agents from their own 
experience, as they never had any. 


The Continental Casualty has this to 
say about rebating on industrial policies: 

“The agent is worthy of his hire. If 
commissions are so high as to make the 
granting of rebates on policy fees a re- 
liance in meeting competition, then it is 
time that such commissions were re- 
duced. We do not advocate reducing 
the policy fee in any case; neither do we 
permit our representatives to make such 
reduction. We maintain that Continental 
policies are worth every cent that is 
asked for them, and we insist that our 
representatives shall adhere to the “one- 
price-to-all” rule, which is a part of our 
creed. Because an irresponsible agent 
representing, perhaps, an_ irresponsible 
company offers a man an_ industrial 
policy for a fifty-cent fee is no reason 
why a Continental policy should be sold 
to him for a less sum than was paid for 
a similar policy by his neighbor. 

“Nor do we regard as worthy of nub- 
lic confidence an institution which will 
knowingly permit its representatives to 
hawk its wares about, disposing of them 
at any price obtainable, until finally it 
must come to be known as a concern 
devoid of stability or responsibility. So 
long as we remain in the insurance busi- 
ness we shall sell insurance that insures, 
at one price and at only one price; to 
cheapen the price of the protection means 
to cheapen the protection itself. We are 
not prepared to do that.” 


It is generally conceded that adjust- 
ments in industrial business are not lib- 
eral, in fact, some companies are so 
harsh in this regard that it is hard to 
do commercial business where they have 
much industrial business, because of the 
name their adjustments give them. An 
experienced man said recently that a 35 
percent loss ratio represents about the 
line where adjustments are right. If a 
company’s loss ratio runs below that 
for a term of years it generally means, 
in this man’s opinion, that adjustments 
are so sharp that they will ultimately 
hurt the company’s reputation, while, if 
it runs far above that, it is not leaving 
the margin of profit the business should 
pay. 
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AMONG CASUALTY AGENTS, 


NEWS OF THE SURETY BUSINESS 











Illinois Surety Cuts Out Bonds Run- 
ning to the Government—Rein- 
surance Is Stimulated 





Following the ruling of several gov- 
ernment departments, limiting the lia- 
bility a surety company may assume 
under one bond to 10 percent of its 
capital and net surplus, the Illinois 
Surety has cut out government business 
entirely. This was practically the only 
course open and is regarded as a wise 
one. These rulings would have limited 
the company to bonds of about $30,000. 
The general government is the hardest 
corporation surety companies have to 
deal with, and the Illinois Surety does 
not really lose much by this move, while 
it retains the privilege of writing large 
bonds on other classes of business. 

The government ruling referred to 
has stimulated reinsurance. The com- 
panies arrange for reinsurance chiefly 
at their home offices, as there are but 
few general agents who are authorized 
to negotiate for reinsurance. The agent 
sends on full particulars and if suffi- 
cient reinsurance can be gotten he is 
wired to close the bond. 


Fred L. Gray of Minneapolis, one of 
the big general agents of the Metro- 
politan Surety, has been at the home 
office, following the retirement of Presi- 
dent Caullet, and asserts that the finan- 
cial condition as filed in the annual 
statement is true. He went over all the 
securities to satisfy himself and states 
that everything is in good shape. 


_ The Title Guaranty & Surety has re- 
tired from the Chicago Surety Under- 
writers Association. Manager Snow be- 
lieves the company will have a better 
show outside. It has lived up to rates 
and practices. 

The Chicago association members are 
meeting weekly and expect to reorgan- 
ize soon on a more effective basis. The 
surety men in the association have ac- 
complished much for the betterment of 
the business. 





Takes Up Flywheel Business 
_ The Casualty Company of America has 
issued a “flywheel policy,” which in- 
demnifies against damage to property and 
also against loss of life or personal in- 
jury from the explosion, bursting or 
breaking of flywheels. 





President Koch in Chicago 
President R. R. Koch of the American 
Assurance of Philadelphia is in Chicago 
with the idea of employing additional dis- 
trict managers for the city. Mr. Koch 
has made a great success of his company 
and it has attractive agency contracts. 





United Surety in Illinois 

Following the visit of Vice-President 
Clark and Secretary Dobbin of the 
United Surety to Chicago the arrange- 
ments for Illinois have been completed. 
John McGillen & Co. have been appointed 
general agents for Illinois and will carry 
on the work of the United Agency Com- 
pany, which represents the United Surety. 
Mr. McGillen was formerly an alderman 
in Chicago and chairman of the finance 

, committee. He is a well-known capitalist. 

The other member of the firm is O. W. 
Huncke, who has been with the Chicago 
agency for some time. He is a son of 
Carl Huncke, Chicago city manager of 
the Germania Fire, is a good producer 
and a most cordial gentleman. 

.Thomas W. Thompson, who for over 
Nine years has been in Conkling, Price & 
Webb’s office as chief clerk in their 
surety department, has become connected 
with the United Surety in its Illinois de- 
partment as underwriter. Mr. Thompson 
1S a most capable surety man and is one 


States Fidelity in Chicago in point of 
service. His training will be most 
valuable. 

William Press, one of the outside men 
in Conkling, Price & Webb's office, who 
has devoted himself chiefly to judicial 
business becomes chief clerk, succeeding 
Mr. Thompson. 





Total Business Shown 
The following shows total premiums 
and incurred losses in their several lines, 
of casualty companies not hitherto re- 


























ported: 
Company. Premiums. Losses. 
Commonwealth Casualty— 
Accident .........- $56,730 $13,910 
Empire State Surety— 
Cocident knee nee $ 33,196 $ 7,304 
Liability ...cccecee 226,626 64,340 
Fidelity ..ccccccsve 62,460 14,065 
BOP  ccccvcvecees 257,426 92,276 
Plate Glass ....... 57,108 25,047 
Burgiary .ccccccces 42,914 12,289 
Sprinkler .......... 3,123 971 
Steam Boiler ..... C196 cececccce 
Sees $688,047 $216,292 
General Accident, Scot.— 
Accident ........++ $639,808 $229,641 
EAGT ccccsccess 216,257 97,191 
BUrei@ry .cccccccce 69,314 24,923 
_. eeeerer Tere $925,379 $351,755 
General Accident, Pa.— 
Accident .......... $386,761 $152,100 
Metropolitan Surety— 
Wimellty ..ccccccces $54,825 $ 1,477 
Barety .ccccccccecs 250,426 23,528 
BUPBIATY cccccccces 65,258 10,519 
WHE cctcsecceses $370,509 $ 35,514 
National Casualty— 
CN Pear $354,285 $142,608 
Pacific Coast Casualty— 
TREE accservces $166,298 $59,801 
Plate Glass ....... 2,908 1,125 
Bureiary cpcciccces 2,788 wes 
eee rere $171,994 $60,926 
Philadelphia Casualty— 
DRE cvvcvacces $112,106 $25,608 
Liability ..... k 161,486 49,122 
Plate Glass . nai 79,914 37,021 
Steam Boiler ...... 17,870 122 
BEE, Beebiecesuen 35,475 10,631 
GE. S00 tsesseuses 112,377 53,894 
TGR ccnstepesees $519,228 $76,398 
Travelers Indemnity— 
pe ere errr 
BUNGEE sé wevevsenase |) re Tee 
WORE ccc cencesseses Se 80 wee aee 
United States Casualty— 
BOE iccccacess $522,646 $197,899 
CAREY coccecccce 413,199 185.564 
Steam Boiler ..... 37,309 16,851 
iy ly 21,942 8,881 
a 30,931 4,419 
reese: 157,119 61,502 
Workmen's Col. 8,378 4,061 
TE Satecitnaned $1,191,524 $479,177 





Death and Dismemberment 


The Casualty Company of America has 
gotten out a death and dismemberment 
policy, it being a combination $50,000- 
$100,000 policy, the premium being $150. 
The ninety-day clause is eliminated and 
the policy provides that the amount will 
be paid if death or dismemberment oc- 
curs within 200 days from the date of 
injury. 

The Fidelity & Casualty’s death and 
dismemberment policy has been a heavy 
seller and the Travelers has done a good 
business of this kind. 

On account of the numerous railroad 
wrecks, such policies should be popular, 
especially with monied men, who do not 
care for weekly benefits. 





Pushing Out for Burglary 

Henry L. Ayres, general agent of the 
Metropolitan Surety in Chicago, is now 
campaigning for burglary business. The 
burglary department is placed in charge 
of George H. Bliss, well known in surety 
circles. The Metropolitan writes a score 
of different lines of burglary, and is quite 
liberal in its underwriting. 

It is writing more mercantile than any 
other company, but naturally the resi- 
dence class is its main forte. Mr. Bliss 
is making special efforts for brokerage 
business. 





Renews the Fight 

The National Casualty, which was re- 
fused an injunction at Toledo to restrain 
the American Accident of Cleveland from 


taking its agents and business, has taken 
the case into court again. 


CHICAGO 


A.W. MASTERS 
General Manager 


Liability, Accident and 


Credit 





OF LONDON 


LONDON GUARANTEE AND ACCIDENT CO.,11a., 22&0%20" 


Head Office . 


CONELING, PRICE &WEBB 
Genl. Agts., Ill., Mo. and Ind. 
171 La Salle Street, Chicago 


CHARLES L. RAYMOND 
Genl. Agt., Michigan 
Majestic Bidg., Detroit 





L. O. CHATFIELD, President 
A. E. WAGNER, Vice-Pres. and Treas. 


W. H. CHATFIELD, Secretary. 
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Phoentx Preferred 


Accident Insurance Company 





Capital Stock, $100,000 


For Agency Contracts and Territory 
Address the Company at 


Accident an? Health Insurance 


DETROIT, MICH. 





LARGER COMMISSIO 


Cash Capital, $300,000.00 





FIVE POINTS 


There are FIVE POINTS to be considered— and considered 
seriously by any one about to engage in the Casualty business or by 
the man who wonders = his efforts have not brought him a 

INCOME. 


The five points are: 1—The Standing of the Company. 2—The 
Policies of the Company. 3—Your Contract. 4—Commissions. 
5—Treatment by the Company. 

These points are thoroughly discussed in our little book, "Some 
Information and a Question," which should be read by every insur- 
ance man who desires to secure every possible dollar's worth of 
business from his territory. Sent free on request. 


THE PENNSYLVANIA CASUALTY CO. 
M. G. NICHOLS, Third Vice-President 
SCRANTON, PA. 
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ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFPICER: 
184La Salle St., Chicago 513 Hanover Bank Bldg. 


ISAAC L. ELLWOOD, President 
ALBERT J. HOPKINS, Vice-Prest. 
FRED M. BLOUNT, Vice-Pres. 
GEO. W. CHILDS, Asst. Sec’y. 


Offers Excellent Agency Contracts 


in Titanate, New York, Minnesota, Wiscon- 
sin, Ohio, Nebraska, lowa, Missouri and 
Kentucky. Its bonds insure. Its rates 
and service are satisfactory. 


Correspondence and Applications Solicited 





“THE OHIO COMPANY.” 


The Bankers Surety Company 
Williamson Building, CLEVELAND, OHIO, 
Capital $500,000.00, Fully Paid 


Becomes Surety on Bonds. 
Chartered Under Ohio Laws. 








of the oldest employes of the United 


Attorney Abott for the plaintiff has 





$200,000 Deposited with Insurance Commissioner 





“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 
Company 


CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we wil] write them. 
Good Contracts in Good Territory to Good Men. 
Producers address 
H. G. B. ALEXANDER 
President and General Manager 


1208 Michigan Ave., Chicago, Ill. 





Local agents should get our prices on 


Policy Labels 


The Western Underwriter Co. 
145 La Salle Street, Chicago 
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filed an amended petition and renewed 
his motion for a temporary restraining 
order. He admitted that the first peti- 
tion was drawn hurriedly and certain 
words were omitted, giving it the import 
of asking to enjoin a lawful exercise of 
competition, but that by the amended pe- 
tition the plaintiff expected to show that 
the defendant company had entered into 
an unlawful conspiracy with William W. 
Conklin, the plaintiff’s former district 
manager at Toledo, to rob the plaintiff of 
its business by fraudulent methods. 

Judge Kumler again refused to issue a 
temporary restraining order and the case 
will be heard on its merits this week. The 
plaintiff also asked for $50,000 damages 
from the defendant company. 


CASUALTY RETURNS 


The following are premiums received 
and losses incurred by various casualty 
companies on their several lines in differ- 
ent states in 1906. The losses in Michi- 
gan, however, are paid, not incurred 
losses : 


ACCIDENT 


Ohio 
Premiums. Losses. 
5 $44,394 


0 
7,190 
14,840 


Company. 
Etna Life $134,23 
New Amsterdam Cas...... 
Penna. Casualty 
Preferred Accident 68 

West Virginia 
Commonwealth Cas. 
General Accident, Pa 
Pacific Mut. Life... 
Phila, Casualty 
Prov't L. & Cas. W. 
Travelers 

Life, 


United Am. 
U. 8S. Casualty 


ee 


2,681 

Travelers 53,730 

Illinois 

Commonwealth Cas. 

Ompire State Surety 

General Accident, 

General Accident, Scot 

National Casualty 

Phila, Casualty 

U. 8S. Casualty 
Wisconsin 

Continental Casualty 

General Accident, Scot 

Phila. Casualty 

Preferred Accident 

Standard Accident 

U. 8. Casualty 


30,732 
40,084 


Travelers 
U. 8. Casualty 
BURGLARY 


New Amsterdam 


Cas 
West Virginia 
U. 8S. Casualty 


Empire State Surety 
General Accident, Scot..... 
Metropolitan Surety 
U. 8. Casualty 

Wisconsin 
General Accident, Scot 
Metropolitan Surety 
U. 8S. Casualty 


U. 8S. Casualty 


CREDIT 


West Virginia 
Phila. Casualty 


Phila, Casualty 


Wisconsin 
Phila. Casualty 


FIDELITY AND SURETY 


Ohlo 
Citizens Tr. & Guar 


Empire State Surety 
Metropolitan Surety 
Wisconsin 
Bankers Surety 
Metropolitan Surety 


HEALTH 


7@tna Life 

New Amsterdam Cas 
Penna. Casualty 

Preferred Accident 

West Virginia 
Phila. Casualty 
Prov’t L. & Cas., W. Va.. 
Travelers 


Wisconsin 
Continental Casualty 
Phila. Casualty 
Preferred Accident 
Standard Accident 
U. 8S. Casualty 


Travelers 
ie Ws MMERT s cc eciccceseos 
LIABILITY 


Ohio 
rho ae 206,868 





West Virginia 
Phila. Casualty 


1,208 
Travelers 


Empire State Surety 

General Accident, Scot 

Phila. Casualty 99 

U. 10,337 
Wisconsin 

Phila. Casualty 261 

Standard Accident f 20,991 

v. 8. C 1 4,704 1,280 


Travelers 
U. 8S. Casualty 


PLATE GLASS 


Ohio 
New Amsterdam Cas 
Penna. Casualty 
West Virginia 
Phila. Casualty 


17,953 
401 


Empire State Surety 
Phila. Casualty 

Wisconsin 
Phila. Casualty 


Springfield F. & M 
U. S. Casualty 

Wisconsin 
U. S. Casualty 


U. S. Casualty 


STEAM BOILER 


West Virginia 
U. S. Casualty 


Phila. Casualty 

U. 8. Casualty 
Wisconsin 

Phila Casualty 

U. 8S. Casualty 
Minnesota 

U. 8S. Casualty 


WORKMEN’S COLLECTIVE 
U. S. Casualty 


Wisconsin 
Standard Accident 


1,177 
6,068 


General Results in Missouri 

Premiums on casualty and surety busi- 
ness in Missouri last year were $2,534,- 
I51, a gain of $294,413 over 1905, while 
losses were $1,051,672, an increase of 
$148,591 over 1905. Liability premiums 
showed the greatest increase, $169,397, 
while accident premiums increased $76,- 
409, fidelity and surety $22,608, health $r10,- 
986 and burglary $10,258. Credit premi- 
ums fell off $10,910 and title guaranty pre- 
for possibly two years past. 

The following table shows the ratio ‘of 
losses paid in Missouri in 1906 to premi- 
ums received: 

Class. 

Fidelity and surety 
Plate Glass 

Steam Boiler 
Burglary 

Accident 

Credit 

Sprinkler 

Health 

Live stock 


Percent. 
32 


Cincinnati Surety Change 

J. M. Sprague, who has been general 
zzent of the Bankers Surety of Cleve- 
land at Cincinnati since the organization 
of the company, and stands at the head 
of the list of general agents in amount 
of business, has resigned to take the 
Ohio state agency of the Metropolitan 
Surety of New York. Mr. Sprague has 
one of the leading surety agencies in Cin- 
cinnati, and will now extend his organiza- 
tion to cover the whole state. The Bank- 
ers Surety loses a capable man, and the 
Metropolitan provides suitably for the im- 
portant Ohio field, which has heretofore 
been very little cultivated. 

John F. Runck is the present agent ot 
the Metropolitan at Cincinnati. 


New Law Firm of Ingersoll & Bacon 

Leon Brooks Bacon, who has had a 
broad experience in the preparation and 
trial of damage cases and in the in- 
terpretation of liability insurance con- 
tracts, having for several years been 
attorney in New York state for the 
Fidelity & Casualty, and since 1903 at- 
torney in Ohio for the Ocean Accident 
& Guarantee, has formed a partnership, 
under the name of Ingersoll & Bacon, 
for the general practice of law, with 
offices in the Williamson building, Cleve- 
land, with Alvin F. Ingersoll, who has 
been engaged in the practice of law in 
Cleveland since 1885, having been as- 








sociated with his father, Judge J. E. 
Ingersoll and Hon. Stevenson Burke, 
from 1890 to 1899, and since the latter 
date having been retained as counsel 
for various railway companies. 

The combination makes a firm thor- 
oughly equipped to handle the defense 
of negligence cases under employers’ 
liability policies, along which lines they 
intend to specialize. 


Will Limit the Agencies 

The new Chicago Plate Glass Associa- 
tion, composed of all companies operat- 
ing in Chicago, has decided to limit the 
policy-writing agents of each company to 
four. There is no limit on such agencies 
as to commissions, but the limit on brok- 
erage is 25 percent. In case of loss of 
any policy-writing agent, no substitute 
can be appointed until the number is re- 
duced to two, which will be the final 
limit. 

The Chicago Mutual Plate Glass, an 
assessment association, is not in the 
compact. It does quite a business on the 
“North Side” of Chicago, its home office 
being at 171 Center street. It is some- 
thing of a factor in competition. 

The Chicago plate glass compact for 
new business went into effect Feb. 1. 
For renewals it goes into effect March 
I, and then the test will come. So far 
it has worked smoothly, but when an 
effort is made to collect the full manual 
rates on renewals, there may be some 
trouble. 

The plate glass association will em- 
ploy a salaried assistant secretary to look 
after the detail work, investigate charges, 
etc. 


New Disability Policy 

The Philadelphia Casualty is getting 
out a new disability policy. Heretofore 
its accident and health contracts have 
been written separately. The following 
are its main features: 

It covers the beneficiary as well as the 
assured. 

It accumulates in value 10 percent each 
year for five years, or pays a pension until 
assured attains the age of 70 years. 

It provides that death or dismemberment 
may occur within 200 weeks. 

It provides weekly indemnity from the 
date of accident to the date of death or 
dismemberment, in addition to _ specific 
losses for both death or dismemberment. 

It pays weekly indemnity, total or par- 
tial, or both, for 200 weeks. 

It pays double indemnity if injured on 
any kind of conveyance provided by a com- 
mon carrier, while in a burning building 
or while on a passenger elevator. 

It pays the same amount for death, dis- 
memberment, fractures, dislocations and 
surgeon’s fees to the beneficiary that it 
pays to the assured. 

It goes into force the date of its issue. 
This applies to the sickness feature as well 
as the accident feature. You don’t have to 
wait for the policy to go into effect. 

It covers any sickness or illness in full. 

It pays for disability from one day to 
twenty-six weeks. 


It pays indemnity whether confined to the 
house or not. 


It covers quarantine for a period of 
twenty-six weeks. 

It pavs double indemnity if the assured 
is confined in a hospital because of an 
operation necessitated by any sickness. 


Greif Goes with Pacific Mutual 

John K. Greif, formerly superintendent 
of the Metropolitan Life at Rockford, 
Ill., has resigned as assistant superintend- 
ent at Chicago of the same company, to 
go with the Pacific Mutual Life as super- 
intendent of the monthly accident de- 
partment in Chicago. 


Comment from New York Report 


Superintendent Kelsey of the New 
York department in his annual report, in 
commenting on the surety business, says 
that in New York there is a law requiring 
insurance companies not to expose them- 
selves in the state to an amount greater 
than 10 percent of their capital and sur- 
plus, while there is no provision for ex- 
posure in other states. He gives it as his 
opinion that the law should be amended 
so that companies would not be permitted 
to write on one risk more than 10 per- 
cent of the combined capital and surplus 
anywhere in the country. 

He called attention in his report to the 
growing demand for automobile insur- 
ance. He states that the statutes do not 





contemplate casualty companies assuming 
a property damage hazard, except as in- 
cident to burglary, plate glass breakages 
or steam boiler explosion. He believes 
it is desirable, however, to recognize dam- 
age to property in connection with run- 
ning automobiles. 


CASUALTY NOTES 


The Indiana & Ohio Live Stock has been 
admitted to Minnesota. 


The Travelers Indemnity has been ad- 
mitted to do a general casualty business in 
Minnesota. 


The Imperial Casualty has withdrawn its 
deposit’ of $1,000 with the Missouri depart- 
ment and ceased business in that state. 


The American Assurance Company has 
organized a “One-a-Day Club” for agents 
who agree to average one application a 
day. 

John H. Roe, formerly at Columbus, O., 
and Denver, Colo., takes charge of the 
Indianapolis agency of the Continental Cas- 
ualty. 


G. R. Lee, formerly with the Continental 
Casualty at Waukesha, Wis., becomes dis- 
trict manager for Iowa territory, with 
headquarters at Des Moines. 


George G. Roth, formerly special agent 
of the Continental Casualty in Michigan, 
has returned to the company’s service as 
— manager; headquarters, Clare, 

ch. 


The Fidelity & Casualty has brought suit 
against the Youngstown Transfer Company, 
Youngstown, Ohio, to collect additional pre- 
miums of $656 on liability business for two 
years. 

The Illinois Surety has in its application 
for admission to Kansas. McCluer & Van 
Horn of Kansas City, general agents for 
western Missouri, will handle eastern Kan- 
sas also. 


The Illinois Health & Accident Under- 
writers Association has been organized by 
Springfield (Tll.) agents. . J. Chapman 
is president and B. A. Parks secretary and 
treasurer. 


P. F. Peck, who was appointed manager 
of the American Bonding at Chicago under 
F. S. James & Co., has arrived in that 
city and taken charge. He is a _ well- 
posted man. 


The Indiana house of representatives 
killed the Johnson bill providing that con- 
tributory negligence shall not be a defense 
against an employe when his negligence 
was shown to be slight. 


Governor Hanly of Indiana signed the 
bill providing that railroad relief associa- 
tions shall not compel employes of the 
roads to waive their rights to damages in 
ease of injuries or death. 


The American Bank Insurance Company 
of Minneapolis has been admitted to Mich- 
igan to do burglary and theft business. A. 
A. Anderson of Hastings is named as at- 
torney for acceptance of service. 


A. S. Bunker, formerly resident manager 
of the Continental Casualty at Denver, will 
hereafter be located at the home office, 
where he will supervise the industrial busi- 
ness in Rocky Mountain territory. 


William Gage, an agent of the Standard 
Accident in George L. Root’s office at 
Peoria, Ill., has become insane. He re- 
cently inherited $150,000 and got hallucina- 
tions about being a multimillionaire. 


John Mackinnon is appointed manager 
of the accident and burglary department 
of the Liverpool & London & Globe, with 
headquarters at Liverpool. He was for- 
merly assistant manager of the General 
Accident of Perth. 


The Jackson-Corbett Company get the 
intake tunnel contract in Chicago, filing 
personal sureties. This is the contract that 
the Metropolitan Surety covered for J. T. 
Hanreddy and then wired from the home 
office that its bond was unauthorized. 


The Indiana senate committee has 
recommended for passage a bill providing 
imprisonment from twenty-five to forty 
years for a person convicted of commit- 
ting a burglary with the aid of nitro- 
glycerin or other dangerous explosives. 


CASUALTY APPOINTMENTS 


Michigan 

Phenix Preferred Acci.—Ludwig Sheliss, 
Grand Rapids. . 

Travelers Indem.—Alice B. Angell, Adri- 
an; R. P. Chaddock, Benton Harbor; D. D. 
Ford. Battle Creek; Whitaker Bros. & Pen- 
ny, Detroit; E. A. Sevald, Detroit; George 
F. Caldwell. Flint; The C. W. Watkins Co., 
Grand Rapids; F. W. Stebbins, Hastings; 
F. C. Ruch, Lansing; Albert Lipka, C. E. 
Freese and G. B. Stevens, Detroit; Menom- 
inee Insurance Agency, Ltd., Menominee. 

U. S. Health & Acci—Frank Perry an 
D. F. Dunning, Grand Rapids; G. R, Ho- 
garth, Ionia; Leonard H. Cooley, Muir; G. 
H. —,.. cag D. McCrossen 
and C. . eeler, Saginaw. 

Citizens Protective—John W. Cook, Del- 
ray and Wyandotte. 

Mich. Benevolent—F. M. Cilley. Omer. 

eeeteres Hospital & Acci.—E. W. Po 
bury, Brier. 

Peoples Health & Acci.—Clarence Chapel, 
Alden: Charles Crawford, Caseville; L. T- 
Southworth, Custer: D. S. Smith and A. 
Corliss, Manistee; H. W. Fishell, Vickery- 
vill 


e. 
Empire State Surety—Geo. HB. Newell & 


Son, Flint; G. R. Giesman, Manistee. 


t- 
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Federal Cas.—L. H. Bliss, 
waka en Guarantee—Bolt wood . Bolt- 
Grand Rapids. 

"Travelers. Indem. = a: , Guntio®. Ben- 
ton Harbor; Leig . Sm uskegon. 

U. 8. Health & Acci.—G. U. Schulz, Fox; 
J. Richard — Grand Rapids; R. 
Jarvis, Sagina 

Citizens Protective—E. J. Bradner, 
ee and Plymouth; Eugene Wuckoff, 
Tecu 
Peoples Health & Acci.—B. D. Wright, 
Palms; J. G. Dewey, South Haven; Henry 
Brown and Geo. ae, Vestaburg. 

Traders & Travelers—I. . Losey, North 
Adams, 

U. 8. Acci.—Jos. Hoscislawsky, Detroit; 
Wm. Nicholls, Lake Linden. 

General Acci., Scot—C. D. Spafford, 
Charlotte; John Hollins, Grand Ledge. 

Nort th Amer. Acci.—W. D. Glazier, Kala- 


0%. Health & Acci.—Charles Webb, 
Traverse City. 
Peoples Health & Acci—James Angus, 
L. Warren_and Simeon Steckle, Grand 
Rapids; G. Harvey, Pentwater; Daniel 
Gorsuch, Vestaburg. 

Federal Cas.—A. R. Horton, Flint; L. R. 
Van Aken, Lansing. 

Great Eastern Cas.—D. T. Stone, Flint. 

Lloyds Plate Glass—Monroe & McWethy, 
Traverse City. 

National Cas.—F. W. Gilroy, Port Huron. 

North Amer. Acci.—I. H. Jones, West 
Branch. 

Citizens Protective—J. C. Swick, Jasper. 

Commercial Acci.—James Michelstetter, 
Philadelphia, Pa. 

Mich. Benevolent—August Dullack, Ro- 
gers City. 

Peoples Health & Acci.—J. C. Mathews, 
Breckenridge; F. S. Frain, Kalamazoo; W. 
R. Stevens, Reed City; M. A. Stevens, St. 
Louis. 

Cas. Co. of Amer.—Herman Bonning- 
hausen, Detroit. 

— Eastern Cas.—W. H. Cotharin, 
nt. 

at Acci., Scot.—Wm. Powers, Elk 
pi 

-_— Amer, Acci.—Leroy G. Archer, De- 
tro 

Travelers—J. J. Garrison, Jackson; J. R. 
Masenich, Traverse City. 

U. S. Health & fr ak. 2. Armstrong, 
Copemish; Fred Moffat, Interlachen; M. L. 
Cunningham, Lake Ann; J. J. Campbell, 
Manistee; Leonard Holliday, Mayfield. 

Citizens Protective—M. O. Fuller, Mon- 
roe. 

Missouri. 

General Acci.—C. Crossan, Chillicothe. 

= Coast Cas.—F. H. Porter, Kansa 


Minnesota 


Union Acci. & Benefit—G. M. Jones, Du- 
luth; P. J. D 


onaher and William Buggy, 
Minneapolis. 


Standard Acci.—R. B. Whipple, St. Paul. 
U. S. Cas.—F. L. Gray Company, Min- 
neapolis. 


American Credit Indem.—W. A. Tanner 
and J. P. Robinette, Minneapolis. 

Frankfort Marine—Arthur J. Stobbart, 
St. Paul. 

Great Eastern Cas.—W. M. Miller and 
M. E. Wood, Minneapolis; A. A. Hunter, 
Granada; E. D. Russell and A. B. Clark, 
Fairmont; L. E. Harrington, Sr., Minne- 
apolis. 

North Amer. Acci.—A. P. Hechtman, Os- 
seo. 

Great Eastern Cas.—C. S. Knox, Fair- 
mont; L. Redding, Lamberton. 

North Amer. Acci.—M. R. Lowry, Fergus 
Falls; J. W. ewe, Luverne; J. W. 
White, Park Fiapiée A. W. Sanborn, 
Racine; M. H. F tzpatrick, Shakopee; bis 


‘Union Acci. & Benefit—W. E. 
luth;.C. A. Stoller, Duluth. 


Ohio 


Etna Indemnity—G. P. Lutz, Napoleon; 
G. mf Core, Columbus Grove. 

—R. P. Gloseer, Crestline; 
J. — Allen, Greenwich; Gustave Boesel, 
New Bremen; A. FF 
Penna. Cas.—E. B. Wilson and _ C. C. 
mceeny, Columbus; G. H. Shank, Spring- 


U. = Health & Acci.—Frank Wells, Fre- 
mon 

paae Indem.—G. E. Gorsuch, Wauseon; 

S. Latchaw, Findlay; A, M. Trage, 
Manstele 

Travelers Indem.—J. C. Gem. Sencinnd, 

U. 8. Health & Acci.—R. T. Jarvis and 
E. W. Astel, Toledo. 

Travelers a ag Goette, 
Delphos; O’Connor sy Ne Lima; C. 
Mooney, St. Marys; F. Williams, Ash- 
tabula; W. A. Blicke, “Bucyrus; ’ ae 
Deatrick & Co. Defiance; Herman Miller, 
Sandusky; ar (ok Howard, Columbus; g s. 
Meister Swanton; Jas. Grisier & Son, Wau- 
seon; Gc. R. Callaghan, Bellevue; Chas. 
Suhr, Norwalk; P. S. Latchaw, Findlay; 
P~ _B: Field, Toledo; Barker, Frost & Chap- 

ad c. Hart, A. H. Hunker, Kountz, 
Stelg Co C. Strutz and E. H’ Whitker 
0., troleas: Cc. L. Botherden, Elyria; 
Cohnsspe Stephens Agency, Fostoria; E. H. 
Coe vb: “Buta P. K. —¥ Port Clinton; 


Butten- 
pAmert ‘Siyr. 

Travelers" Indemnity—J. J. Howard, Lil- 
lian E. me D. H. Crosser, J. 
ee . Palmer, Bingham & Douglass 

0. Oy Stafford & Goss Co. and Farley 
= Phypers, Cleveland; Simon Sturm, M. L. 
Alexander. &. Co., J. J. Buss and B. R. 








Buss, Cincinnati; E. G. Roth, Canton; 
Hall- ‘Harter Ce. seen: W. M. songee, 


Wisconsin 

Union Acci. & Benefit—L. F. Knops, Mil- 
waukee. 

Time Indem.—J. W. Daniel, Beaver Dam. 

Chippewa Valley Cas.—J. GC. Paul, Rhine- 
lander; Roy Berger, J. C. Thompson, Eau 
Claire; Martin Wydeven, Little Chute. 

Federal Cas.—Fred Eggert, Manitowoc. 
North Amer. Acci.—M. C. Moore, Mil- 
waukee. 

N. W. Acci. & Benefit—K. J. Dundie, 
Neenah; C. H. Weast, Crandon; G. L. So- 
renson, *Wautoma; i» Starr, "Kenosha, 

U. 8S. Acci.—Joseph Schandl, Milwaukee. 

Indiana. 

Amerionn Assur.—J. A. Vaughan, Evans- 
ville. 

Federal Cas.—J. E. Felts and J. B. 
Fe ae Wayne; George W. Murray, 

polis. 

Fid. & Cas.—C. C, Garrison, Indianap- 
olis; Knause & Bartholomew, Tipton; 
West Side Insurance & Real Estate Com- 
any, Evansville; W. S. Gandy, Churu- 


usco. 

Illinois Surety—J. R. Evertson, Mt. Ver- 
non; S. T. Heston, Princeton. 

North American’ Acci.—E. G. Sproat, 
Valparaiso. 

illinois Surety—J. R. Evertson, Mt. Ver- 
non; S. T. Heston, Princeton. 

North Amer. Acci.—P. C. Hopkins, Mun- 
cie; R. W. Sprostan and L. V. Oliver, In- 
dianapolis. 

United Surety—V. C. Vette & Co., In- 
dianapolis. 

4&tna Indem.—Citizens Trust Co., Vin- 
cennes; S. A. Beals, English; Handley & 
Pyle, South Bend. 

Empire State Surety—Frank Hammond, 


Hammond; H. Jernegan, Mishawaka. 
pon stern Cas. —J. C. Warner, 
an. 


n. 
Seomeneanth Cas.—G. L. Oglesby, La- 
porte 

Federal Cas.—Robt. Lustin and Felix 
Weis, Indianapolis. 

Fid. & Cas.—H. M Lukins, Evansville; 
2S = L. ae Waveland; C. E. Endicott, An- 
National Surety—C. V. Nipp, Rushville. 
Illinois 
oe ee, Cas.—J. L. Herod, Wind- 


“Restores Liab.—H. R. Skinner, Gales- 
burg; W. H. Hosford, Geneseo; C. H. De- 
genhardt, Alton. 

Fid. & Cas.—Fordham & Bradshaw, 
Compton; F. H. Richardson, Tampico. 

General Acci., Pa.—Joseph Rogovich, 
Thornton. 

ng Eastern Cas.—J. R. Von Almen, 


Llinots Surety—W. F. Edel, Du Quoin. 
. Y. Plate Glass—G. W. Duley, Hoopes- 


ton 
Pacific Surety—J. A. Edds, Peoria; Her- 
man Struck, Pekin; H. L. Oldham, Deca- 
tur; C. F. Hildreth, Freeport. 
Travelers—D. J. Holmes, Polo. 





Recent appointments and changes of the 
Continental Casualty include the following: 
R. B. Kenton, Mansfield, district manager 
for Ashland, Knox and Richland counties, 

hio; Freeman Bros., succeeding Smith & 
Freeman as district managers at Decatur, 
Ill.; Frank H. Lee, district manager, Alton, 
Il.; Hillis & Hill, succeeding J. C. Hillis, 
St. Louis, Mo.; West Side Insurance & 
Real Estate Co., Evansville, Ind.; C. A. 
Van Deusen, district a Columbiana 
county, East Liverpool, Ohio. 





Hard to Comply with Law 


Some companies are said to be finding 
it hard to obey the letter of the New 
York law regarding the application of 
annual dividends to the reduction of pre- 
miums. The new law says that the divi- 
dend must be computed by the end of 
the policy year and ready to apply in 
case the policyholder desires. For two 
or three months after the first of the 
year companies that do not adopt a fixed 
scale are really not in position to com- 
pute the dividends. Some of them have 
fixed a time for paying dividends, that 
are payable on policies early in the year, 
at a date when they know they will have 
the data. 





Ten Calls a Day 

The Illinois Life comes out with a 
unique proposition in issuing an invita- 
tion to attend the 1907 convention of 
the $100,000 Club to those nonmembers 
who will call on not less than ten per- 
sons a day for 178 working days of 
the club year and present the subject 
of life insurance. A daily report must 
be sent giving the names of persons 
called on and no name must appear 
more than three times. The company 
has great faith in the “Ten calls a day” 
plan and believes if agents will follow 
the course religiously, results will tell. 








|n_uE INSURANCE CIRCLES. 








MARSH GOES TO THE SECURITY 





Becomes Assistant to the President— 
Company Now Is in Very 
Good Condition 





Roy M. Marsh, who was formerly 
superintendent of agents of the old Mu- 
tual Life of Illinois, having come to 
that company from the old Farmers & 
Mechanics Life of Galesburg, which the 
Mutual Life reinsured, has again entered 
the insurance field as assistant to Presi- 
dent W. O. Johnson of the Security 
Life & Annuity of Chicago. Since re- 
tiring from the Mutual Life, Mr. Marsh 
has been an attorney at Galesburg, III. 
His training in the life insurance busi- 
ness, coupled with his legal experience, 
makes him a valuable man at the home 
office of the Security. His main at- 
tention will be given to the agency de- 
partment and the general management 
of the company. 

The official staff and directorate of 
the Security Life in all its departments 
is especially strong. The company has 
been entirely revamped and reorganized 
and is now on a substantial basis. In 
January it wrote $525,000 in business 
and exceeded that amount in February. 
It expects to write $10,000,000 this year. 

The company has Illinois well organ- 
ized under General Agent J. H. Dunn 
of Chicago, and it expects to have a 
general agent for Wisconsin in the near 
future, that field being handled now 
direct from the home office. Most of 
the southern states are in charge of 
E. L. Williams, the successful general 
agent, with headquarters at Louisville. 
J. W. Kehoe of Norfolk, Va., has made 
a good record as general agent in that 
state, while the eastern territory reports 
to Philadelphia. 

The agents are selling stock of the 
company, it having a par value of $10 
and which has been sold recently at $30, 
but will be increased to $40 

The company will extend its opera- 
tions considerably this year, perhaps more 
generally in the south. Secretary H. C. 
Brown has the office well organized, and 
he has done excellent work since he 
took charge. 





Annual Figures Are Given 
The Massachusetts department ex- 
amined the Columbian National as of Jan. 


1, finding assets $3,566,344, net surplus 
$424,159, capital $1,000,000, insurance in 
force $49,125,122, paid policyholders $208,- 
721. 

The John Hancock shows assets $42,- 
732,849, surplus $4,367,849, gain in income 
$1,545,958. 

The Mutual Life reports paid-for_ busi- 
ness last year $87,347,284, in force $1,517,- 
257,180, premium income $58,317,867, assets 
$495, 864, 50, deferred dividend reserve $64,- 
529, 530, dividend reserve for 1907 $4,030,000, 


surplus $16,069,100, paid policyholders in 
1906 $37,736,684. 





Report on Reserve Loan 
The Indiana department has just com- 
pleted an examination of the Reserve 
Loan Life. It shows assets of $1,682,- 
566 and a surplus above all liabilities 
of $121,619. The examination checks 
and verifies the annual statement for the 


year 1906. 





Austin Becomes Manager 


Harry G. Austin has been elected sec- 
retary and general manager of the Amer- 
ican Mutual Life of Chicago, which will 
soon complete its organization. He has, 
therefore, resigned as manager of the in- 
surance department of the Manhattan 
Trust Security Company of Philadelphia. 
At one time he was assistant superin- 
tendent of agents of the Provident Sav- 
ings Life in the eastern division, with 
headquarters in Pittsburg, later becom- 
ing general agent of the same company 
in Illinois. Prior to his connections with 
the Provident Savings he was special 
agent of the Northwestern Mutual Life 





—————__— 


in southern territory. His insurance ex- 
perience extends over a period of about 
15 years, during which time he has been 
an ardent student of life insurance and 
is possessed of a thorough working 
knowledge in all its details. 





Uses Armstrong Provisions 

The Northwestern National Life of 
Minneapolis in its new policies has em- 
bodied the standard provisions of the 
Armstrong laws. The company says: 

“The determination of the Northwest- 
ern National to cull out from the Arm- 
strong recommendations the different 
clauses, and use them in its new policies 
as standard clauses, anticipated the leg- 
islation now before the legislatures in 
most of the western states for the adop- 
tion of standard clauses.” 





New Nashville Company Starts 
The Interstate Life of Nashville, Tenn., 
has deposited $100,000 with the insur- 
ance commissioner of Tennessee and 
has started business. Most of the stock 
was subscribed by physicians who will 
represent the company as medical ex- 
aminers in the various centers. The 
company will have its home offices in 
the First National Bank building at 
Nashville and will be represented in 
Tennessee, Alabama and Kentucky at 


WANTED! 


A good experienced Life Insurance 
man, competent to take position as 
Superintendent of Agents, or assist-— 
ant to the State Manager, with an 
old line mutual Company having a 
large established business in Ohio. 
Must be a good, competent man. To 
such a valuable and liberal oppor- 
tunity is open. 

Address “STATE MANAGER,” 

care The Western Underwriter, 


Cincinnati, Ohio. 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 











Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 





19th ANNUAL STATEMENT 


Security Mutual 


Life Insurance Company 
Birmington, N. Y. 


CHARLES M, TURNER, President 


Admitted Assets...........csceeeeees $3,637,838.46 
Excess Security (Surplus)........... 620,084.72 
Insurance in Force...... ....-.se00s. 51,010,771.00 
Paid Policy Holders and Beneficia- 

SEOD, 0006 cc csusncnsencnconencecsese 3,501,954.06 


Reliable Agents wanted in unoccupied territory. 
For particulars address 


C. H. JACKSON, Agency Secretary 
HOME OPFICB 
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once. A_ considerable amount of the| contains 184 pages, with a convenient Life Insurance and 
stock has been sold in the other south-| dex. 


ern states, and within a few months 
the company expects to be doing busi- 
ness in fifteen states. 





PROPOSE WASHINGTON COMPANY 





Meetings Have Been Held Looking Into 
the Plan of Procuring a 
Federal Charter 





Washington, D. C., Feb. 27.—(Spe- 
cial.)—Much interest is taken in financial 
circles relative to a proposed life com- 
pany, projected by a number of prominent 
men of Washington. The question of 
organizing such a company under a fed- 
eral charter to engage in business in this 
city and the states is looked upon as a 
wise move by many of the local finan- 
ciers. The plans for forming the com- 
pany are not yet fully developed, but have 
made considerable progress in a tentative 
way. 

One general meeting of those interested 
in the project has been held, at which 
the matter was discussed at length. A 
similar meeting will be held soon of the 
principal promotors of the enterprise to 
take such action as may be deemed wise 
toward furthering the project. 

As yet only a general plan has been 
marked out for the proposed company. 
It is to form a corporation of Washington 
capitalists and others with a capital stock 
of $500,000 or $1,000,000, in shares of $100 
each. It is proposed to incorporate the 
company under a federal charter, to do 
business in the District of Columbia and 
in the larger cities of the country. After 
the company is formed and incorporated 
some executive head of national reputa- 
tion and experience in financial affairs 
will be selected to conduct its affairs. 
Men of large ability and experience will 
be chosen for the responsible executive 
positions in the company, and its affairs 
will be administered in the wisest man- 
ner under such restrictions as it is be- 
lieved will keep the concern from the 
dangers which have overtaken some of 
the larger companies of the country. 

It is said that the plan is looked upon 
with favor by most of the prominent 
financiers of Washington to whom it has 
been presented. ; 

It is stated that George W. Perkins 
may be president and Thomas A. Buck- 
ner may be connected with it promi- 
nently. 


Register Life Changes Plans 

The Register Life & Annuity of Dav- 
enport, Iowa, has adopted the Armstrong 
law expense provision. 

The Register Life has also changed 
its agency system. The field will be 
divided into small districts, composed 
of a few counties each, and it is the 
plan to place each of these districts 
under the management of a competent 
general agent, who will have authority 
to contract with such agents as he may 
need for the prosecution of his work. 





Life Insurance Primer 

A second edition of the Life Insurance 
Primer, by Henry Moir, actuary of the 
Provident Savings Life, has just been 
published by C. C. Hines’ Sons Company 
of New York. The first edition not only 
proved valuable to insurance men, but 
was adopted as a text book in several 
universities and colleges. The second edi- 
tion is a little more complete than the 
first, and a new chapter on state super- 
vision and annual statements has been 
added. 

The book is intended for practical in- 
surance men, treating of the theory of 
life insurance only so far as necessary 
to give the reader a working knowledge 
of life insurance principles. Practically 
every subject on which a field man may 
require information is dealt with, but no 
subject is treated exhaustively. Some of 
the paragraph headings are as follows: 
Beneficiary and insurable interest, renew- 
able term plan, application or proposal, 
lien against policy, preliminary term, se- 
lect and ultimate valuations. The Primer 








Take on Accident Companies 

San Francisco representatives of many 
of the life companies complain bitterly 
of conditions existing under the restric- 
tions of the New York laws. More than 
one of the general agents having head- 
quarters in San Francisco have made 
application, after having received per- 
mission from their home office, for an 
agency of an accident company, to eke 
out an income which previous to this 
year has been ample. While the ma- 
jority of the companies will write more 
business on the coast than ever before, 
more than one will suffer a_ severe 
slump, as, from present indications, but 
little effort will be made by these latter 
to secure new business. 





VAN LANINGHAM’S GOOD THING 





Experts Find the State Life Was a 
Liberal Paymaster in Dealing 
with Him 





The experts of the insurance depart- 
ment, who have been looking into the 
agency department of the State Life of 
Indiana since the adjournment of the 
oral examination of its officers, say they 
find things beyond the conception of ordi- 
nary man to understand. They confine 
their report to the relations of O. L. Van 
Laningham to the company. They found 
that the company paid him in 1905 over 
$23,000 and that “tribute” was paid him 
by practically all the territory in the 
United States west of the Mississippi and 
by the entire Dominion of Canada, that 
commissions were paid to him from many 
states where the company had general 
agents and that last year he received 
$3,000 more than his salaries and com- 
missions entitled him to. 

The contract with the company made in 
1900 provided that he should give his en- 
tire time to Kansas, for which state he 
was made general manager. Next year, 
part of the state of Missouri was added 
to his territory. During the course of 
1904 Oklahoma and Indian territories 
were assigned to him, also the Dominion 
of Canada. The same year he made a 
contract with the company that he was 
to receive I percent of cash first-year 
premiums turned in by agents west of the 
Mississippi (single premiums and annui- 
ties excepted), exclusive of the states of 
Louisiana, Arkansas, Iowa, Nebraska, 
Kansas, Oklahoma and Indiana Territory 
and Jackson county, Missouri. He was 
guaranteed $12,000 a year and all above 
this that the commissions entitled him tv. 

The experts were not able to figure out 
how he could assume supervision over all 
Canada and all the United States west of 
the Mississippi from Oregon to Cali- 
fornia and from Texas to North Dakota, 
when he had already contracted to give 
all his time to Kansas. His pay in 1906 
was: Salary, $1,800; commissions on first- 
year premiums, $18,910; renewal commis- 
sions, $1,350; for organizing Missouri 
agency, $1,000. 

James W. Noel, who is conducting the 
investigation of the State Life for the 
auditor of state, says he has_ received 
many inquiries from policyholders as to 
whether they should drop their policies. 
He said: 

“TI have advised them in every case that 
they should not let their policies lapse, that 
the State Life is, in my opinion, a sound 
institution, with a great future before it, 
provided it is properly reorganized and 
managed with judgment and economy. 
The institution should not be destroyed 
because of the malfeasance of some of 
its officers. A proper reorganization of 
the company and the enactment of a 
good law by the legislature, creating a 
department with sufficient power to regu- 
late the company from the outside, ought 


to insure to the policyholders perfect 
safety and probably good profits on their 
investments.” 





Midyear Meeting in New York 
The midyear meeting of the executive 
committee of the National Association of 
Life Underwriters will be held on April 
3 at the Hotel Gotham, New York. 
The executive committee will discuss 


Continenta 


Investment Company 


SALT LAKE CITY, UTAH 





OFFICERS 


THOMAS R. CUTLER, President 
JOHN DERN, First Vice President 
F. J. HAGENBARTH, Second Vice President 


H. C. EDWARDS, Third Vice President 
W. V. RICE, Secretary 
W. 8. McCORNICK, Treas. 


THIRD ANNUAL STATEMENT, Jan. 1,1907 


Capital stock 


COTE GOOG BOON Bll ec cccsicvccsccsecs 


DE, whowetewraewekew ae 
Liabilities 
Surplus 


ee 


Income during year 1906..............- 
Expenditure during year 1906.......... 
Losses paid during the year 1906....... 
Amount of risk written during 1906.... 
Insurance in force at end of year 1906.. 


ee 


eee eee eee eee ee ee 


TPC ET TST TTC eT TT er rT $ 375,000.00 


209,250.00 
401,724.44 
358,407.04 
43,317.40 
181,516.96 
146,071.53 
15,460.94 
1,025,000.00 
4,525,450.00 


eee eee eee eee ee 


ee ee 


ee 


eee eee eee ee ee) 


eee eee eee eee ee ee 


ee 


ee ee ee 





THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 





Capital and Surplus, $312,000.00 


Productive and successful agents wanted in Middle, 
Western and Southwestern States, to sell_the most 
attractive policy issued today. 


The Non-Estimator 


Entirely New Policies (New York Stand- 
ard) by THE WASHINGTON LIFE Insur- 
ance Company of New York. The People 
Have Been Clamoring for LOW RATES and 
HIGH GUARANTEES. WE HAVE THEM. 

Capital Stock $500,000. Surplus Ia- 
[teased $400,000 in 1906. Assets, 18%4 Mil- 
cions, 

CORRESPONDENCE INVITED from Life, 
Fire and Accident producers in Ohio, Ken- 
tucky and West Virginia. Send for Cards of 
Rates and Commissions. Our new line of 

licies are QUICK sellers. Addr 

r. E. C. SKINNER, General Manager, 

601 Union Trust Bidg., CINCINNATI, OHIO 


WANTED —A Few Good 


Producers. Part 
Salary, Part Commission and Re- 
newal Contract. Not Doing Business 
in New York State. 











GEO. M. MOULTON, Pres. 
W. R. ELDSON, 
Vice-President and Director of Agencies 


WESTERN LIFE INDEMNITY Co. 
Maseaic Temple, CHICAGO 





the project before advanced of a uniform 
and model constitution and by-laws for 
all the local associations. This is the first 
step toward making the National associa- 
tion something more than a federation; 
toward amalgamating into one working 
and effective whole the more than fifty 
local associations throughout the country. 
The committee having the matter in 
charge has consulted with the leaders of 
many local associations, and will be ready 
to make a report. 





Northwestern’s Policy Account 
The policy account of the Northwest- 





ern Mutual for 1006 shows $7,665,373 


YOUNG HEN—HAKE MONEY 


here are opportu- 
nities to represent a 
big, sound up-to-date 
Life Insurance Gom- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money, 
They have most varied 
forms of policies and 
advantageous 
tracts with 
commissions. 

The attention of 

oung men, particu 

arly young men start- 
ing in_ business, is 
—— sought. 

Write for full information regarding these 

unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of Americs 
Incorporated as a Stoek Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 
President NEWARK, N. J. 


WANTED 
VA halle 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 


Xk 


THE Salter, ~ 
PRUDENTIAL - ~ 3 
HAS IME ee 


STRENGTH OF =} 
GIBRALTAR |‘? 











Massachusetts Mutua! 


Life Insurance Company 
SPRINGFIELD, MASS. 


Incorporated 1851 


Definite paid-up and cash-surrender 
values written in every policy 


Isaac B. Snow, Superintendent of Agencies, 
316 Merchants Loan and Trust Bidg., Chicago. 


Chicago Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust Bldg. 





Columbus Agency, 1003 Outloek Bidg. 
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death claims, $1,660,881 matured, $1,311,- 
567 expired, $14,110,135 surrendered, $14,- 
910,377 lapsed, $3,207,752 decreased, total 


decrease $42,945,285 
for the year was $54,986,002. 


LIFE RETURNS 





The net 


increase 


The following shows the new business 
written by life companies last year, and 
the business they had in force at the end 


of the year in various states: 
Ohio 





Company. New Business. In Force. 
American Assurance ..$ 296,190 $ 109,295 
Union Central ........ 3,552,806 41,658,125 
GE cccnbccssnceses 1,416,454 5,643,488 
Wess, VE. ccccccves 1,850,087 14,511,478 
TIRVEIOTE cc cccccccceses 1,307,713 9,357,208 
pe Pre 621,150 4,511,585 
Mass. Mutual ......... 1,696,456 10,317,426 
Royal Union .......... 82,739 2,301,5 

Michigan 
John Hancock Mutual 

GREED sccsawsassccend $1,592,814 $2,431,714 
John “Hancock Mutual 

SE A vedsensevedebe 598,787 2,682,844 
North American ...... 229,235 1,002,211 
BeemGee, TR. .cccccoece 168,238 449,000 
Travelers .....se+eeeee 415,704 5,468,312 

Wisconsin 
Des Moines ........++++ 195,016 1,459,072 
Equitable, N. Y........ 302,291 14,311,397 
Fidelity Mut. ......... $ 134,666 $ 1, ‘691, 801 
ee rer 72,630 25,802 
Biees. BEMGORL 2c cccccce 247,500 1,857,022 
Metropolitan .......... 3,031,661 12,379,106 
Mutual Benefit ........ 779,395 6,728,011 
National, Vt. ..cccccces 457,519 5,253,281 
New England Mut..... 736,202 3,078,856 
a OT 1,568,278 31,472,082 
i. er 5,721,400 65,665,803 
Pheenix Mut. . 354,582 3,112,533 
Penn Mutual .. 500,798 5,676,063 
Security Mutual . 53,900 356,270 
Union Mutual ... 249,433 635,711 
U. S. Ann. & L 164,175 152,211 
Minnesota 
Columbian Nat'l ...... 432,876 637,216 
err 201,976 1,504,979 
Mass. Mutual $ 375,749 $ 2,509,704 
Minnesota Mut. ....... 617,123 4,441,084 
N. W. National........ 1,726,496 3,644,884 
Prudential (Ind.) ...... 1,854,443 4,721,009 
Prudential (Ord.) 957,465 3,828,181 


Security Mutual 
State Mut., Mass 










ee 4,589, 
Missouri 
Equitable, N. Y....... we $27,118,800 
John Hancock (Ord.).. 3,709,877 11,387,381 
Jchn Hancock (Ind.).. ; 337,754 5,055,587 
EER een 99,750 1,320,350 
Minnesota Mut. ....... 507,043 3,777,952 
National, Vt. .... 1,784,557 6,767,792 
National, U. S. A. 522,248 1,859,764 
Prudential (Ord.) 3,795,651 16,821,566 
Prudential (Ind.) ..... 8,877,694 25,799,392 
Pe EEE ncccsrecce 243,008 640,895 
Union Central ........ 1,136,10 6,586,836 
SS OS eee 531,460 2,005,006 
DE svavcanennce 422,500 1,221,233 
Nat'l L. & Acec., Tenn. 252,920 133,680 
Phoenix Mie s6edaves~ 465,090 4,342,636 
Facific MS #hbdseseen 727,356 3,726,851 
SERENE bccscenwescce 828,413 17,857,624 
West Virginia 
MI aio bite iscsi meses wiht 168,696 2,241,624 
Columbian Nat'l ...... 68,000 110,500 
Comh. Mutual ....... 13,000 362,210 
DOG MEGRNOS cs cacescce 86,500 286,680 
Equitable, N. Y. ...... 1,104,089 11,744,072 
.  wnasencsaecee 115,300 373,362 
Greensboro, N. C...... 97,200 97,200 
eRe aes 862,33 2,399,992 
John Hancock ........ 987,000 3,629,303 
Meridian L. & T....... 33,000 33,000 
Mutual Benefit ........ 319,428 2,506,384 
a i re 1,088,268 7,384,405 
New England BEUtcccve 20,000 303,611 
© BEMSURE. occ ccese 224,000 2,662,432 
Pacific ae 113,558 212,822 
Phenix Mutual ....... 99,850 838,485 
Provident Savings .... 69,100 1,120,215 
Southern States Mut.. 1,100,000 1,076,000 
State Mutual, Ga....... 60,250 356,500 
Travelers §nasddeésaeens 483,936 1,199,002 
Union Central ......... 230,060 1,436,440 
Washington ........... 244,950 979,032 
Illinois 
American Assurance .. 7,610 5,985 
ME. Jebechaienodsscnce 2,718,778 27,618.640 
aA 55, 8,881,632 
2 eee «-+e+ 613,693 4,021,782 
, ee "epee 152,606 518,015 
Equitable, Ia. .......... 444,692 3,600,028 
Equitable, es Wiiwarede 2,875,142 50,916,671 
EE. gaknnekis bane need 1,370,495 2°643,177 
Fidelity Mutual ...... 206,245 4,107,826 
., ., eee 1,886,969 10, 445, 181 
Hartford eeecocosecoovece 08,282 3,980,199 
TS eee 479,301 6,739, "957 
Inter-State .....200ss00 400,743 485,059 
John Hancock (Ind.) 4,906,138 6,247, "049 
John Hancock (Ord.) 4,578,098 16,562,799 
Life Assn, of Am....... 275,318 "327,31 
Manhattan ............ 748,498 3,987,921 
NPS eee 1,855,579 15,662,408 
Metropolitan (Ind.) 17,949,069 73,523,226 
Metropolitan (Ord. ~’ 6,955,886 30,503,045 
Mutual Benefit ........ ,183,752 29,150,508 
es es 29,387 5,748,796 
National, oe eee 7,422,252 18,184,863 
Mutual Oy, ne aratatag: 4,352,454 77,401,243 
New England Mut..... 1,327,197 14,841,051 
OO TE sin cavecsncecs 16, 238, a4 157,698,816 
North American, Ont... 196, 750 aoe 
Wie MEesiscacese 12,621, 039 82,221,521 
Pacific SONG 8k a6cbinsus 902,437 3, 604 696 





Penn Mutual .......... 3,529,620 18,344,475 
Pheenix Mutual ........ 702,924 4,750,046 
Provident L. & T...... 589,215 6,639,257 
Prudential (Ind.) ...... 16,771,988 55,840,508 
Prudential (Ord.) ..... 7,530,775 33,455,290 
Pittsburgh L. & T..... 2, 1,295,595 
ROMANCE cccccsscccccecs 339,000 89,958 
Royal Union .......... 241,01 2,280,348 
BOONE .ccccccecscccce 1,594,153 6,320,756 
Security Mut. ......... 330,156 1,686,742 
State Mutual .......... 2,063,015 12,627,946 
TIAVEEES ccccccecsscece 988,210 914 486,217 
Union Central ......... 4,183,283 23,542,201 
Union Mutual ......... 381,225 4,242,369 
Washington ..........- 306,859 2,933,429 
U. S. Life & An........ 787,773 663,965 


LEGISLATION ON LIFE INSURANCE 


Many Bills of Many Colors Are Receiv- 
ing Consideration from the 
Law-Making Bodies 


The Farber insurance bill passed the 
Indiana senate in its amended form by a 
vete of 48 to 1. It does not provide for a 
separate insurance department under an 
appointee of the governor, as recommended 
in the latter’s messages, and in many 
respects the vote was a victory for Indiana 
companies. It leaves the insurance de- 
partment in the hands of the auditor of 
state, as at present. 

Among the amendments to the original 
bill was one that it shall not apply to 
fraternal associations except as the present 
law sets forth; another, that the salary of 
the deputy auditor shall be $3,000 instead 
of $2,000 as at present; another, allows the 
use of agency companies provided no stock 
is offered the policyholders and no officer 
of the insurance company is in any way 
connected with the agency company; 
another, that the section with regard to 
special contracts should not be retroactive; 


another, cutting out the clause giving the 
commissioner power to investigate if he 
found that any company was paying “‘ex- 


cessive or exorbitant salaries or commis- 
sions;’’ another, that while there shall be 
u separation of assets into those having 
cash value and those having no cash value, 
the figures shall not be made public by 
the department. This section of the 
original bill hit at some Indiana com- 
panies whose policy loans run as high as 
80 percent of their assets. Another im- 
rortant amendment (to the companies) is 
that the commissioner is shorn of proposed 
power to examine companies ‘‘on informa- 
tion” that evils existed in the management 
or conduct of them. 

The friends of Governor Hanly and his 
pet measure are hoping that some of the 
“reform” provisions of the original bill 
will get back in it when the house of rep- 
resentatives votes on it. 


A bill, said to have been prepared by 
Arthur Jordan, president of the Meridian 
Life & Trust, was introduced in the In- 
diana senate Tuesday. It provides that, 
when an Indiana company has complied 
with the laws of any other state or foreign 
country and has a certificate of “solvency 
and good management” from the Indiana 
department and is yet refused a license, the 
Indiana department shall bar the companies 
of the state or country so refusing; and 
that whatever requirements are named by 
other states for the admission of Indiana 
companies, equal requirements shall be 
made of companies of other states before 
admission to Indiana. 

The Indiana house passed the Volz fra- 
ternal insurance bill. Representative Volz 
is a high officer in the order of the Modern 
Woodmen, and the critics of the bill say 
it is along the right lines, adopts many of 
the provisions of the bill prepared by Ac- 
tuary Buttolph of the Indiana insurance 
department, but cuts out those which 
would bear on the Modern Woodmen. It 
is said to be an improvement over present 
laws, but does not go as far as the depart- 
ment would like. By its provisions the 
associations must make sufficient assess- 
ments at the rates ruling to meet death 
claims as they occur. The associations are 
not to be regarded insolvent until the mor- 
tuary funds in hand are less than the death 
claims outstanding. The by-laws must 
state clearly what part of the assessments 
is used for expenses, and the rest must be 
used only for the payment of losses. A 
heavy penalty is imposed on officers who 
misdirect the use of the mortuary fund. 

The insurance committee of the Indiana 
senate decided to recommend for indefinite 
postponement the bill regulating the sal- 
aries of officers of life insurance companies. 
Two bills will be reported favorably, one 
prohibiting insurance companies from mak- 
ing campaign contributions and the other 
prohibiting them from discriminating in 
the cost of insurance to policyholders. 

In Indiana Representative Daily’s bill 
that life insurance contracts may not be 
declared void because of immaterial mis- 
representations on the part of the insured 
passed the house without debate by a vote 
of 72 to 0. 

A bill has been introduced in the Illinois 
legislature limiting the amount of divi- 
dends of mutual companies whose capital 
stock exceeds $150,000 to the average rate 
of interest earned on the total assets dur- 
ing the year, and that of companies whose 
capital stock does not exceed $150,000 to 7 
percent of the capital stock. 


The committee on life insurance of the 
lower house of the Missouri legislature has 
reported the antirebate bill favorably. This 
bill has passed the senate. The bill is very 


THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK. 


With the standard policies and the safe-guards established by the law of New York—the most 
exacting ever e: 

With the Company's vast resources—greater by many millions than those of any other company 
in the world—now closely invested in the most profitable securities consistent with safety, 

With an economy of management equalled by few and excelled by none, maintains its place in 
the front rank held by it for sixty-four years as, 


The best dividend-paying company, 
The best company for policy-holders, The best company for agents. 
Apply for agency to 
GEORGE Tf. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS. CO. OF NEW YORK 
34 Nassau Street, New York, N. Y. 























The Penn OUR AGENTS 
a ARE 
Mutual Life | essen: 
OF PHILADELPHIA CITIZENS OF 
THEIR 
HAS FURNISHED — 
Perfect Protection at Proper Rates comiitiiies 
FOR 59 YEARS 


PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONEY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
Limited Expense Account 
Individual Policyholders’ Account 
Policies Automatically Non-Forfeitable 


Columbian National 


Life Insurance Company 
BOSTON ; , ; MASS 





Incorporated under the laws 
of Massachusetts 





ime | PERCY PARKE - _©_ President 
Surplus can be withdrawn any time | POR NKLINWGANSE, - Vico-Pres. and Di- 
Agencies 


Very Liberal Contracts Offered te Agents able 
te Handle Special Proposition 


CHICAGO OFFICE, 


eR ARCS P. CFARe, Vice-Pres. and Comptroller 
WILLIAM H. BROWN, Secretary and Treasurer 
Cc. ‘ FORNES, New York - - - 
H. HOLT, Chi °° 
Soni 5. DAVIS, 8t. is - - 
R. M. HOTALING, San Francisco - 


An Important Announcement 


To good men looking for a favorable con- 
nection with a young company issuing 


POLICIES THAT SELL 


Good territory, experienced mana, 
contracts. Ask for “ An Up-t 


Vice- 


1003 Manhattan Bldg. Presidente 








ement, attractive 
ate Proposition.” 


U. S. Annuity & Life Insurance Co. 
Heyworth Bailding, Chicago, Hlinois 


Lincoln National Life 
Insurance Company 


Paid-Up Capital, $150,000 


Our new IDEAL POLICY with guaranteed, 
interest-bearing annual dividend coupons, is the 
most attractive policy now in the market, and 
the easiest to sell. 

Good territory open in Indiana, Ohio and Michi- 
gan for men of ability and with good clean records. 


ARTHUR P. HALL, Secretary, 
FORT WAYNE, IND. 














Address: 
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stringent and forbids agents and companies 
roe in any form. 

A bill is to be introduced into the Mis- 
souri legislature requiring all life compa- 
nies to keep invested in approved securities 
of Missouri 70 percent of the legal reserve 
on all the outstanding contracts in that 
state. It is the same bill as has been 
known as the Tennessee bill. Superintend- 
ent Vandiver is said to be back of the bill. 

The Missouri house has passed the sen- 
ate bill prohibiting domestic life companies 
from paying any Officer a salary in excess 
of $5,000 without a vote of the board of 
directors, and prohibiting any company 
from paying any officer more than $50,000 
salary. The bill now goes to the governor 
for signature. 





PROSPECTS AT CLEVELAND GOOD 





General Agents Do Not Look For a 
Siump in Business Because of 
Armstrong Laws 





Cleveland, Ohio, Feb. 26.—(Special 
Correspondence. )—Although managers in 
Cleveland feel that solicitors will have 
a harder time than heretofore in making 
a fair income, they believe there is still 
a show for those who will remain in the 
harness and pull just a little harder. 
While commissions are small, the results 
that will be obtained by the companies 
in reducing expense will soon aid the 
solicitor in obtaining business. Owing 
to the rigid laws a greater degree of 
confidence in the business will be es- 
tablished among the people at large, and 
it is argued that this will help agents. 

Conservative managers say they have 
already experienced a rest from light- 
ning solicitors, who usually prey on the 
large risks. In one case in Cleveland 
within the last two weeks a heavy risk 
was written and divided among three 
companies, each taking an amount up to 
its limit. This would have been almost 
impossible a year or two ago, when some 
“star special” would have been able to 
corner the business and take it all for 
one company. 

It is probable that the business put 
on the books in the future will be of a 
much better class than in the past—busi- 
ness that will stay. Agents believe that 
the annual reports will show much less 
“not taken” business. 

General agents anticipate some trouble 
from the companies that are not doing 
business in New York; speaking gen- 
erally, most of them have been very con- 
siderate up to this time. The indications 
are that Ohio will have the same laws, 
with the sharp corners taken off, after 
the next session of the legislature, so it 
will hardly be wise to go after agents 
too strongly for a time, at least. 

Cleveland general agents are getting 
their agency contracts signed up and pre- 
paring for a good year’s business. So 
far as known, not a general agent has 
resigned, and none will. Some changes 
have occurred among solicitors and the 
offices will probably have fewer of them, 
but generally those who quit the busi- 
ness are the ones who have been least 
successful. One general agent said that 
he believed more business would be done 
with fewer men than in the past. It is 
safe to say that the general agents will 
write more personal business than they 
have been doing. 





Premium Reducing Policies 

The Illinois Life is getting out a series 
of reducing premium policies, the ordi- 
nary life form now being out. It pro- 
vides for a guaranteed reduction after 
the first year. At age 35, the first year’s 
premium on an ordinary life is $27.95. 
The: second and subsequent years: it is 
$23.91, or’practically a 15 percent guaran- 
teed dividend. 

Company Is Making Progress 

The United States Life & Annuity 
of Chicago will write about $1,750,000 
this year. It has not sought volume, 
but is aiming to build up a conservative 
business. Its stock selling is conducted 
on a different plan than almost any 
other company, as it does not confine 
its sales to policyholders. Its stock is 
sold purely as an investment and not 
as an inducement to take insurance. In 
some states stock is being disposed of 








where it is not licensed to write in- 
surance. The men selling stock do not 
sell insurance. 

The company has now sold enough 
stock to put its capital to $200,000, and 
when it is properly certified to it will 
enter Indiana and one or more other 
states. 

In Chicago, some of the city agents 
work from the home office and the 
others are in charge of Jeffs & Snyder, 
general agents, with offices in the Rector 
building. 





Now on a Solid Basis 

The Continental Life & Investment 
Company of Salt Lake City has passed 
through the storm and stress period and 
now is on a substantial basis. It is oper- 
ating in Utah, Idaho, Wyoming, Mon- 
tana, California, Washington, Oregon, 
New Mexico and Colorado. 


LIFE APPOINTMENTS. 


Ohio 
Canada—Matthew Nelson, Cincinnati. 
Conn. General—R. C. Flack, Wooster. 

Equitable, Ia.—I. G. Mathews, Girard. 
Equitable, N. Y.—A. A. Hartzell, Can- 
ton; R. W. Kumler, Toledo; J. S. Tilden, 
Garrettsville; N. L. Hanson, Perrysburg. 
Mass. Mut.—C. H. Watrous, Ashtabula; 
S. G. Fleisher, Cleveland. 
New York—Benjamin Toby, Cincinnati. 
N. W. Mutual—Roy Goddard, Orwell; 
F. L. Light, Cleveland; L. L. Meal, Gal- 
lipolis; J. P. Belt, Mt. Vernon; C. R. Pow- 
ers, Youngstown; A. J. Miller, Liverpool; 
Cc. R. Jones, Ravenna; Anna -M. Graeter, 
Wooster; H. B. Jameson, Dalton. 
Pittsburg L. & T.—H. J. Schiller, San- 
dusky. 
Reliance—E. E. Workman, Bellaire. 
Royal Union—J. B. W. Soncrant, Toledo. 
State, Mut.—W. H. Brown, Geneva; J. 
A. Turner, Ashtabula Harbor; C. E. Wat- 
son, Ashtabula; L. V. Denis, Cleveland. 
Travelers—Barney Schwarzer and G. T. 
Griffith, Cleveland; Carl Kleve & Co., Cin- 
cinnati; J. 8. lliott Co., Springfield; E. 
D. Barber, Painesville; F. J. Greer, Ot- 
tawa; Frank B. Finney Co., Portsmouth. 


Wisconsin 


Bankers, Ia.—F. W. Janssen, Milwaukee. 
New York—P. W. Guilord, Marshfield. . 
Michigan 

Bankers, Ia.—Frederick Super, 
William James, Lansing. 

Canada—I, L. Stoney, Laingsburg. 

Equitable, Ia.—F. Le Isle, Allegan; Nor- 
man J. Standish, Kalamazoo. 

Hartford—Lyman Hall and A. W. Seed, 
Detroit; Walter A. Burroughs, Kalamazoo. 

Mass. Mut.—G. W. Whitman, Wayne. 

National, Vt.—H. J. Johnston, Mar- 
quette, 

New York—A. V. Foster, Morenci. 

U. S. Ann. & Life—G. H. Lake, Cold- 
water. 





Detroit; 


Indiana 
4&tna—A. M. Berry, Freelandsville; W. S. 
Ferrier, Charlestown; J. A. Marshall, 
Selvin; H. F. Lyman, Indianapolis; Samuel 
Mahan, Shelburn. 
North AmericanH. B. Overesch, La- 
fayette; D. J. McNamara, Indianapolis. 


Illinois 


4itna—J. L. Boling, Normal; 
Harley, John E. Ready, H. T. Hendrick- 
son and H. P. Shollenberger, Chicago; 
Rudolph C. Ficken, Benson; Miss Ella Nor- 
ton, Moline; F. E. Thompson, Hillsboro. 

Berkshire—George F. Muirhead, Chicago. 

Columbia—James F. Nelson, Chicago, 

Conn. Mut.—H. R. Brown, Chicago. 

Equitable, Ia.—Robert Bennet Jr., Rock 
Island; D. W. Sullivan, Burlington, Iowa. 

Hartford—J. J. Levinson, Peoria. 

Mass. Mut.—N. . Blanchard, Cham- 
paign; Frank L. Baird and John L. Brad- 
shaw, Chicago, 

Merchants—T. O. Browning, Chicago. 

Mutual Benefit—Cheney H. Emery, Chi- 

cago. 
National, Ia.—Edw. L. Stevenson, St. 
Louis, Mo.; M. O. Sullivan, Chicago; Jesse 
Evans, Alma; John L. Boswell, Omaha; 
Lewis Boatright, Harrisburg. 

New York—Henry Klein, Amboy. 

N. W. Mutual—A. A. Jones, Decatur; 
L. S. McWilliams, East St. Louis; P. D. 
Hehner, Mascoutah; J. B. Maxfield, Alton; 
F. D. Rugg, Champaign; Robert Anderson, 
Dixon; R. G. Scheunemann, J. N. Walker 
and Henry Grundy, Chicago. 

Pacific Mut.—Martin Stauch, Chicago. 

Pittsburgh L. & T.—G. M. Marshall, Chi- 


Theo L. 


cago. 

Security Mut.—Lambert J. Pomeroy and 
poo H. Hinch, Chicago; J. M. Akers, Mat- 
oon. 





LIFE NOTES 


The Travelers reports a gain of $760,000 
in business written in January as com- 
pared with January, 1906. 


W. F. Davis, for nineteen years cashier 
of the New England Mutual Life, has been 
elected assistant secretary. 


The Kansas superintendent of insurance 
has declined the proposal of the Illinois 
Life to let it take down $593,000 securities 
held by the state as deposits of the old 
Kansas Mutual, which the Illinois Life re- 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets ° ° . ° ° ° . ° ° ° ° ° $1,602,743.18 
Surplus Security to Policy Holders ° e ° e ° 307,924.34 
Insurance in Force ° ° . ° e . ° ° ° 19,325,570.00 


Deposits with the State of Indiana, as.required by law, nonspeculative securities in an amount ex- 
ceeding entire reserve liability to policyholders. s 

Energetic Agents desiring liberal contracts for exclusive territory should write today direct to the 
Company. 


WAN'T ED 
MANAGERS 


For a Central Western State and 
Two Central Southern States 











Clear Reasonable 
Policies Contracts 


(THESE FACTS stand forth ("yg 
ance in all UNION MUTUAL | A PLACE 

















known for simplicity, wed | FAITHPUL 
by one of the best-known and = TL WORKERS 








most progressive old-line companies. 
Exceptional opportunities for first- 
class men. Application confidential. 


ADDRESS 


sincerity and fairness in the 
treatment of agency requirements. 


Union Mutual Life Insurance Co. 





PORTLAND, MAINE 
“MANAGERS WANTED” ate "epee 
Care of The Western Underwriter Thornton Chase, Supt., 84 Adams St.,Chi 








84 ‘o, Til, 
145 La Salle Street Edson D. Scofield, Supt.» 180 Broad’y, N. Y. City 


1860 


Chicago 
47th Year 

Home Life Insurance Company of New York 

GEORGE EB. IDE, President 











1907 





LIABILITIES, $17,925,901.84 
Assets, $19,009,550.82 v1 1.84 


Dividend-Endowment Fund (Deferred Dividends) . $1,621,413.00 
Net Surplus, ~ ~ . A ; 1,083,648.98 
lasusnnes in Fence, . , 86:1 13,559.00 





“Mr. Hughes failed to bring out a single questionable transaction.” 


New York Sun, 12-12-05. 


THE YEAR 1906 SHOWS LARGEST CAIN OF 
INSURANCE IN FORCE IN COMPANY’S HISTORY. 


The Man That Has 
Sold Insurance 








An Agent’s statement of 


A Square Deal 


“] will remain loyal to you and the Home Life 
| = = pe a of New York. You have 
e: 


in Illinois, Ohio, West Virginia, 
Pennsylvania or New Jersey can 


be- 
nded me in time of need and business deqression secure a Salaried Position as In- 
d I HAVE NOT nor will I ever forget it. dsi ofa 
T have received a aumber of letters 1 ‘om the differ- structor of Agents by applying in 
ent Companies offering high commissions. I have 


one, no, not even given them a person or by letter to the 
thought. I think too much of the company I rep- 
resent to make a change.” 


TO 
W. A. R. BRUEHL & CO., General Mgrs 
4th National Bank Bidg., CINCINNATI, OHIO 


Pittsburgh Life and Trust Company 
Sixth and Liberty Streets 
PITTSBURGH, PA. 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms ef participating and non- icipating policies and secures them a deposit of their 
full value in approved securities with the deate of Iowa. This is the law. A certificate from the 


State Auditor with ev icy. . 
I906 6.13%. Most absolute safety. Biggest cash settlements. Reliable 








Rate of interest earn 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 








»» _ Lite & Annuity WANTED 
Secur “ly on MpALY,,. |] Strictly Life Insurance Agents 


Principal Office, The Majestic Bidg., Chicago, Ill. 


Is a Standard Legal Reserve Stock Life 
Insurance Company. Its reserve and its 
capital are invested in first-class securities. 
It is a vigorous, ve, essive and 


Men of character who can talk and sell 
LIFE Insurance without “Agency Co.’ 
Stoek or ‘Special Contracts,” will be intere 
ested in the Agency contracts offered by 


compemere w= y. Its es peu s THE INDIANAPOLIS 

the best modern features. Agents of geod || LIFEINSURANCE COMPANY 

the West, dress W. O. Presi- 

dent. For the East, F. W. agh, Supt. Address 

Oe ee Pa, Dar Cea, Vico teans. ant Bere 
a - e uu 

P*Sssitame, Loutaville, Ky., 305-6 Keller Traction Building 


John H. n r, 307 LOW PREMIUMS 


Chieago Savings Bank Bldg., Chicago. ANNUAL DIVIDENDS 

















CHARTERED 1866 


HARTFORD LIFE (SxFANsSESoutan. 


HARTFORD, CONN. 
GEO. E. KEENEY, President CHAS. H. BACALL, Secretary 


Up-to-date in business methods—in contracts—in plans 
— BEST insurance to buy or to sell—ordinary life and 
limited payment policies—automatic endowments at 80 


$27.307.910 paid to beneficiaries Liberal contracts for business getters 
_—_—————"— INVESTIGATE 
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George A. Lock, with the Fidelity Mutual 
at Cincinnati, takes charge of central Ohio 
with headquarters at Columbus. 

The receiver, who took charge of the old 
National Life of Hartford in 1899, will 
shortly pay claimants a dividend. 

W. F. Malone has been appointed Okla- 
homa manager for the Colorado National 
Life; headquarters, Oklahoma City. 

Lon Ackley of Chippewa Falls, Wis., has 
been appointed general agent of the Equi- 
= Life for six counties adjacent to that 
city. 

St. Louis life agents are opposed to 
the antirebate bill which has passed the 
— senate, as it is regarded as too 

r c. 


A St. Louis manager last week failed in 
an effort to place among various com- 
panies $1,000,000 of term insurance on the 
life of a Kansas capitalist. 

W. H. Brown, cashier of the Omaha 
branch of the Mutual Life, becomes cashier 
at Milwaukee, and Otto Schroedel of St. 
Paul becomes cashier at Omaha, 


BE. B. Herrick has resigned as cashier 
of the Provident Savings at St. Louis, to 
enter other business. He is a son of the 
St. Louis manager of the company. 

The Commonwealth Life of Louisville 
wrote $2,619,000 ordinary and $3,509,370 in- 
dustrial last year. It has $2,908,000 ordi- 
nary in force and $1,994,991 industrial. 

F. G. Asselstine, formerly in the dry 
goods business at Little Falls, Minn., be- 
comes Washington state agent of the Min- 
—_ Mutual Life, with headquarters at 

eattle. 


Manager James of the St. Louis office 
of the Metropolitan Life has resigned. 
Charles A. Shafer will take charge as 
permanent superintendent of the office 
March 18 ~ 

Robert Lynn Cox of Buffalo, former mem- 
ber of the Armstrong committee, has been 
elected secretary and attorney of the As- 
sociation of Life Insurance Presidents. His 
salary will be $12,000 a year. 

I. L. Hughes, formerly with the Provident 
Savings at Cincinnati, takes charge of the 
Cleveland office. S. Randall, also with the 
Cincinnati office, becomes manager of the 
United States Life for Kentucky. 

Dr. W. A. Fricke, former insurance com- 
missioner of Wisconsin, has been retained 
as one of the legislative counsel of the 
Northwestern Mutual Life and will make 
an argument on bills now before the Wis- 
consin legislature. 


J. E. B. Sweeny, formerly with the Equi- 
table at Wheeling, becomes manager of the 
Hartford Life for eastern Pennsylvania at 
Philadelphia. William O’Bryon, formerly 
agency director of the New York Life at 
Pittsburg, gets the Hartford for northwest- 
ern Pennsylvania and eastern Ohio, with 
headquarters at Pittsburg. 


Physicians in Mississippi have begun 
war on the life companies, resisting the 
proposed cut of the medical examination 
fee from $5 to $3. Societies in thirty coun- 
ties have already taken action, instructing 
delegates to the state convention at Gulf- 
port, in April, to memorialize the Na- 
tional Medical Association that strong op- 
postion be made against the companies. 


THE WEST AND THE NORTHWEST 


(Continued from Page 9) 

either the principal or a party to forgeries 
of premium notes amounting to over 
$30,000. Since September 26, 1906, when 
Kershaw or his ally committed the first 
forgery, according to the Phcenix agents, 
he had not done a dollar’s worth of 
legitimate insurance business. It was 
all forged. It was clearly established 
that the signatures of these forged notes, 
all of which were apparently signed 
by the same person, were not in Ker- 
shaw’s handwriting, and efforts are now 
being made to discover the identity of 
his accomplice. 








Inspections Discontinued 
The Western Factory Association has 
discontinued its inspections of the fol- 
lowing sprinkled plants in Kansas, as 
its members are not directly interested 
in them. Those marked (M) are in 
the mutuals and those marked (O) are 

outside the factory association: 


Kansas City—Metropolitan Street Ry. 
Co. (unreliable equipment). 
yeavenworth—Abernathy Furniture Co. 


Vichita—United Sash & Door Co. (no 
equipment). 





Royal Says Report Is Untrue 
The Royal denies the report that 
Mastin-Drennon-Shafer Company of Kan- 
sas City, Mo., resigned the company be- 
cause it believed the Royal was trying to 
hold German of Freeport business and 





get a larger volume and better business 
it went to R. B. Jones & Sons, a union 
agency, the Queen having transferred to 
the same agency a short time ago. The 
Royal says no dispute arose over the 
German’s _ business. Mastin-Drennon- 
Shafer Company have taken the Southern 
and Guardian, thus putting the agency 
on a mixed basis. 





Mutual Gives Up Ghost 
The German Mutual Fire of St. Louis 
has gone into the hands of a receiver. 


IOWA NOTES 


The Iowa nest of the Blue Goose will hold 
a meeting at Des Moines, March 12. 

Charles A. Keeler has sold his interest 
in the Keeler-Nigg agency at Davenport, 
Iowa, to Joseph T. Nigg. 


MISSOURI NOTES 


D. J. Matteson, St. Louis manager of the 
Royal, died this week. 

At St. Joseph, Mo., the Southern goes to 
F. A. H. Garlichs and the Guardian to 
S. B. Clapp. 

The Old Colony Fire has entered Mis- 
souri and appointed E. R. Smythe & Co. 
agents at St. Louis. 

The St. Louis Fire Prevention Associa- 
tion reelected its old officers last week. 
Ag 25,000 inspections were made during 








W. H. Markham & Co. of St. Louis had 
a busy time last week declining offers of 
bets on Harry Thaw’s life. It came about 
through the publication of the statement 
that Markham & Co. were writing such 
business for London Lloyds. 


MINNESOTA NOTES 


At St. Paul, Minn., there is special ac- 
tivity in the matter of sprinkler equip- 
ments. The wholesale grocery of J. H. 
Allen & Co., East Sixth street, is being 
equipped with Manufacturers service, to 
be operative about March 1; line of insur- 
ance, $100,000. 


NEBRASKA NOTES 


The Nebraska senate set aside Wednes- 
day of this week for the special order of 
insurance measures, of which a large num- 
ber had been introduced. 


Among the radical bills introduced in 
the Nebraska legislature this session is 
one to exempt city and county mutual in- 
surance companies from all manner of 
taxation. The bill was introduced by 
Senator Randall and he announced that 
he would push it. 











GENERAL WESTERN NOTES 
A valued policy bill has been introduced 
in the North Dakota legislature. 


The 25 percent advance is taken off from 
Oregon, Idaho, Montana, Utah and Nevada, 

C. M. Parsons, Lidgerwood, N. D., has 
sold his agency to his brother, A. L. Par- 
sons. 


At Sioux Falls, S. D., James B. Clark, 
representing the Home of New York, has 

en in the German American, the trans- 
fer being made from Ramsey Brothers. 


The A. G. Schultheis agency at Grand 
Forks, N. D., has been changed to the 
Pioneer Insurance Agency, Inc., composed 
of A. G. Schultheis, B. F. Brockhoff and 
O. A. Webster. 


PERSONAL SIDE OF THE BUSINESS 


(Continued from Page 10) 

or, rather, it did not come at all. It had 
to be gone after. The farmer was not 
possessed of such a sense of his need as 
he is now. Commissions were small, and 
it required much argument to overcome 
bucolic prejudice. There was a lack of 
confidence, for farmers’ companies had 
failed, and the farmer did not like to in- 
cur expense, 

The little company has grown to be 
large. It has assets of $1,933,010. The 
surplus is $505,037. Its income for 1906 
was over a million. 

We beg to congratulate Mr. Johnson, 
the president, and Mr. Benham, the secre- 
tary, on the sound financial condition of 
the stanch old Ohio Farmers Insurance 
Company.—Insurance, N. Y 





Harry W. Crandall of St. Paul, who 
becomes special agent of the Northern of 
New York in Wisconsin, Minnesota and 
upper Michigan to assist General Agent 
R. L. Parsons, is a son of that sterling 
insurance man and well-known adjuster, 
William H. Crandall, and his brother, 
C. C. Crandall, is a special agent of 





cessful representative of the Imperial of 
London, and is well known in the field 
in which he will principally operate. He 
enters upon service with the Northern 
about the first of April. His headquar- 
ters will be Merriam Park, Minn. 


GENERAL SAN FRANCISCO NEWS 








Senate Committee Recommends a New 
Standard Form of Fire Insurance 
Policy—Striking Features 





San Francisco, Feb. 27.—(Special.)— 
The senate committee on insurance has 
finally decided to recommend. the adop- 
tion of the standard form recommended 
by O. G. Jones, the committee expert, 
with slight changes. That it will pass 
the senate is regarded as certain, as 
there has been little lobbying on the 
part of the companies and less disposi- 
tion manifested on the part of the com- 
mittee to listen to argument from the 
companies’ point of view. 

One of the deviations from the Jones 
draft is the clause enumerating excepted 
perils, including “order of civil or mili- 
tary authority” relating to the use of 
dynamite and the practice of back firing, 
these words being attached: “Unless 
such order is given to prevent the 
spread of fire endangering such prop- 
erty, in which event this company shall 
be liable for loss or damage, regardless 
of the means employed.” 

Among the most striking features of 
the policy are these: The elimination 
of the chattel mortgage clause; the ab- 
sence of the clause providing that “if 
a building or any part thereof, fall, in- 
surance on the building or its contents 
shall immediately cease;” there is a pro- 
vision holding that a mortgagee, indi- 
vidual or corporation shall not be liable 
for the act or default of the mortgagor; 
the following clause appears to effectu- 
ally do away with riders, thus barring 
the insertion of clauses relating to chat- 
tel mortgages, falling buildings or earth- 
quakes: “No rider may be attached to 
any policy, and no contract may be 
made between the insured and the in- 
surer, under and by virtue of which 
the liability of the insurer shall be di- 
minished, suspended or avoided, except 
as provided in the foregoing form of 
policy. All that portion of any such 
rider or contract as is in violation of 
the provisions of this section shall be 
null and void.” 

Commissioner Wolf, although his own 
form for a standard form was rejected 
by the senate committee, when asked 
what he thought of the bill as it now 
stands, replied, “I think it is a good 
policy, in every way better than the 
New York standard form.” 

A bill has passed the house by unani- 
mous vote, designed to assist policy- 
holders whose claims for losses have 
been denied by the Austrian Phcenix. 
This measure repeals section 1036 of the 
Code of Civil Procedure, which requires 
nonresident and foreign corporations to 
give security for costs on instituting 
court actions. 

The Seaboard of Texas, whose Pacific 
coast general agency was resigned by 
W. H. Breeding to go with the Aétna, has 
appointed F. A. Chapuis as manager. He 
was formerly senior special agent of the 
Germania. The appointment was made 
by Assistant Secretary C. C. Bowen, who 
has just returned from a coast trip. 





Affects Arkansas Mutuals 

Attorney-General Kirby of Arkansas 
has rendered an opinion as to fire mu- 
tuals of that state. He holds in brief, 
that after the costs have exhausted the 
reserve funds and both bonds required 
by law, that each policyholder is liable 
to assessment, even if the policy is a non- 
assessable policy. Under the present law, 
he says, the state auditor has no author- 
ity to require a company to maintain a 
reserve to mature policies still in force 
after the company has paid out the so 
percent of premiums on losses and still 
has losses unpaid and business in force. 





(Continued from Page 1.) 


tion renders the policy void and imposes 
a fine upon the agent of not more than 
$500 for each offense. 

Provides for the investments of the 
funds of life insurance companies and 
makes the officer or director of such com- 
pany personally liable for any loss that 
may be sustained by reason of any invest- 
ment contrary to law. 

Companies Other Than Life 

Mutual fire insurance companies of 
other states may be licensed if they have 
cash or available cash assets of at least 
$100,000 by complying with the laws re- 
lating to joint stock companies in other 
respects. 

No insurance company shall limit the 
term within which suit may be brought 
against it to a period less than one year 
from the time the loss occurred. 

Insurance companies other than life or 
fire, either domestic or foreign, must have 
a paid-up capital of at least $100,000 be- 
fore being licensed to do business in the 
state, except domestic health and accident 
companies, which under their policies 
agree to pay a weekly indemnity not ex- 
ceeding $10 per week or a principal sum 
not to exceed $500. Such companies may 
be licensed with a paid-up capital of $10,- 
000, if in the opinion of the insurance 
commissioner the assets are sufficient to 
protect the policyholders. This section 
also provides that all policies issued must 
state on the face the agreements with the 
assured. 

State Ceases to Breed Wildcats 

Provisions are made that all fire com- 
panies must use the New York standard 
form of policy. Foreign companies of 
every class are required to pay into the 
state treasury a tax of 2 percent on gross 
premiums, less premiums returnable for 
cancellation. This feature of the law 
will increase the revenues of the state 
from insurance companies about 50 per- 
cent. 

This law also prevents the secretary of 
state from issuing certificates of incorpo- 
ration to companies whose principal of- 
fice is located outside of West Virginia, 
and to only issue such certificates to 
domestic companies after written ap- 
proval of the insurance commissioner has 
been obtained. ; 

All fire companies are required to fur- 
nish a statement of business reinsured, 
giving the names of the companies, the 
amount at risk and the premiums thereon. 

Pass Some Commissioners’ Bilis 

Other bills that passed are as follows: 

To require the annual apportionment 
and accounting of surplus of life insur- 
ance companies, and fixing the amount of 
such surplus which may be retained by an 
insurance company as a contingent sur- 

lus. A 
‘ To regulate life insurance companies 
and prohibiting diversion of funds for 
political purposes. = 

To define the status of persons solicit- 
ing life insurance. ; : 

To prohibit misrepresentations by life 
insurance companies. 

To regulate disbursements by life in- 
surance companies. 

The bill which passed the senate sev- 
eral days ago requiring life insurance 
companies to apportion and account for 
surplus on deferred dividend policies 
heretofore issued met its end in the house 
of delegates on the last day of the ses- 
sion. Representatives of some of the 
New York companies succeeded in pre- 
venting its becoming a law. 

Governor Wants Anticompact Law 

Immediately after the adjournment of 
the session the governor issued a procla- 
mation for an extra session and included 
in the call Senator Bailey’s anticompact 
bill, which failed to pass at the regular 
session. The governor is pressing this 
measure, and unless some powerful effort 
is made to defeat it the chances are that 
it will pass. It is expected that the extra 
session will only last a few days. 

All of the bills passed will take effect 
ninety days from passage. 





Expiration books, 


all kinds; 
sheets free, 


sample 
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SAY COMPANTES WERE TRICKED 


(Continued from Page 1) 
tion and as individuals. The companies 
that received the statement of the Amer- 
ican Hide & Leather Company, believing 
that it was sent in good faith, are very 
indignant at what they declare is an 
unfair advantage taken of them. 
Where Properties Are Located 
The American Hide & Leather Com- 
pany has numerous properties in the 
east and west. Its western houses are 
chiefly in Chicago, Milwaukee, Sheboy- 


gan, Wis., Munising, Mich., Merrill, 
Wis., Bayard, W. Va., and Manistee, 
Mich. The insurance is_ controlled 


mostly by William Gilmour of Boston 
and Samuel Bird, Jr., 82 Wall street, 
New York. 


REASONS FOR THE NEW RATES 


(Continued from Page 2.) 


pointment of this committee was some- 
what antagonistic to insurance interests, 
insurance men can recommend their re- 
port to the public as excellent reading 
matter. I wish to quote the following 
from this report, in reference to fire in- 
surance profits: 

‘In connection with this conflagration it 
is interesting to draw attention to the 
profit account in fire insurance. The un- 
derwriting profit has averaged lately, that 
is, for the last ten or twenty years before 
the San Francisco fire, about 3 percent 
of the gross premium receipts. It is prob- 
able, however, that the loss in this fire 
will sweep out all such profit for the last 
fifty years. For if, offhand, we take the 
premium receipts in the United States dur- 
ing that time to have been six billion 
dollars, which is probably more rather 
than less than the true amount, the profit 
must have been somewhere near $180,- 
000,000. The amount that will finally be 
paid in San Francisco is probably at least 
as much as this, thus leaving no under- 
writing profit during this time.” 

Return to Stockholders Not Large 

This does not mean, however, that the 
business has been conducted at a loss, for 
the principal source of profit is the inter- 
est on securities. As the assets of a com- 
pany, which consist of the unearned pre- 
mium fund, the surplus and the capital, 
should be several times the capital, inter- 
est on these at, say, 4 percent, would give 
an excellent return upon the capital. 
When, however, one considers that the 
surplus is often largely made up of con- 
tributions by the stockholders and that 
not infrequently they have been called 
upon to subscribe new funds to carry on 
the business, the return does not seem 
too large for the risk that is assumed. 


OHIO FIRE MARSHALS COMMENT 


(Continued from Page 10) 

three policies amounting to $3,600 on the 
house, and three policies of $160 each 
from one company on a 6x14 shed, which 
was insured as a corncrib, a storehouse 
and a feed room. On the third night 
afterward these burned, and the firemen 
who attended accidentally knocked over a 
chickencoop, which was carrying $150 of 
insurance. At the fire marshal’s investi- 
gation it was shown that the out-build- 
ings could be replaced for $40 and that 
the house was uninhabitable. 











Protests Against California Bill 

Superintendent Kelsty of the New 
York insurance department has tele- 
graphed Commissioner Wolf of Cali- 
fornia relative to proposed legislation 
discriminating against safety fund com- 
panies. He claims the proposed legisla- 
tion is indefensible and will compel the 
retirement of New York companies from 
California. 





Latest Financial Reports 

CotumB1a of New Jersey—This com- 
pany is of interest to agents because of 
its liberal automobile policy, Orr & Wall, 
2 Sherman street, Chicago, having the 
western general agency of the company 
for this class. Its assets are $582,418, re- 
insurance reserve $108,091, net surplus 
$36,865. The reinsurance reserve was 
doubled. 





Booming Earthquake Insurance 
Earthquake insurance is especially ac- 
tive in England. London Lloyds has 


created a special department for this kind 
of insurance. 





INCORPORATED AGENCY SCHEME 





North Carolina Underwriter Points Out 
Some of the Supposed Dangers 
of the Plan 





President Francis Womack of the 
North Carolina Fire Underwriters Asso- 
ciation has addressed a circular letter to 
the companies doing business in that 
state on the subject of incorporated agen- 
cies, in which he argues that while the 
present may not be a propitious time he 
believes it will eventually be necessary 
for companies to act as a unit on the sub- 
ject and apply a rule which shall govern 
not only North Carolina but every other 
state as well. ; 

Mr. Womack analyzes the incorporated 
agencies and claims that such form of 
agency organization “in its final analysis 
is a rebate pure and simple.” In the 
course of his letter Mr. Womack says: 

“When your representation is in banks, 
real estate, trust companies or other like 
interests, the stock of such corporations, 
which is held by any and all classes of 
citizens, is necessarily so placed that your 
client, the assured, becomes also your 
agent, the stockholder, thus creating a 
situation which seems to us to be worthy 
of your most careful consideration. The 
individual agent has always been in a po- 
sition to decline business which he felt it 
was not to his advantage to have upon 
the books of his companies. Can this 
discrimination be exercised by the sal- 
aried employe of a corporation when such 
business is offered to the corporation by 
a stockholder who occupies the position 
of employer of the man who is expected 
to criticize and if necessary reject the 
risk offered? The citizen who has here- 
tofore not disputed with agents as to the 
proper value of his property can, by pur- 
chasing a few shares of stock, put him- 
self in a position to demand any amount 
of insurance he sees fit on property 
owned by him.” 





Hollinshead to Leave Franklin 


C. S. Hollinshead, agency manager of 
the Franklin of Philadelphia, has re- 
signed as of April 1. Mr. Hollinshead 
was formerly president of the Union of 
Philadelphia and went to the Franklin 
about a year ago. The company then de- 
cided to expand considerably in the field 
and wanted a man of Mr. Hollinshead’s 
experience and knowledge in this work. 
The San Francisco fire occurred soon 
after, seriously draining the company's 
funds, and it was found necessary to in- 
crease the capital and retrench in ex- 
penses. Vice-President Reger will suc- 
ceed to Mr. Hollinshead’s duties. The 
position of assistant secretary will also be 
abolished. 


LARGE CITY AGENTS 


We have a Block Book in stock which 
we will dispose of at a reduced rate to 
clear out stock. ; 

This book can be used to properly dis- 
tribute lines, thereby saving the annoy- 
ance arising from cancellation on account 
of adjacent exposures. ’ 

The book contains 300 pages, with 56 
lines to a page. 

For further particulars adddress The 
Western Underwriter Co., 145 La Salle 


FIELD MEN’S OPPORTUNITY 
Every field man whose company 
writes tornado business, should secure 
some of our striking tornado pam- 
phlets for use of his agents. They 
will get business. Send for samples 
and prices. 
The Western Underwriter Co. 











Unearned Premium Book 

We have an unearned premium regis- 
ter in stock, which we will sell at a re- 
duced rate. The book is adapted to the 
use of companies and managers for easily 
ascertaining the reserve on one, three and 
five year business, so that it can be had 
on the shortest notice. 

We will send the book to you for in- 
spection, or you can call at our offices, 
The Western Underwriter Co., 145 La 
Salle street, and see it. 
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Automobile Insurance 


COLUMBIA 
‘ INSURANCE COMPANY 
of Jersey City, N. J. 
Cash Capital, $400,000.00 
Surplus to Policyholders, $436,864.52 


INSURES AUTOMOBILES under the most liberal 
form of pelicy, pe | — loss Or damage arising 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING and THEFT. Also against lose by 
COLLISION done and sustained, ineluding legal expenses ineurred thereby. 


ORR & WALL, General Agents, Chicago, IIl. 
AGENTS WANTED IN DESIRABLE LOCALITIES 


MICHIGAN OHIO KENTUCKY WISCONSIN 


BIERCE & SAGE 
compantss represenrzp GENERAL AGENTS 


CONCORDIA FIRE INS. CO. Detroit, Mich. 
Milwaukee, Wis. 











MINNESOTA 








NORTH RIVER FIRE INS. CO. oa -—" 
ew Yor ity . M. ’ We write a general Class of 
GERMAN a co. Dene eon an. business and desire representation 
COLONIAL ai URANCE co. F. A MARSHAL in every Town, Village and City in 
ew Yor. i , 
JEFFERSON FIRE INS. CO. the above States. We have the 


Detroit, Michigan. 
T. KIRK’ 


_T. D, largest Non-Union Agency in the 
O AND KENTUCKY, 


Philadelphia, Pa. 


NASSAU FIRE INSURANCE CO. ‘ a fh ee United States and any agent repre- 
‘00. o xe o evi 0. i = 
DIXIE FIRE INSURANCE CO. GEO. B. SEDGWICK. en nen Bea of our com 
Greensboro, N. C. lorthern Michigan and Wisconsin, P@Hies is entitled to the full capac- 
NATIONAL LUMBER INS. CO. Box 556, Milwaukee, Wisconsin. ity of our Office. 
ul! oO e Xe ° 5 
BEN FRANKLIN INSURANCE CO. Minneapolis and St. Paul. WRITE US. 
Allegheny, Pa. Minneapolis, Minn. 











The 
Shaunee Hire 
Insurance Co. 


Copeka, Kansas 
$ 200,000.00 





H 


Cash Capital, - - - - - 
Assets, January first, 1907, - - 1,092,463.4 1 


Losses Paid to January first, 1907, 2,017,225.18 
FIRE AND TORNADO INSURANCE AGENTS EVERYWHERE. 













U Nez 
fm. FiRt A 
INSURANCE COMPANY 


UNITED STATES BRANCH | 
uy, ,NEW YorK. .. 


4, KE, 8 EY, wane? 











HARVEY W. MURRAY 
GENERAL AGENT 






153 LA SALLE 8T. 
CHICAGO, ILL. 


We Solicit Surplus Insurance at Tariff Rates 


F, C. FRENCH, Pres’t 
H. B, HOUGHTON, Sec’y 


Western Fire & Marine 


Insurance Company 











F. C. FRENCH, Pres’t 
W. B. ARMOUR, Ass’t Sec’y 


The New State Fire 
Insurance Company 


of MeALESTER of MeALESTER 
and OKLAHOMA, OKLA, and OKLAHOMA, OKLA. 
Capital, $1,000,000 Capital $500,000 


General Office, - 


OKLAHOMA, OKLA. 
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This paper is in receipt of inquiries 
every week for a list of companies that 
belong to the Western Union and those 
which do not. We suggest that this list 
of union companies be cut out and pre- 
served for reference: 


Aachen & Munich. jtieent, Ct. 


tna. or. B. & M., N. Y. 
Atlas, Eng. North B. & M., Eng. 
Alliance, Pa. Northern, Eng. 
American Central. N. Nat'l, N. D. 


British Amer., N. ¥. Norwich Union. 
British America. New Hampshire. 
Caledonian Amer. New York Underw. 


Caledonian. Newark Fire. 
Calumet. Niagara, 
Citizens. Orient. 
Colonial Fire Und. Palatine. 
Com’l Union, N. Y. Pheenix, Eng. 
Com’! Union, Eng. Pelican. 
Detroit. Pennsylvania. 
Equitable, R. I. Phenix, N. Y. 
Fire Association. Pheenix, Ct. 


Firemans Fund Co. Phila. Underw. 
Firemens F’d Corp. Prov.-Washington. 
Franklin, Pa. Queen. 

Georgia Home. Royal. 

German Alliance. Royal Exchange. 
Ger. Amer., N. Y. Shawnee. 

Granite State. Scottish U. & N. 


Hanover State, Eng. 
Hartford. Southern, Va 
Hamburg-Bremen. State 
Home, N. Y. Sun, Eng. 
Home, Cal. Sun, La. 
Imperial, Colo. Springfield. 
Indemnity, N. t. Paul. 
Indianapolis. Star, Ky. 
Ins. Co. of N. A Svea. 

& L. G., N. Y. Union, En 


‘ " bs ee. ee g. 

L. & L. & G., Eng. United Firemens. 
Virginia F. & M. 
Virginia State. 
Western, Ont. 
Western, Reserve. 
Westchester. 


London Assurance. 
Mechs. & Traders. 
Mercantile, Mass. 
Michigan F. & M. 


Question—Would you kindly explain 
in your paper the essential differences 
between the so-called “union” and “non- 
union” companies? Some time ago I 
asked a man who has been in the busi- 
ness for over twenty-five years, and he 
did not know, except practically he 
would rather represent a nonunion com- 
pany. It seems to me a man in the busi- 
ness so long ought to have such infor- 
mation “by heart.” 

I might also ask further, what advant- 
age is it to a company to be in the “union” 
and what advantage is it to a company 
to not belong to the “union?” 

I heard an old man in the business 
some time ago on a “labor-day” proposi- 
tion seek to gain some prestige in that 
direction by stating to me that his com- 
panies were “union companies,” so he 
observed it. There might have been a 
dry joke in this to the knowing ones, but 
not to everybody. 

ANSWER—Many years ago the Western 
Union was organized, with headquarters 
in Chicago, whose membership is com- 
posed of companies that are banded to- 
gether for purposes of cooperation. It 
includes almost all the foreign compa- 
nies, most of the large American compa- 
nies and many of the smaller American 
companies. The Western Union operates 
all the rating machinery, and also has a 
classification bureau and experts of dif- 
ferent kinds to make inspections and give 
advice, when questions of policy come up 
regarding different classes of business. 
The Western Union companies also pay 
uniform commissions. When any matter 
of any kind comes up that affects the in- 
surance interests, the union companies co- 
operate toward certain ends. These com- 
panies also interchange information of 
mutual interest. The union companies 
take the ground that in fire insurance 
there must be a certain amount of co- 
operation, and all the companies should 
contribute toward it. The Western 
Union is the most important legislative 
insurance body in this country, and takes 
the initiative when it finds changes have 
to be made or new features introduced 
into the business. 

While some of the nonunion companies 
contribute toward the expense of the 
union, they do so largely through the 
rate-making bureaus. The union compa- 
nies have the advantage of uniform com- 
missions, the benefit of mutual help, and 
there is a certain comradeship in the 
organization whereby one union company 
helps another. The union companies be- 





lieve that more can be gained by working 
together, along the same lines, following 
the same practices and rules than if there 
were dozens of competing units all fol- 
lowing different courses. The territory 
of the Western Union is between Penn- 
sylvania and the Rocky Mountains and 
includes Kentucky and Tennessee. It has 
joint jurisdiction with the Pacific Coast 
Board over the Rocky Mountain terri- 
tory. 

The companies that do not belong to 
the Western Union claim that some of 
the union companies do not live up to 
their obligations and merely use the union 
as a cloak to get business by breaking 
its rules. They claim that the manage- 
ment of a company is too hampered by 
a multitude of rules, which do not allow 
sufficient flexibility for a manager to deal 
independently with local agents. Most 
of the nonunion companies live up to 
rates, but do not desire to be tied up as 
to commissions and some other practices 
of company operation. In other words, 
they claim that the union attempts to 
regulate the business too much for its 
members and does not allow the play of 
individuality, and destroys the relation- 
ship that should exist between a company 
and an agent when each can deal with 
the other on an independent basis. It 
is entirely a question of business policy 
for a company to decide as to whether 
its interests can be best conserved by 
membership in the union or not. 


Oscar A. Stoffels, a Chicago insurance 
broker, gives his customers the following 
advice in a pamphlet of such form that 
it may be filed with their policies: 

“Insure your property for its full value 
if possible. Never insure for less than 
75 percent. 

“It is good principle to pay for your 
insurance within thirty days. 

“Keep your policies in a fireproof box 
is possible. 

“Ask for a receipt made out by the 
company or its duly authorized agent. 
A broker’s receipt is not sufficient. 

“If you carry insurance in two or more 
companies see that every policy gives per- 
mission to carry other insurance. 

“If there is an incumbrance upon the 
property insured your policy must show 


is. 

“If the building insured is on leased 
ground this must be mentioned in the 
policy. 

“See to it that your policy insures you 
against loss by lightning. It costs no more. 

“If you keep on hand any items men- 
tioned in lines 24, 25 and 26 of your 
policy you must obtain permission, other- 
wise your policy is void. 

“A fire insurance policy does not in- 
sure money, currency, deeds, evidence of 
debt, notes or security; therefore such 
items should be kept in a safe place (see 
line 38). 

“Do not use an oil stove or keep any 
kind of explosive without permission. 

“Have your broker report all removals 
or changes to the company or its agent 
immediately. 

“A company may cancel a policy by 
giving the assured a five days’ notice. If 
the policy protects the interest of a mort- 
gagee a 10 days’ notice must be given 

im. 

“The assured may cancel a policy at 
any time. 

“If the company cancels a policy the 
return premium is figured pro rata. 

“If the assured cancels a policy the re- 
turn premium is figured short rate. This 
is a loss to the assured. 

IN CASE OF FIRE 

“Notify the fire department immedi- 
ately. 

“Save as much of your property as pos- 
sible; also remove all such items not 
_— by your policy (see policy line 


“Report your fire to the company or 
its regular agent immediately so they 
may send an adjuster. 

“Also notify your broker or the man 
who placed your insurance, as he no doubt 
is your friend and is interested in your 
case. 

“Be careful not to turn your loss over 
to any unreliable public adjuster. If 
your company is reliable you do not need 





the public adjuster and you can save 
this bill, which generally amounts to 5 
or 10 percent of your loss and never 
less than $25. 

“Protect your property against further 
damage. Separate the damaged from the 
undamaged personal property, put it in 
the best possible order, make a complete 
inventory, stating quantity, cost and 
amount claimed, state all insurance you 
have and furnish the company’s ad- 
juster with these details.” 


A well-known local agent writes: “I 
was talking over the matter of insurance 
literature the other day with a couple of 
good agents. I was very much surprised 
to know that though they were regular 
subscribers and had weekly two or three 
of the best known insurance journals they 
had no time to read them. I expressed 
my surprise and suggested that they take 
fewer journals and read at least one thor- 
oughly every week. Insurance is not a 
standstill proposition and the agent who 
thinks he know it all is away behind the 
times. Agents, read your journal every 
pr and you will be a winner in the 
end. 





Nash’s “Life Insurance Register’ for 
all accounts; $1.10 by mail. 

Special agents’ grips, portfolios and in- 
spection slip cases. 





=x =x 


a Want Column 





Leading Hgents and Brokers. 


HARRY M. COUDREY & CO. 
General Insurance Agents and Beokess 
943-948 Century Bldg, St. Lowls 
orrespond icited. Commissions paid non-rest 
seat aeetny erick Salon thntarg avons 
de!phia Underwriters, ae LORS aay > Siam Ca 











CHURCHILL WHITTEMORE CO 


. Successors to Wall & Whittemore 
208 North Fourth Street - - 8ST. LOUI® 


Commission allowed non-resident agents 
on insurance on St. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak, 
Cash capital, $389,616. Cash sur. 


plus, $26,121. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE, Manager. 











Surplus Lines 


SURPLUS LINES 

TRADERS FIRE INS. CO. 

TORONTO, CANADA 
EQUITABLE FIRE OFFICE 

MONTREAL, CANADA 

A. L. McCRAE 

United States Representative 

159 LA SALLE ST., CHICAGO 





= 








One dollar per insertion. Limit, five lines, Ad- 
ditional lines, 20 cents eaeh, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the preper letter and sumber, eare of THE 
WESTERN UNDERWRITER, 145 La Salle St., 


Chicaro. 








WANTED—Nonunion company, not rep- 
resented in Eau Claire, Wis., for estab- 
lished agency; assets must be one million 
Or more. Lock Box 312, Eau Claire, Wis. 


WANTED—Position as chief clerk or 
head bookkeeper by an experienced fire in- 
surance accountant, 32 years of age; em- 
ployed in similar capacity, but desire to 
make a change for the better. Address 
T5, Western Underwriter. 








FOR SALE—A good insurance business 
in one of Michigan’s most prosperous and 
rapidly growing cities; will sell at commis- 
sion invoice. Address All, Western Un- 
derwriter. 





WANTED—By a leading old-line life in- 
surance company, paying large dividends, 
local agents in eastern Ohio counties; lib- 
eral contract; an exceptional opportunity 
for producing agents. Address Y 4. 


FOR SALE—Full set of Sanborn maps 
of Detroit, Mich., good as new. John 
Winter & Co., Detroit, Mich. 








WANTED—By a new and wide-awake 
Ohio company, an experienced and success- 
ful manager to develop agency work in 
southwestern Ohio, under a liberal con- 
tract. He must be a producer. References 
desired. Address, E. L. Abbott, Lock Box 
742, Columbus, Ohio. 





WANTED—Experienced life insurance 
man as field superintendent for northern 
Ohio for a leading company. Address N 10, 
Western Underwriter. 


Actuartal, 


M M. DAWSON, F. I. A. 

s CONSULTING ACTUARY 
Member of the Actuarial Society of Ame 

Fellow of the Institute ef Actuaries, Member o 

the Deutseher Verein fuer Versicherungs- Wissen- 

schaft, etc. 

No.1 1 Broadway, New York City 

AMES W. GLOVER, Ph. D. 


(in mathematics) 











Consulting Actuary 


1312 Geddes Avenue . 
J H. NITCHIE, 
m ACTUARY, 


153 La Salle Street, CHICAGO 
919 Association Building 


Ann Arbor, Mich. 





TELErHONES: Central 789. Automatic 8992 





—— i 


Insurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
IM6 to 1424 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 











Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bending Com- 
pany and Casualty Cempany of America. 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 


138 La Salle Street, CHICAGO 


&. J. ULLMANN co, 4A. NEWTON 
J. ULLMANN & CO. 
159 La Salle St., Chicago 


agents tor 
NEWARK FIRB - - Newark, N. J. 
CAPITAL FIRE > © Concord, N, H, 
STATE FIRB (Ltd.) - Liverpool, Eng. 


























Hartwell Cabel. 


C ABELL & KOHL 
Atterneys at Law 
810 First Nat'l Bank Bldg., Cincinnati, O, 


Special attention given to insurance cases. 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALVAGE 
207-209 East Madison Street 
Telephone Main 275 
CHICAGO 


SOUTHERN DEPARTMENT: 1005 W Ave., ST.LOUIS 
I. F. Small, Superintendent Telephone, 3081 


J. Leuis Kehl 














MERICAN POLICYHOLDERS’ 
ASSOCIATION 


Represents Policybolders’ Interests in Fire, 
Life and Other Insurance. Write for Informa- 
tion, 


Association Bidg., Chicago, Ill. 





In Leer gty Crepe y Please 
tien THE W ERN UNDERWRITER. 





THE WESTERN UNDERWRITER. 


February 28, 1907. 








ILLINOIS LIF 


INSUR ANCE 
COMPANY 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


Appress THE HOME OFFICE: 


FORT DEARBORN BUILDING 


134 MONROE STREET 





GHE 


Provident Life aw Trust Company 


OF PHILADELPHIA 


Insurance in Force, $187,670,839.00 
— NEW POLICIES of the Provident are un- 


ouppued for conciseness and simplicity of form 
for adaptability and liberality in all essentials. 


Assets, $61,639,557.56 

The premium rates of the Provident are exceed- 

ingly low and are still further reduced by large 
et dividends, 


CORRESPONDENCE WITH AGENTS ier ry re 


Yerozr & Exvtis, General Agents, Western Ohio 
8. S. Sarroup, General Agent, Eastern Ohio 
ROOK, General Agent ° @* 
‘ames W. Janney, General Agent - 
asseTt & Reese, General Agents, - - - 


312 Union Trust Building, Cincinnati, Ohio 
- 706-710 Garfield Buidne , Cleveland, Ohio 
- 720 Spitzer Buil ing, Toledo, —_ 

325 Marquette Building, Chicago, 1 
44 Home Bank Building. Detroit Mich 





The Company OF the People, BY the People, FOR the People 


Che Metropolitan Life Insurance Company, serve”, 


HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 
Assets, $176,429,015.04 


Proof of Public Confidence 
This company has more premium-paying busi- 
ness in force in the United States than any other 
Company, and for each of the last 13 years has 
had more New Insurance accepted and issued than 
any other Company in America. 


The Daily Average Business During 1906 


412%perjday in’Number of; iaienreld, 6,163 per 


day in Number of Policies Placed and Paid for. 
$1.3200408. .09 per day in New ees Placed and 


Paid f " 09 per day in ents to 
Policychelders om gear nddition to Reserve. 
$81,465.58 per day. f Increase of Assets. 





The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


ANDREW M. SWEENEY 
President 


SAMUEL QUINN 
V.-Pres. and Supt. of Agents 


WILBUR 8S. WYNN 
Secretary and Actuary 


UNPARALLELED RECORD 
Deposit with State of Indiana to Protect all Policyholdert, £3.574.€77. 
TO INSURANCE AGENTS Bpomine the Life Annuity Com peutive Contract of this Company. 





the Agent ab opportunity to grow with and 3 re in 
enables the average agent to wina 


securing a closer bre in the 
oe Pp 


4n original methoa 
Tinseress between the Agent and the Company. It os 
‘inkogoala of _ this Company 4 it cro 


RITE FOR PAWPICULARS 





The Company has desirable eevettery Po capable men. Contracts oun with the home office. 





The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 


Managers and General Agents Wanted In Illinois, Ohio, Pennsylvania and Georgia 


Splendid opportunity for men of capacity to make a permanent connection with a well-known Company 
organised under the laws of Ohio and subject to rigid annual examinations. 


Do not o— investigation but begin at once to profit by selling the matchless contracts of this 


progressive company. Address 


The Columbia Life Insurance Company 


FELIX G. CROSS, President 


= MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 


is doing and how it treats its field forces. 


If your antecedents 


will not bear investigation, do not waste time or postage. 


T.R. PALMER, Fresident 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Actuary and 
Assistant Secretary 


FRANK E. HITCHOOX, Field Manage 
WM. D. 
DR. CHARLES D. PIPER, Med. Director 


2ad V. Pres. and ‘Gen’! Counsel 








Commercial 
Union 


Assurance Company, Ltd., 
of London. 


UNITED STATES BRANCH: 
Cor. Pine and William Sts., New York 


WESTERN DEPARTMENT: 
315 Dearborn Street, Chicago 














EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd. . 
OF LONDON, ENGLAND 
a... 


Original and Leading Liability Company 


All Forms of pon J Insurance. The most advanced and 
practical personal accident and sickness policies, 


United States Assets, $3,910,517.53 


GENERAL AGENTS 

B.M. & GEORGE D. ALLISON, Ohio, East Ky., W.Va. 
Tenn., 39 7 Third 8t., Cincinnati. 

R. H. CLARK, No. Ohio, 208 Superior St., Cleveland. 

ZENER & STONE, indiana and Kentucky, Talbott 
we Indianapolis. 

GEO. A. GILBERT, Lil, Iowa, Neb., S. Dak. and 
N. Dak., 159 La Salle 3t., Chicago. 

oy H. GARRISON, Mich., Majesile Bldg.,Detroit. 
. T. & LOYAL DURAND, 83 ichigan St., Mil- 
» aaulen, Wis. 





THE 


Union Central Life 


Insurance Co. of Cincinnati 
ESTABLISHED 1867 


The Best Company for the Agent 
because its policies are the most profitable 
for the policy-holder. 


ASSETS, $55,619)517.39 
LIABILITIES, 53,794,524.89 


JESSE R. CLARK, B. P. MARSHALL, 
President Vice-President 
ALLAN WATERS, Sup’t of Agents 





INCORPORATED 1851 


Berkshire Life 


INSURANCE COMPANY 


PITTSFIELD, MASS. 
JAMES 2. HULL. President 
‘ . Secre 


‘ ROBERT H. DAVENPORT, Ass't Sec'y 


sid al the cies now issued by the BERKSHIRE give to the 
lope all the ee of the perfected Non-F orteiture Law 
assach 


Before i ioome your life cr takin: . exe 
new policy contract now beingi by the pene, examine he 
A.K. HANNEN, Gon ey ony Northern Ohio 

9-320 Wiiliamson Bidg., pocetens 
JOHN A. Ri NUOLD, Gen'l Agent Southern O| 
21 Carew Bldg., Cincinnat 
WILLIAM D. WYMAN, AY 1 Agent for Tilinot 
Washington St., Chicago 





. Home Office: Rawson Building, Cincinnati, Ohio 
H. C. MOORE, Sup’t of Agents, 1256 First National Bank Bldg., CHICAGO, ILL. 


AGENTS WANTED 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 
ADDRESS 


THE FRANKLIN LIFE INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 














Facts About Term Insurance 


Business men demand the greatest amount of 
protection for the least possible premium—that is 
term insurance. 

By presenting our term insurance you can sell 
larger policies and make more money easily. In 
Illinois we have another opening with a great future, 
for a genuine life insurance man. 


ADDRESS 


Asst. Supt. Agencies, 1301-6 Monadnock Blk., Chicago 
PROVIDENT SAVINGS LIFE 











CITIZENS’ TRUST CO., Gen’l Agts., 
State of Wisconsin, Milwaukee. 
FRED S. JAMES & CO., Managers 
for Illinois and Iowa, Chicago, Ill. 
H.H. LOVELL, Gen’! Agt., Indiana 
Room A Law Bldg., Indianapolis 
THE LESLIE H. WEBB CO., State 
Agts., for Ohio, Cleveland. 

S, M. FERRIS AGENCY, Gen’! Agts., 
Union Trust Bldg., Cincinnati. 
DETROIT INSURANCE AGENCY, 
LTD., Gen’l Agts., Michigan, 
Hammond Bidg., Detroit, Mich. 


Casualty Company of America 4 


FINANCIAL STATEMENT ee 31, 1906, 











So tave catnel tas tulle ont axsteatn of the GAUDAREE CRANE GP AUNENEA, ent 
eortity above statement le cofrect. lery traty yours, 
— ‘The Audit Company of New York. 

s 


New York, January 16, 1907. ‘7. PERINE, General Manager, 





RECORD FOR 1906 
tncrease tn Gress Assete = = locrease ta 


$233,076.04 Reserves = © © $122,966.95 
Increase te Net Premiums «. + 194,696.31 . 9 


Increase ta NET 

















Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 


states of Illinois, Indiana, Michigan, 

Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 

ties it is able to write LARGE LINES on all 

classes of acceptable risks. LIBERAL COM- 

MISSION arrangements to desirable agents. 
Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 


159 La Salle St., CHICAGO General Managers 
Capital, $200,000 Established 1868 














